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macnere Doo. DemMaNp—Ratio of 
unfilled, orgers to shipments for 
machine te 

rose to 27.8-to-1, against 20.5-to-1 
June 30. 


Sorr Coat Output—Latest weekly 
report shows an increase to 10,290,- 
000 tons. In the preceding week 10,- 
175,000 tons were mined. 


MooNsHINE—A sharp increase 
in the distilling of illegal spirits is 
called the reason for $17,000,000 
drop in Kentucky alcohol tax col- 
lections in July, compared with 
June. As higher taxes come, the 
mountaineers are expected to be 
still more active. 


On Imports—Crude and petro- 
leum products from across the seas 
soared sharply to 821,800 barrels in 
the week from 660,400 in the pre- 
ceding seven-day period. 

* * + 


Down 


WHOLESALE Prices—The average 

. dropped .2 percent, placing the all- 
commodities index at 176.8 percent 
of the 1926 level for the same week. 


INpusTRIAL Leve.—Federal Re- 
serve Board industrial index in 
July stood at 213 percent of the 
1935-39 level. That’s the lowest 
that it’s been in that month for 
10 years, and FRB implied that 
the August mark will be nothing 
to shout about when it is finally 
determined. Reduced consumer 
buying was given as the reason 
for the dip. 


Scrap INventory—Iron and steel 
scrap in the hands of consumers at 
the end of the first six months 
plummeted 30 percent. Soaring 
steel production in the first half re- 
quired a peak total of from 12 mil- 
lion to 13 million net tons of scrap, 
it is reported. 


LumBeR Propuction — It was 
logged at 4.2 percent below cor- 
responding week a year ago. The 
New York Times says that the 
slip was more than seasonal. 

+ * . 


General 


“The business pattern will be 
marked by a high level of business 
activity, accompanied by full em- 
ployment, growing national income 
and continued inflationary pres- 
sure,” according to Dr. Marcus N. 
Nadler, noted economist and pro- 
fessor of finance at New York 
University. 


Top Cars 

New-car registrations for six 
months, plus 38 states for July: 
1951 Pos. Make 1950 Pos. 
Chev. 760,290— 1 
Ford 648,182— 2 
Plym. 201,588— 5 
Buick 286,063— 3 
Pontiac 237,846— 4 
Dodge 120,130— 9 
Olds. 199,826— 6 
Mercury 177,981— 7 
Stude. 165,195— 8 
Chrys. 60,379—12 
Nash 103,861—10 
DeSoto 44,814—14 
Hudson 84,495—11 
Cadillac 45,161—13 
Packard 42,919—15 
Kaiser 33,7098 —16 


Henry J 
Willys 17,873—18 
Lincoln 18,654—17 
Crosley 3,767—20 
Austin 3,212—21 
Ang.-Pref. 711—22 
Frazer 9,041—19 
Total All Makes 
3,104,490 3,269,062 
For further details see page 
26, today’s issue. 
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Prices on New Cars Due 
To Go Up Before Oct. I 


Output Is Steady 


But Copper Tieup 
Darkens Outlook 


Loss of Vital Metal 
May Peril Quotas 
For Fourth Quarter 


PRODUCTION of motor vehicles 

in this country held steady last 
week, with output of cars and 
trucks in most plants at or above 
the rates needed to build up to gov- 
ernment limitations. 

Meanwhile, a nationwide cop- 
per strike posed a near-term, but 
not immediate, threat to future 
production, perhaps in the fourth 
quarter. 

Built in U. S. plants last week, 
according to Automotive News’ es- 
timates, were 104,442 cars and 29,- 
130 trucks for a total of 133,572 ve- 
hicles. The 178,161 vehicles, assem- 

bled in the comparable week of 
1950, included 150,699 cars and 27,- 
462 trucks. 

During the week ended Aug. 24, 
1951, U. S. plants turned out 103,227 
cars and 29,451 trucks—a total of 
132,678 units. A shutdown at Reo 
and 600 fewer assemblies at Inter- 
national accounted for the slight 
decline in the past week’s truck 
output. 

* - o 
LOWsvER, Chrysler, Ford and 
General Motors managed to 
post minor car production in- 
creases, so that the past week's 
total vehicle production rose 894 
units over that of the week before. 

U. S. plants wound up August 
having produced, in the 23 working 
days available, an estimated 428,744 
cars and 123,212 trucks—a total of 
551,956. The truck total was slightly 
higher than had been expected; the 
car total, slightly lower. 

Nevertheless, U. S. plants went 
into September needing only 390,- 
000 units to build 1,200,000 cars in 
the third quarter of this year, 
or the total supposed to be al- 
lowed under NPA’s material- 
usage directives. 

Whether 390,000 cars are pro- 
duced in U. S. plants this month 
depends much on what such mak- 
ers as Nash, Hudson, Packard and 
Willys-Overland do, and to a lesser 
degree on when nationwide produc- 
tion of copper resumes. The copper 
strike is a serious fourth-quarter 
threat for auto makers. 

* + * 

LTHOUGH Nash is not far off 

the pace, Chrysler, Ford, GM 

and Studebaker are the only car 
makers who have built up to their 
NPA quotas in July and August. 
None of those makers anticipate 
any difficulty in achieving Septem- 
ber goals. 

Chrysler is expected to build 

(Continued on Page 33, Col. 1) 


ASHINGTON.—Despite broadly 
prevailing opinion here that the 
Capehart and Herlong amendments 
to the Defense Production Act are 
‘ not likely to be 
repealed, the 
NADA last week 
made prepara- 
tions to battle 
any attempt to 
violate again the 
retail automobile 
dealers’ tradition- 

al sales profit. 
Application has 
been made to the 
Senate Banking 
Chastes Feeed committee for 
time to be heard against repeal, 
and a meeting of NADA’s Public 
' Affairs committee has been called 





Philadelphia Dealers Back Bike Safety Program— 


Members of the Philadelphia Automobile Trade Assn. recently participated in a 


bicycle safety program by supplying Scotch 


Lite tape to more than 10,000 young bicy- 


clists in that city. Reflectorizing tape enables bikes to be easily seen at night. Shown 
here are Capt. A. William Ryne, of the Philadelphia highway traffic board, left, and 
PATA President Ed Ronan helping Boy Scouts apply tape to some of the bikes. Boy 
Scouts manned more than 40 stations throughout the city during the program. 


Layoffs in Auto Plants 


Believed Past 


By Bernie Thomas 


Associate Editor 


[* COPPER shortages don't 
prompt NPA to order further 
civilian production cutbacks, the 
auto industry’s ability to provide 
employment through the rest of the 


Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


178,161 


Last Prev, 1950 

Week Week Week 

For complete production. totals 
by makes, see table, page 33. 


for tomorrow (Sept. 4) by Chair-| 


man Charles C. Freed. 


“We do not intend to be caught 
short, whatever may come,” said 
NADA Presidential Assistant 
Charles Farrington, who conferred 
with Sen. Maybank regarding time | 
for the NADA presentation. May-| 
bank will preside at the hearings 
expected to be held during the week 
of Sept. 10. 


+ * 


ex opinion that, barring un- 
foreseen circumstances, repeal 
is unlikely, is offered as the result 
of an Automotive News check last 
week among both Democrats and 
Republicans. 

However, when President Tru- 
man asked Congress to repeal the 


* 





Peak 


year is likely to improve from 
now on. 

An Automotive News Survey 
last week of vehicle makers’ 
hopes for the rest of 1951 found 
only a few who plan any size- 
able work force increases. How- 
ever, all others think employment 
will hold reasonably constant. 

All makers’ plans, of course, are 
made on the premises that there 
will be no further cuts, beyond 
those already ordered for Oct. 1, 
in allowable car and truck pro- 
duction this year and that there 
will be some increase in defense 
activity. 

A copper strike of almost any 
duration throws a dark cloud over 
both civilian and defense produc- 
tion prospects. The nation’s copper 
supply is considered perilously low, 
and copper shortages inevitably 
lead to shortages of lead and zinc. 

- * x 
But hoping for the best in the 
copper industry, no motor ve- 

(Continued on Page 31, Col, 1) 


NADA Set to Battle Herlong Repeal 


Capehart and Herlong amend- 
ments, and was supported by 
three Republican bills, the re- 
cently won right of business to 
get increased prices to cover in- 
creased costs, and the auto deal- 
er’s right to a reasonable profit 
percentage, was unquestionably 
put in jeopardy. 

Perhaps the strongest backing 
for the belief that the assault 
would not be successful was the 

(Continued on Page 29, Col. 1) 
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Hikes Requested 
By All Makers 


OPS Checking Costs; 
Clearance May Take 
One to Three Weeks 


By William Ullman 

Washington Correspondent 
ASHINGTON. — Higher prices 
on new cars are expected to be 
authorized by OPS shortly after 
Labor Day. All of the makers have 
applied for increases, averaging 9 
to 10 percent, and most of the firms 
are expected to put them in force 

at once. 

However, there was speculation 
that the full amount of the au- 
thorized increases would not be put 
into effect immediately by the 
makers. 

Clearance may take from one 
to three weeks, but it is due well 
ahead of the general manufactur- 
ing increases which are not ex- 
pected for 60 to 90 days. 

OPS is in good shape on auto 
prices, and awaits only reports 
from OPS auditors who have been 
checking claims with factory offi- 


cials. 
* * * 


y= government agencies are 
wary of doing anything that 
will seem to favor the auto indus- 
try because of frequent charges of 
favoritism in the capital, the mer- 
its in the present case are clear. 

Automobiles were singled out 
for discriminatory and early ac- 
tion on price ceilings in a pub- 
licity effort by the Administra- 
tion to set an example. Mean- 
while, other prices continued to 
rise. 

At a press conference last week, 
OPS Director Michael V. DiSalle 
said that he would proceed with 
regulations to implement the Cape- 
hart amendment, permitting in- 
creases even though he expects 


early congressional action on the 
(Continued on Page 27, Col. 3) 


Used-Car Prices 
Rise as Sales 


Show Strength 


By Bob Gordon 
Associate Editor 
ws a disregard for “seasons” 
and “trends,” used-car prices 
have been marching slowly upward 
for the past five weeks. 

Sales have been keeping pace 
with the improved wholesale 
prices, most areas report, al- 
| though there are the usual num- 
ber of weak spots around the 
country. 

Since most of the price activity 
has been at the wholesale level, it 
appears that most dealers are bet- 


ting on good business for the fall. 
* ” 7 





NCREASES in retail sales have 
been felt in most sections of the 
| country. Many dealers believe, how- 
ever, that rural and small-town 
dealers have enjoyed relatively bet- 
ter business than their big-city 
brethren. 

Automotive News’ index of whole- 
sale prices shows how used-car val- 
ues have stiffened since Aug. 1. The 
overall average on that date was 
$916, while the latest quotation is 
$926. 

All of the increase is concen- 
(Continued on Page 33, Col. 4) 











2 
Rubber Curbs Eased .. . 


NPA Allows Increase 
In Tire, Tube Stocks 


from 760,000 long tons to 860,000 
long tons per year, and because 
higher cost alcohol must be used 
to secure the increased output. 

(It will be remembered that the 
RFC has a monopoly on the pro- 
duction of synthetic rubber, and 
that they sell it to other industries 
on a non-profit basis.) 

NPA left intact its restrictions 
on consumption of natural rubber 
other than latex. Tire and tube 
makers are still allowed to use rub- 
ber in any quarter at a rate of 90 
percent of their average quarterly 
use in the year ending June 30, 
1950. 

It is expected, however, that 
even these restrictions may be 
done away with in 1952, the 
agency said. 

The increase in the manufactur- 
er’s inventories of synthetic rubber 
is possible because of the extended 
production of the material, NPA 
said. NPA explained that it will be 
possible to maintain normal output 
without overtaxing production fa- 
cilities. 

Another measure, included in the 
easing of inventory restrictions, 
will simplify the method of obtain- 
ing additional natural rubber to 
meet priority orders, it was an- 
nounced. 





WASHINGTON. — NPA eased 
some of its controls on the use of 
natural and synthetic rubber last 
week, and removed restrictions on 
dealers’ inventories of tires and 
tubes altogether. 

NPA also raised the limit of 
manufacturers’ inventories of syn- 
thetic rubber from 20 working 
days to 30. 

It will now also let the manufac- 
turers maintain a 60-day inventory 
of natural rubber, as opposed to 
a previous limit of 30 days. 

NPA removed all controls on nat- 
ural rubber latex, because demand 
for it “has declined steadily in re- 
cent months.” 

Meanwhile, the RFC raised the 
price of synthetic rubber 1% cents 
a pound because, according to Stu- 
art Symington, RFC administrator, 
the government is expanding pro- 
duction of general purpose rubber 


Hudson Will Build 
Parts for Martin 
Bomber Plane 


DETROIT. — Hudson announced 
Thursday it had received an order 
from the Glenn L. Martin Co. of 
Baltimore to engineer, tool and 
manufacture rear fuselage and tail 
sections for the twin-jet B-57 Can- 
berra Night Intruder bomber, which 
will be built in substantial quanti- 
ties for the U. S. Air Force. 

Necessary engineering is already 
under way. Tooling for the manu- 
facture of this order will be started 
immediately, according to A. E. 
Barit, president of Hudson. Barit 
further announced that this is the 


























Detroit BBB 
Exposes Phony 
‘Merit Awards’ 


DETROIT. — An investigation by 
the Detroit Better Business Bureau 
has revealed that “merit awards” 
bestowed by the American Society 
of Industrial Engineers are granted 
without testing the products of the 
companies to which they are given. 


second aircraft order to be received 
by the company. Hudson now is 
preparing for production of major 
components for the R-3350 aircraft 
engine on an order received in May 


The BBB began its investigation 
of the ASIE, which is headed by 
Robert L. Crinnian, because the or- 
ganization used the BBB as a refer- 
ence and because other firms had 





requested information of the BBB 
about the awards. 

Several firms, including automo- 
bile makers, were “granted” the 
awards and played up receipt of 
them in their advertising, although 
one auto maker never made use 
of the “honor.” 

Crinnian, president of the ASIE, 
is not a registered engineer, the 
investigation revealed. He worked 
for the Ford Motor Co. as a tool 
chaser in 1915 and was a prohibi- 
tion agent from 1920 to 1922. 

Crinnian is said to be the only 
fulltime active member of the 
ASIE, although the organization 
claims about 500 members. He re- 
incorporated the group in 1949 
after it had lost its license for 


from Wright Aeronautical Corp. 

Approximately 250,000 square feet 
of floor space at the Hudson plants 
here will be devoted to these two 
aircraft orders, Barit said. He 
added that it would not interfere 
with auto production schedules per- 
mitted by the government. 

Dollar value of the work to be 
done by Hudson on the Canberra 
Night Intruder will be in the mil- 
lions, but for reasons of military 
security exact figures cannot be re- 
vealed. 












Ford to Chairman 


Crusade Drive 


DETROIT. — Appointment of 
Henry Ford II, president of Ford 
Motor Co., as Michigan state chair- 
man for the Cru- 
sade for Freedom, 
was announced 
last week by Gen. 
Lucius D. Clay, 
national chair- 
man of the Cru- 
sade. 

The Crusade 
campaign for 
members and 
friends will open 
Sept. 3 and run 
through Sept. 30. 
The nationwide goals are 25,000,000 
enrollments and $3,500,000 in contri- 
butions with which to expand indi- 
vidual propaganda operations 
abroad by construction of at least 
two more Freedom Radio stations 
in Europe and the inauguration of 
a similar undertaking in the Far 
East. 


failure to file a financial statement 
with the state corporation and se- 
curities commission. 





Henry Ford II 





athe 


More Honors for Champ— 


Pa., 


Mrs. Ford Recovers 


the 


Darwin Cooper, of Danville, 





From Polio Attack 
DETROIT.—Mrs. Henry Ford II 
was released from Henry Ford hos- 
pital last week after an examina- 
tion for what doctors believe was a 
mild form of polio. 
Mrs. Ford was reported appar- 





first Pennsylvania boy to win the Chevro- 


let-sponsored All-American Soap Box 
Derby, receives a copy of a congratula- 
tory resolution passed by the Pennsylvania 
state senate from Gov. John S. Fine. The 
presentation ceremony took place at the 
state capitol. Cooper won the national 
derby in Akron after qualifying for it by 


ently completely recovered, with no winning the regional race in Williams- 


paralysis. 


port, Pa. 





of all-glass sealed-beam headlamps and 


Notables Fete 


| By Ken Yarber 
Staff Correspondent 

DAYTON.—This city was a mec- 
ca last week for many of the na- 
tion’s industrial giants as they 
converged to pay 
honor to GM’s in- 
ventive wizard, 
Charles F. Ket- 
tering, on his 75th 
birthday. 

More than 1,200 
persons attended 
a barbecue - ban- 
quet Wednesday 
(Aug. 29) to pay 
homage to “Boss 
Ket,’’ whose 
scores of automo- 








CO, F. Kettering 
tive inventions range from the self- 


starter to high-compression en- 
gines. Dayton devoted the rest of 
the week to celebrations and exhib- 
its in honor of Kettering. 

Eleven General Motors air- 
planes were needed to transport 
80 top officials of the company 
to the gathering, and a special 
train brought workers from GM’s 
research laboratory, which Ket- 
tering headed until his “retire- 
ment” in 1947. 

Notables on hand included Alfred 
P. Sloan jr., GM board chairman; 
K. T. Keller, Chrysler board chair- 
man; C. E. Wilson, GM president; 
James C. Zeder, Chrysler vice-pres- 
ident; Charles E. Sorenson, Willys 
board vice-chairman, and Arthur 
Godfrey, television star. 

Other industrial greats included: 


Muskegon Piston, 
Thompson Tell 
Merger Plans 


CLEVELAND. — The merger of 
Thompson Products, Inc., Cleve- 
land, with the Muskegon (Mich.) 
Piston Ring Co. has been an- 
nounced, subject to the approval of 
Muskegon’s stockholders. 

The agreement calls for Muske- 
gon stockholders to receive one 





'*|share of Thompson common stock 


for each 2% shares of Muskegon 
common. 

Thompson operates auto and air- 
craft parts plants at Euclid, O.; 
Detroit, Los Angeles and St. Cath- 
arines, Ont., as well as Cleveland. 
It has two subsidiaries, Toledo Steel 
Products Co. and Ramsey Corp., 
St. Louis. 

Muskegon Piston Ring has a 
manufacturing unit in Muskegon, 
Mich., and two foundries at Sparta, 
Mich. Its sales exceeded $7,500,000 


*}in 1950. 


The present Muskegon manage- 
ment would continue if the stock- 
holders approve the plan, said 
Frederick C. Crawford, president 
|of Thompson Products. 


Quote of the Week 

LEXINGTON, Ky. — Rev. Fr. 
O’Neil, pastor of Christ The King 
church here, became alarmed at the 
number of accidents caused by 
speeding, and told his parishioners 
that a priest would be at the park- 
ing lot to ask the blessing of St. 
Christopher (patron saint of trav- 
elers). He added, “It might be well 
to drive prudently, for it is said 
that after 55 miles an hour St. 





| Christopher leaves the car.” 
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GE Test-Car for Night Driving— 


| This many-eyed Lincoln is being used by General Electric to check the performance 


other lighting sources under night driving 


conditions. One step to be taken immediately is the modification of the sealed lamp's 
| lower beam to improve visibility in passing approaching vehicles. Here, Val G. 
Roper (left) and George E. Meese, GE automotive lighting engineers, inspect the car. 





Kettering 





On His 75th Birthday 


Harvey S. Firestone jr., board 
chairman of Firestone Tire & Rub- 
ber Co.; John L. Collyer, board 
chairman of B. F. Goodrich Co.; 
Thomas J. Watson, board chairman 
of International Business Machine 
Corp.; Charles R. Hook, board 
chairman of Armco Steel Corp.; C. 
T. Foster, president of Standard Oil 
Co. (Ohio). 

Gar Wood, speedboat racer and 
manufacturer; H. W. Hoover, 
board chairman of the Hoover 
Co.; Col E. A. Deeds, board chair- 
man of National Cash Register 
Co.; Bruce Barton, advertising 
executive; Edgar Guest, poet, and 
Dr. Paul De Kruif, author. 

The guest of honor displayed his 
usual sparkling wit and confident 
optimism even though he had to 
leave Ford hospital in Detroit in 
|order to make the celebration. 





Modify Lamps 
For Safety, 
GE Urges 


WASHINGTON.—Headlight sys- 
tems on automobiles must be modi- 
fied if the hazards of night driving 
are to be reduced appreciably, ac- 
cording to Val J. Roper and George 
E. Meese, General Electric lighting 
engineers, who have been conduct- 
ing a series of experiments on light- 
ing and night driving. 

In a paper presented to the Il- 
luminating Engineering Society’s 
annual technical conference here 
last week, “Seeing Against Head- 
lamp Glare,” they recommended 
that the sealed beam lamp’s lower 
beam must be modified to im- 
prove visibility while passing ap- 
proaching vehicles. 

“There is not complete agree- 
ment, even among the ‘experts,’ as 
| to the best answer to the motor 
vehicle headlighting problem. That 
there is a problem is attested by 
the amount of tinkering with fac- 
tory-installed headlamps with the 
object of alleviating glare,” the au- 
thors pointed out. 

The fundamental requirement 
of headlamps is that they provide 
seeing distances somewhat in ex- 
cess of stopping distance for nor- 
mal night driving conditions, ac- 
cording to the engineers. They stat- 
ed that many designers overlook 
this need. 

“Insufficient intensities of light 
directed far enough ahead, and veil- 
ing glare from approaching ve- 
hicles,” are the reasons Roper and 
Meese gave that even modern sealed 
beam headlamps do not provide 
seeing distances in excess of stop- 
ping distances for many driving 
situations. 

Controlled tests conducted by 
GE engineers show that even un- 
der favorable driving conditions, 
with obeserver-drivers looking for 
obstacles they knew to be pres- 
ent, they could not always see the 
objects as far ahead as 165 feet— 
stopping distance at a driving 


Kettering has been ill and was 
| Slated to return for “minor surgery” 
after the festivities here. 

In talking with newspapermen 
after formally opening the exhibit 


speed of 40 miles per hour. Studies 
were made on both two-lane roads 
and divided highways. 


During the tests, driving speed 


of products he had invented or de- 
veloped, Kettering predicted today’s 
high compression engines will, in 
10 years, “do with four gallons of 
gasoline what we're now doing 
with 10.” 

Asked what major projects will 
be faced in the next few years, 
“Boss Ket” replied: “The funda- 
mental things of the next 25 or 30 
years are little things we don’t 
recognize today. No projects worth 
solving ever start out large.” 

With characteristic good hu- 
mor, Kettering answered ques- 
tions and made comments on sub- 
jects ranging from Communism 
to his current favorite project, 
“What makes grass green?” 

Declaring that America is the 
only country in the world which 
has “any creative ability left,” Ket- 
tering said that people everywhere 
will have to decide between “the 
only two things for sale in the 


world today—Communism and a 
free world.” 





was 40 miles per hour, and the test 
obstacles, placed along the edge of 
the road, consisted of 16-inch 
squares of treated paper board, 
about as easily seen as a pedes- 
trian. Ten such obstacles were dis- 
tributed ahead and behind the meet- 
ing point of two test cars. 

The GE automotive lighting ex- 
perts pointed out that polarized 
headlighting could provide the 
benefits of safe seeing distance and 
the comforts of glare relief, but 
only after all cars on the road are 
equipped. 

In the meantime, “we can and 
should improve the situation with 
a modification of the sealed beam 
lower beam,” the authors concluded. 


Austin for Mrs. America 


NEW YORK.—An Austin A40 
convertible, presented by Austin of 
England, will be one of the featured 
prizes awarded to “Mrs. America”, 
of 1952 at the 13th annual contest, 
Asbury Park, N. J., Sept. 9. 





.— 


Big Man at the Paul Bunyan Dinner— 


Alvin Huber, Ford dealer at Freeman, S. D., uses the oversize table service provided 
him as the winning dealer in the recent Paul Bunyan contest, sponsored by the Fora 
Minneapolis-St. Paul sales district. Huber occupied the head table at the banquet, and 
was served exclusively by John Smith, six-foot-seven waiter. 
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Dealers tell me 


By John 0. Munn | 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 


7. weeks ago this column at- 
tempted to stir up more en- 
thusiasm for used cars by giving 
some current statistics. It caused 
quite a lot of comment. Just now 
used-car demand is better than in 
the new-car field. Volume is up as 
compared with a year ago. Profit 
margins on used cars will probably 
increase due to more liberal credit 
terms and the fact, or threat, of 
higher new-car prices. The strong- 
est demand is for all models up to 
and including 1949. Only 1950 and 
1951 models continue to be some- 
what sluggish. 

Used cars have always been an 
important part of the _ business. 
How the department has been 
handled largely determined the 
profit opportunities in the field. 
Ability to handle used cars satis- 
factorily will be the principal fac- 
tor in making a profit in the future. 

This is the reason for stimu- 
lating enthusiasm for used cars. 
Wasn’t it Emerson who said: 
“Nothing worthwhile was ever 
achieved without enthusiasm”? 
Shouldn’t we be enthusiastic 
about used cars, which are selling 
right now at three times the 
volume of new cars? This per- 
centage is sure to increase. 

It is true that this volume is 
shared by both new and used-car 
dealers, and casual sales. Two- 
fifths of the current volume, in 
most localities, is composed of 
individual-to-individual sales. But 
casual sales will reduce down to 
its prewar average of about one- 


O’Malley to Speak 
At Dealer Parley 


In New Mexico 


ALBUQUERQUE, N. M.—Joseph 
A. O'Malley, Chrysler division gen- 
eral sales manager, has been an- 

nounced as guest 
speaker for the 
New Mexico Au- 
tomotive Dealers 
Assn.’s 1951 con- 
vention at Silver 
City Sept. 23-25. 
The convention, 
which the asso- 
ciation reports 
has drawn a rec- 
ord registration, 
; will also hear 

J. A. U’Malley James C. Moore, 
general counsel of NADA, on gov- 
ernment automobile regulations. 

Other speakers are George H. 
Jones, Corpus Christi (Tex.) dealer, 
who will talk on “Which Way Are 
You Going and Can You Read Your 
Road Map?” A speaker from the 
National Tax Research Institute is 
also expected. 

Ed Walkey, convention chairman, 
has arranged a social program that 
includes entertainment by a nation- 
ally known orchestra. The “Funz- 
A-Poppin’ Revue” will feature Al- 
vino Rey and his orchestra. 

A special tour of the Kennecott 
Mine and a demonstration by the 
U. S. Bureau of Mines are also 
planned for the three-day program. 
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tenth when the competition for 
new-car sales becomes more keen. 
* * * 


In All Price Classes 

HY should we be enthusiastic 

about used cars? Well, aren’t 
we in the automobile business? 
Doesn’t dealing in used cars give 
three times the opportunities to 
serve customers and make friends 
than if we concernéd ourselves ex- 
clusively to new-car selling? 

Then, too, as has been so fre- 
quently pointed out, the 40,000,000 
passenger cars now in the hands 
of owners represent buying power 
directed exclusively to the purchase 
of new or more recent models of 
used cars. No other group of mer- 
chants has such a backlog of pur- 
chasing power available. 

Used-car owners require service 
and parts. This volume is impor- 
tant. Dealers have big invest- 
ments in buildings and equip- 
ment. Therefore, they can’t af- 
ford to pass up, or pay scant 
attention to, this volume market. 
No other merchant does. Depart- 
ment stores have a bargain base- 
ment. In new-car selling the 
dealer is limited to the price 
class of the car he sells. Only 
by handling used cars can he 
offer the public merchandise in 
all price classifications. 


But enthusiasm isn’t enough. It 
should be supported by facts. Facts 
are necessary so you can plan in 
advance and intelligently prepare to 
cut in on a full share of this field. 

. * + 


Rapid Turnover 


As’ A TYPICAL example of the 
conditions existing in this field, 
I again give you Lucas county, O., 
because I have the information be- 
fore me. 

On Jan. 1, 1950, there were 121,000 
passenger cars registered. During 
the year 22,232 new cars and 47,996 
used cars were sold. 

Of the 47,996 used cars marketed, 
21,556 were casual sales and 26,430 
were dealer sales. Of this 26,430, 
new-car dealers sold 14,621 used 
cars, while 11,809 were made by 
independent used-car dealers. 

In July, 1951, there were 4,709 
used cars sold—1,721 casual sales 
and 2,988 by dealers, and 1,515 
new cars were sold. New-car vol- 
ume for the first seven months 
of the year was off 10 percent as 
compared with 1950. Used-car 
sales were up 10 percent during 
the same period. 

Of the 2,988 used cars.sold in July 
by dealers, 66 were 1951 models; 
300 were 1950 models, 466 were 1949 
models, 255 were 1948 models, 364 
were 1947 models, 226 were 1946 
models, 1,331 were 1942 and older 
models. 

This was a monthly turnover of 
dealers’ stocks of more than two 
times, because the inventories of 
all dealers reporting on Aug. 1 was 
1,299 cars. The most rapid turnover 
of any year model was 1942 and 
older, which enjoyed almost a 


weekly turnover. 
* * * 


The Breakdown 

N CASE you are interested in 

the monthly volume of new cars, 
as compared with used-car sales 
in this territory for 1950, they fol- 
low: 

Used-Car 
Sales 
2,888 
2,935 
5,684 
4,223 
4,329 
4,509 


New-Car 
Sales 
1,448 
1,288 
1,662 
1,605 
1,969 
2,272 


Month 
January . 
February . 
March .... ‘eos 
ME oasis criarcsancohe 
May 
June 


Dealer Draper Urges Pleas to Congress... 


Tax the Untaxed 


Eprror’s Note: Harold D. Drap- 
er, Saginaw (Mich.) Chevrolet 
dealer and former president of 
the Michigan Automobile Dealers 
Assn., has submitted the following 
article to Automotive News. We 
feel that Mr. Draper has a vital 
message and we are reprinting 
his article in full as follows: 

MERICAN business taxpayers 

are face to face with a condi- 


- 


f 
t 


tion that is deadly serious and that 
deserves their immediate attention 
and action. Not only is Congress 
preparing to increase both corpo- 
rate and individual income taxes 
over their present oppressive levels, 
but is still permitting more than 
35,000 profit-making business cor- 
porations—many of them in direct 
competition with taxpaying busi- 
ness—to pay little or no federal in- 


Indiana Dealers Honor Sutter— 

Frederick M. Sutter (second from left), secretary of the National Automobile Dealers 
Assn., received the first life membership to the Automobile Dealers Assn. of Indiana, 
and a plaque to commemorate the occasion. The presentation was made by Haywood 
Davis, president of the Indiana association. Sutter is Indiana's director of NADA. Her- 
man Schaefer (left), executive secretary of the Indiana dealers, and A. M. Vivian, 


vice-president, watch the presentation. 


WASHINGTON.—In a news re- 
lease last week, the National Auto- 
mobile Dealers Assn. said that 
[there is a possibility that there 
will be a shortage of new cars in 
the near future. 

The association bases this con- 
tention on a recent study it has 
just made of car _ registrations, 
population and production records. 
The shortage will take place, 
NADA’s survey indicates, when the 
present ratio between automobile 
production, registration and popu- 
lation changes. 

These changes will take place 
because of the expected decrease 
in car production, increase in de- 
mand for transportation by de- 
fense workers, and increase in 
the level of employment. 

Officials of the NADA point out 
that the demand for automobiles 
has a direct relationship to the 
number of persons employed in the 
country. The fact that there are 
more people employed than ever 
|before, plus the fact that defense 
production will create even more 
jobs, will undoubtedly affect fur- 
ther the demand and availability of 
new cars. 

NADA says that while the num- 
ber of passenger car registrations 
increased 9.8 percent in the year 
between July 1, 1949, and July 1, 
1950, the population increased 1.7 
percent. Production of new auto- 
mobiles also reached new heights 
during this period. 

These increases, plus increases 
noted in the number of employed 
persons in the country, establish 
a trend. When the trend is 
broken by decreased automobile 
production and increased employ- 
ment, changes will occur in the 
availability of new cars. For this 
reason, the association believes 
the shortage of cars will occur in 
the near future. 

On the whole, the 
said, the nation’s automobile trans- 
portation picture is strong. In 1949 
there was one car for every 4.5 








4,912 
4,571 
3,951 
4,026 
3,303 
2,665 


2,443 
2,354 
2,218 
1,877 


July 

BOE cccivcci : 
September 
October 
November 
December 


1950 Total 22,232 47,996 
If you are not already enthusi- 
astic about used cars, take them 
to your heart and keep them there. 
They are the keystone to success 
in automobile retailing. 


Maine Dealers 


Meet This Week 


AUGUSTA, Me.—Plans have been 
completed for this week’s seventh 
annual convention of the Maine 
Automobile Dealers Assn., it is an- 
nounced by officers and directors 
of the association. The convention 
will be held at Marshall House, 


York Harbor, Sept. 7-8. 


association | 





NADA Sees Shortage 


Study of Registrations, Population, Output Said 
To Indicate New-Car Scarcity Soon 


persons in the country, while in 
1950 there was one car for every 
4.2 persons. As of July 1, 1950, 
there were 35,922,286 passenger cars 
registered in the country. Approxi- 
mately 6,500,000 cars have been 
manufactured since then and about 
2,500,000 have been scrapped. 

NADA said that the greatest per- 
centage increase in car registra- 
tions took place in New Mexico, 
which recorded 22.3 percent more 
cars in 1950 than were registered 
in 1949. New Mexico’s civilian pop- 
ulation also increased during the 
same period by 17.3 percent. In 
New Mexico, there is one car for 
every 4.6 persons. 

California not only leads the 
nation in the number of regis- 
tered automobiles, but it also has 
more automobiles per person than 
any other state. There is one car 
for every 2.9 persons. Three states 
are tied with one car for every 
3.1 persons. These states are Ne- 
vada, Oregon and Wyoming. 

In Mississippi, Arkansas and Ala- 
bama, however, there is only one 
car for approximately every seven 
persons. 


On the House . 





come tax at all on their business 
earnings. 

This is a double-barrelled shotgun 
held at the head of American busi- 
ness—confiscatory taxes on the 
one hand and tax-exemption to 
competing business on the other. 
It is this same sort of thing that 
has brought socialism to Great Brit- 
ain and now threatens to throw 
that once-great nation into bank- 
ruptcy. 

Profit-making business corpo- 
rations granted total or partial 
tax exemption by Congress in- 
clude cooperatives, savings and 
loan associations, mutual savings 
banks, other types of cooperative 
financial institutions, and a 
growing list of government cor- 
porations in competition with pri- 
vate enterprise. Some types of 
mutual fire and casualty insur- 
ance companies are given com- 
plete total exemptions while oth- 
ers are given special tax privi- 
leges not enjoyed by their stock 
company competitors. 

These tax-exempts are making 
about $3 billion a year in corporate 
profits, which would yield approxi- 
mately one billion dollars in new 
revenue to the federal treasury an- 
nually, if they were taxed on the 
same basis as competing businesses. 

+ * * 

IGHT now there is before Con- 

gress a new revenue bill that 
would take from corporate busi- 
nesses another 2.5 billion dollars a 
year in increased income taxes. If 
Congress would tax the untaxed 
businesses, that amount could be 
cut more than one-third. 

It is important that every tax- 
paying business man write his 
congressman and ~senators at 
once to demand that they act 
immediately to tax these tax- 
exempt corporate businesses, be- 
fore adding a single penny to 
the income tax bill of those al- 
ready paying more than their 
share. 

There is not a single responsible, 
patriotic business organization in 
the nation that has objected to pay- 
ing every dime of tax that is abso- 
lutely necessary for the operation 
of this government and the secur- 
ing of it against attack by its ene- 
mies... with ONE EXCEPTION! 
That exception is the presently tax- 
exempt business segment of our 
economy. 

The co-ops, mutuals and their ilk 
have been fighting like mad 
through their powerful lobbies and 
politically-influenced henchmen in 
Congress to keep from paying their 
share of the cost of this govern- 
ment and its defense. Many of them 
have had the effrontery to actually 
urge increased taxes on others, but 
scream to high heaven when any- 
one suggests that they, too, should 

(Continued on Page 28, Col, 1) 


Breakdown of returns in NADA’s recent survey on factory con- 
tracts shows that, of the 12,421 dealers voting for changes (AUTOMO- 
TIVE News, Aug. 20), 2,116 were Ford dealers, 1,810 Chevrolet, 1,100 

Buick, 1,063 Dodge, 932 Chrysler, 855 Oldsmobile, 
813 Pontiac, 664 DeSoto, 592 Cadillac, 588 Stude- 
baker, 546 Lincoln-Mercury, 344 Nash, 290 Hudson, 
265 Packard, 168 Kaiser-Frazer, 91 Willys and 184 


miscellaneous. 


Totals by 


groups were: General 


Motors, 5,170; Ford, 2,662; Chrysler, 2,659; Inde- 
pendents, 1,930. The 12,421 replies comprised the 
largest return ever received by NADA’s Industry 
Relations committee... 

Chicago dealers contributed $1,045 to the an- 
nual Orphans Day in that city recently. This 
was in addition to cars furnished to transport 


Wemhoft 


the orphans and old folk, who numbered 4,800 
at the outing . . . Louisiana association has de- 


cided to boost its dues, due to increased operating costs . 


ee 


new members have been signed up by the Minnesota association... 
GM will press-preview on Sept. 6 the engineering building, first unit 


of its new Technical Center near Detroit... 


Looks like the first 


previews for 1952 models will start late next month, with actual an- 


nouncements stretching well into 1952. . 


. Photographers missed a 


good shot of Chevrolet-Ford cooperation as the opening gun was fired 
in the Crusade for Freedom drive in Detroit last week. Henry Ford 
II and T. H. Keating, Chevrolet general manager, both took prominent 
roles (but they did not drive to the City Hall event in each other's 


cars, as rumored). 


—Perte WeMHorr, Editor, 
Automotive News. 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 


AUTOMOTIVE 

and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
® m the dealer on every used vehicle accepted in partial payment for a new 
& A car or truck. §3. Every dollar of gasoline tax collected by state or federal 
y governments applied to the building and maintenance of highways. 4. The 
€ € elimination of government and bureaucratic controls over this industry. 
R R (5. A return to the precepts of independence and the rewards of applied 

energy and ability, which made America and gave more or her citizens 


more of the better things of life than anywhere else in the world. 


Capsule Comment 


Following President Truman’s plea to repeal the “worst” 
provisions of the new Defense Act, three Republican sena- 
tors promptly introduced a bill to wash out the Capehart 
amendment which allows sellers to pass along post-Korea 
cost increases, and the Herlong amendment which protects 
retailers’ historic discounts. 

Regardless of whether the senators’ move is a political 
gesture, auto dealers and manufacturers will have to 
watch the situation closely. 

* * * 

Latest NADA business-management survey reveals that 
dealers during the second quarter of 1951 lost $49 per 
tradein handled, compared with a profit of $59 per unit in 
the first three months of this year. 

Overallowances can change a lot of things. 

* * * 

Some auto executives and dealers believe there is an im- 
pending shortage of new cars, which may last through 1953. 

Maybe so, maybe no. But one would be foolish to 
slacken his sales pace until the picture clears. 

+ * * 

Willys has confirmed its intentions of going back into the 
new-car field again, probably this fall. 

Welcome, Oldtimer, into a hot field. 

* * ” 

Stiffer penalties and more stringent enforcement of truck- 
overloading laws were voted by 16 states during the 195 
legislatures. : 

This should go a long way toward elimination of the 
truckers who make it tough for the whole transporta- 
tion industry. 


* * * 


OPS has finally gotten around to removing antique autos 
more than 25 years old from its price controls. 

Very thoughtful, OPS. 
* * * 

Synthetic liquid fuels from coal may be available much 
sooner than expected, reports Secretary of the Interior 
Chapman, who disclosed that big financial interests are 
planning a synthetic fuel plant in Illinois. 

From world reports, we may need it sooner than ex- 


pected, too. 
* * * 


In typical fashion, Charles F. Kettering on his 75th birth- 
day last week remarked that “I have seen some of the 
greatest things that ever beset mankind in the past 50 years 
. . . the next half-century offers opportunities that never 
existed before.” 


Here’s hoping you live to see them, “Boss Ket.” 
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Auto 
Forum 


Epitror’s Note: Following is one 
of a series of articles written 
especially for Automotive News 
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by managers of the various state 
auto dealers associations: 


Bessie B. Ballentine 
Exec. Secy., N. C, Dealers Assn. 


MERICA’S multi-billion dollar 

automobile business is only as 
strong as is John J. Jones, Automo- 
bile Dealer, Centerville, U. S. A. 

Upon the success of the thousands | 
of small-town 
Jones hinges the 
success of the en- 
tire industry. The 
automobile indus- 
try is the hub of 
the wheel which 
turns the Ameri- 
can economy. Ra- 
diating from it 
are the spokes of 
the steel, rubber, 
glass and preci- 
sion machine in- 
dustries ... all inter-related to form 
the big wheel of vital transporta- ie fi 
tion. On CF 

The spark for this complex chain- ee sake 
reaction is John Jones, local dealer. 2 

The importance of Mr. Jones 
and his dealership in the scheme 
of things does not weigh on his 
mind unduly. When he sells a car, 
he does not consciously think: 

“Well, today, I held up my end of 
this country’s economy.” 

No, Mr. Jones rarely considers 
the value of his work. From a 
purely personal viewpoint alone, he 
is interested in seeing his business 
prosper. But, from a national social 
and economic viewpoint, all of us 
should be interested in seeing Mr. 
Jones’ business prosper. 

* * of 
ya are the essentials for a 
successful dealership? 

The number one essential is the 

dealer, himself . .. a man who real- 
izes the importance of his work, 
who believes in it, is proud of it, Wj W\\E 
and gives himself to it in honest, ZK" “ys 
unremitting, aggressive endeavor. 
In other words, HE WORKS. He is 
the pivot around which his organi- 
zation revolves; he sets the psycho- 
logical tone which infects his staff 
either with enthusiasm or indiffer- 
ence. His attitudes are “catching.” 

The dealer cannot afford to 
have a narrow field of interests. 
His business depends on the good- 
will of the public and the service 
he can render the public. It is 
his job to keep his customers rid- 
ing in good, well-serviced cars. 
But his job does not end with 
correctly-adjusted carburetors. To 
build and keep goodwill, he must 
take an active part in commun- 
ity life, and bear his share of the 
responsibility for civic enter- 
prises. A forward-thinking, pro- 
gressive community leader builds 
his own business as he builds his 
community. 

The dynamic dealer’s range of 
interest does not stop with his com- 
munity. In ever-widening circles, 
his influence is felt as he cooper- 
ates with his state and national 
dealers’ associations to safeguard 
the free enterprise economy which 
has made this country great. It is 
his duty as a citizen to take an 
individual responsibility for elect- 
ing sound men to local, state and 
national offices. It is his duty as a 
businessman to give his dealers’ 
associations the utmost in support 
and cooperation to promote the in- 
terests of the automobile industry. 
It is in this sphere of activity that 
he really understands the import- 
ance of his dealership, that he can 

(Continued on Page 17, Col, 1) 





Bessie Ballentine 
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used, if you so request. 


Newcomer’s ‘Musts’ 

Where could I get a list of 
“musts” that I should do, and how 
to do it, if I should go into automo- 
tive retailing? —JoHN W. Le&eper, 
R. D. No. 1, Rte. 71, Belle Vernon, 
Pennsylvania. 

Epiror’s Note: The following 
reply was given Reader Leeper 
by J. B. Van Tassell, who con- 
ducts Automotive News’ “Dealer 
Business Counsel” column: 


First of all you should deter- 
mine the potential sales oppor- 
tunity in your local trading area 
for the particular car that you 
plan on selling. Also you should 
determine the number of used 
cars, parts, accessories and serv- 
ice labor that you could sell in 
your territory. 

Next you should predetermine 
the amount of gross profit each 
one of these classifications of 
sales will produce. From this total 
amount of gross profit which you 
figure will be produced by the 
total sales volume, you should 
deduct the amount of net profit 
you think you should earn, and 
the balance will be the amount 


10 Years Ago rr 


The Big Story 


A super defense board, called the Supply Priorities and Allocations 


Board, was created by President Roosevelt last week to end the battle 
over what agency will control automobile production. Vice-President 
Henry A. Wallace will head the new board ... An order was issued 
by E. R. Stettinius jr., defense priorities director, that American 
manufacturers would be obliged to accept orders for war supplies 
from the U. S., Russia, China and certain other countries even though 
the acceptance will delay or prevent deliveries of civilian goods. 
—From the files of Automotive News. 
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This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 


No attention is given to unsigned 





of expense you can spend in order 
to obtain this volume. 

When you have arrived at this 
total allowable expense figure, 
then you can start to determine 
just how much you can spend for 
rent, salaries and wages, operat- 
ing expenses and building ex- 
penses. 

+ * + 


Rolls-Royce Club 

A non-profit organization, known 
as the “Rolls-Royce Owners Club,” 
has been formed and is now fully 
organized with all officers elected. 
The club is dedicated to the dis- 
semination (and interchange) of 
technical, historical and other in- 
formation with emphasis on main- 
tenance of all models both new and 
old. 


Social contacts (meets) will be 
encouraged. We also intend to keep 
track of all cars in existence and 
locate all of the owners. 

There is to be two regular publi- 
cations, one of which will appear 
every second month, the second to 
be a directory of all owners whether 
in the club or not and including a 
list of parts sources and reliable 
mechanics. 


So far we have on file about 400 
owners and 300 enthusiasts, repre- 
senting most of the 48 states and 
several forzign countries as well. 
Car ownership is not required for 
membership. 

Officers are as follows: President, 
Dr. C. S. Shoup, Oak Ridge, Tenn.; 
vice-president, Henry Austin Clark 
Long Island, N. Y. (eastern region) 
vice-president, John Schaler III, In 
dianapolis (central region); vice 
president, Lindley Bothwell, Lo 
Angeles (western region); secre 
tary, John W. McFarlane, Hunting 

(See LETTERBOX, Page 17, Col. 1) 
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s Cost-of-Living Index Hits Peak . . 





Auto Workers Get 1-Cent Hike 


By Bernie Thomas 
Associate Editor 

PENNY an hour raise for more 
than 1,000,000 auto workers 
helped ease some of the labor ten- 
sion in auto plants last week, but 
the industry’s future was clouded 
by trouble in another spot—the cop- 

per fields. 

Effective Sept. 1, the auto 

workers’ latest pay increase was 
based on another rise in the gov- 
ernment’s cost-of-living index, 
which hit an alltime high as of 
duly 15. 

Under escalator clauses that ex- 
ist in most auto plant workers’ un- 
ion contracts, wages rise or fall 
with the cost of living in each quar- 
ter. 

The latest additional penny 
brought to 20 cents an hour the 
total raises paid by the auto indus- 
try under such agreements since 
June, 1950. 

* * * 
Hew long most auto workers will 
continue to draw their addi- 
tional penny per hour, or any pay 
at all for that matter, depended 
last week on how soon a nation- 
wide copper strike could be settled. 

At presstime Thursday, produc- 
tion of this vital metal remained at 


Dayton Boy Wins 
Plymouth Model 
Airplane Contest 


DETROIT.—Dick Modler, 15, of 
Dayton, O., was crowned grand 
champion of the Fifth Interna- 
tional Model Plane contest last 
week, when he set three new gas 
engine speed records and captured 
the most total points during a four- 
day competition here. 

Plymouth, sponsor of the event, 
presented the winners of various 
divisions with 106 trophies, and $4,- 
725 in defense bonds. Presentation 
of the awards was made before 
Plymouth and Chrysler Corp. exec- 
utives, civic leaders, and Navy and 
Air Force officers. 

Herbert L. Davis, 17, of Birming- 
ham, Ala., set a new jet speed rec- 
ord for model planes to win the 
senior high point championships, 
and Janyce Wood, 15, Pittsburgh, 
Calif., scored the most points to 
win the girl’s high point title. 

Plymouth said that 510 contest- 
ants were invited to attend the in- 
ternational contest on the basis of 
their performances in 209 regional 
and state meets. They were all 
guests of the company at a presen- 
tation banquet. 

A special trophy for good sports- 
manship was given Donald Boleski, 
St. Joseph, Mo., for giving up an 
advantage he gained when he 
helped an opponent, who tripped 
during a combat event, to his feet. 
Gregory McCracken, three-year-old 
Milton, W. Va., boy, was the young- 
est contestant. 


150 Attend Erie Outing 
Nearly 150 dealers and associates 
attended the annual outing of the 
Erie County (N. Y.) Dodge dealers 

at the Lancaster country club. 










a standstill when strikers refused 
to return to their jobs, despite an 
appeal by President Truman. The 
strikers seek increased pay, and 
were one-cent away from an agree- 
ment with management. 

Government officials stressed 
that the strike had already cut 
deeply into a critically short sup- 
ply of copper, both for produc- 
tion of defense products and civil- 
ian durable goods. 

The immediate fear in the auto 
industry was that because of the 
strike, the government might order 
further cutbacks in car and truck 
production for the fourth quarter 
of this year. 

* + * 

EFENSE officials said the strike 

had hit the nation’s mobiliza- 
tion program at its most vulnerable 
point because, if prolonged, it 
would cut off supplies of one of 
the scarcest of all metals. 

It was feared that output of 
sulphuric acid—a vital ingredient 
for refining aviation and high- 
octane gasoline—might be cut off 


Muntz Calls Off 
Car-TV Merger 


CHICAGO. — Action recommend- 
ing stockholders’ approval of a plan 
calling for acquisition of the stock 
of Muntz Car Co. has been re- 
scinded by the directors of Muntz 
TV, Inc. 

The directors also rescinded rec- 
ommendation of another proposal 
calling for an increase in author- 
ized common stock of the television 
firm. 

Earl W. Muntz, president of both 
companies, said the action was 
taken because of minority opposi- 
tion of stockholders. 


immediately. The strike had al- 
ready resulted in production stop- 
ping in lead and zinc mines in 
Northern Idaho and in the South- 
west. 

In the auto industry itself last 
week, Reo was still down due to a 
plantwide strike of 2,500 produc- 
tion workers. Reo workers walked 
off their jobs when negotiations 
broke down in a dispute over a 
pension plan. 

Reo wants a fixed formula for 
financing pensions. The union seeks 
a pension to be financed by Reo on 
the basis of cents per number of 
hours worked. 

* * . 

N THE rubber industry, produc- 

tion lines at two main B. F. 
Goodrich plants were idle last week 
when union efforts to get 50 wild- 
cat strikers back to work failed. 

A union spokesman said he was 
trying to get the 50 workers back 
so that a grievance meeting could 
be held with the company. The 
workers are employed in a vital de- 
partment through which all mate- 
rials must pass before they can be- 
come products. 

The 50 wildcatters maintain 
that Goodrich is ignoring long- 
established procedure in setting 
up a new division. 

After two months of negotiation, 
General Electric Co. last week of- 
fered its workers a 2% percent 
general wage increase, plus an ad- 
ditional cost-of-living wage boost, 
according to a union spokesman. 

om * +t 

E SAID the exact amount of 

the cost-of-living raise had not 
been determined, but that GE pro- 
posed to pay it in two installments 
as follows: 

The first would be paid Sept. 

(Continued on Page 27, Col, 1) 


National Parley Planned 
By DeSoto Dealers 


DETROIT.—A committee of 39 
representative DeSoto - Plymouth 
dealers, formed to discuss organiza- 
tion of a national DeSoto dealers 
advisory conference, held its second 
meeting in Detroit last Friday, re- 
ports J. B. Wagstaff, DeSoto’s sales 
vice-president. 

Among the subjects discussed 
was the report of a nine-member 
planning committee, chosen to 
formulate a plan of organization 


Auto Street Show 
Held in Kansas 


PITTSBURG, Kans. — Blasts of 
two aerial bombs opened the an- 
nual motor car exhibit and fashion 
show here. A crowd jammed five 
blocks in the business district for 
two hours. 

Most of the Pittsburg car deal- 
ers showed their latest models in 
the center of Broadway. There also 
were a number of trucks in the 
display. 


Ce nee el alee 


Milwaukee Journal's Driving Test— 

This Aetna Roadometer was in the Milwaukee Journal communications center at the 
Wisconsin state fair. William M. Greene, director of the Connecticut highway safety 
commission, receives instructions from Joyce Yeske of Hartford, Conn., as Edward J. 
Hickey, Connecticut state police commissioner looks on. 





of the proposed conference. 

DeSoto dealers attending 
meeting were: 

H. J. Slawik, Minneapolis; Mark 
Zettelmeyer, Cleveland; Eldrige 
Reams, Richmond, Va.; Morris Gold- 
man, New Haven, Conn.; H. A. No- 
dell, Oak Park, Ill.; E. F. Hoffman, 
Corpus Christi, Tex.; Nelson K. 
Mintz, Great Kills, N. Y.; Glenn 
Huff, Shreveport, La.; Jack Rose, 
Detroit; L. C. Elkins, Sioux City, Ia.; 
H. D. Van Houten, Danbury, Conn.; 
R. L. Parnell, Nashville. 

A, A. Peterson, St. Petersburg, 
Fla.; Arnold Reading, Tacoma, 
Wash.; H. B. Leeman, Denver; Tom 
Taylor, Greenwood, S. C.; E. F. 
Walsh, Kansas City; Scotty G. Har- 
ris, Ventura, Calif.; E. L. Fretwell, 
Oklahoma City; J. E. Wolfington, 
Philadelphia; J. A. Meador, Roan- 
oke, Va. 

Anthony Metzner, Albany; Ira 
McIntosh, Buffalo; T. F. Mastin, 
Fort Worth, Tex.; Fred W. Clamp- 
ett, Los Angeles; George Ramp, 
Marion, Ind.; George Weber jr., 
St. Louis; J. W. Rose, Lynn, 
Mass.; Charles C. Freed, Salt 
Lake City, committee chairman. 
H. W. Miller, Mankato, Minn.; 
L. V. Eichorst, Champaign, IIL; 
A. B. Wagner, Youngstown, O.; V. 
M. Ball, Elkhart, Ind.; E. L. Ben- 
ning, Kenosha, Wis.; Louis S. Sny- 
der, Harrisburg, Pa.; B. E. Wag- 
staff, Atlanta; O. E. Salisbury, El- 
gin, Ill.; Robert A. Waters sr., San 
Francisco, and A. R. Jones, Indian- 
apolis. 

The planning committee is head- 
ed by J. E. Wolfington and its 
members are Glenn E. Huff, H. W. 
Miller, Nelson K. Mintz, Arnold 


the 


Reading, Jack Rose, E, F. Walsh 


and Robert A. Waters sr. 
Wagstaff and Paul Herpolshei- 

mer jr., factory representative on 

the committee, were also present. 


DuPont Has Neoprene Paper 
WILMINGTON, Del.—The Du- 
Pont Co. reports a new way to add 
its synthetic rubber, neoprene, to 
paper. The result is a new family 
of low-cost specialty papers made 
directly on the paper machine by 
adding neoprene to the pulp in 
latex form, the company says. 


Taking a Dodge Test Ride— 

Joanne Long accepting an invitation to 
take the Dodge blindfold test ride from 
her grandfather Jimmy Long, president of 


Long and Long, Detroit, who instituted 
the test at his dealership last week. 
ee 


Blindfold Test 
Starts at Dodge 


Dealerships 


DETROIT. — Dodge dealers have 
started the blindfold test campaign 
which was played up in national 
magazine ads last month and is due 
for further plugging in 3,800 news- 
papers this month. Other media is 
being used extensively. 

Dealers want motorists to take 
demonstration rides during which 
their eyes are shielded as the car 
is driven over rough highways. De- 
signed to demonstrate the Dodge 
“Oriflow Ride,” the tests are bring- 
ing favorable impressions from the 
passengers when they see the type 
of roads over which they traveled, 
dealers report. 

The display ad campaign stress- 
ing Oriflow shock absorbers is 
based on consumer blindfold tests 
made by an independent research 
firm in New York, Dodge states. 

In those tests, persons chosen at 
random, wearing blindfolds in a 
test ride in a Dodge and other 
makes, were invited to comment on 
comparative riding smoothness, the 
firm adds. 


Colombia Hard on Tires 


BOGOTA, Colombia, S. A.—Poor 
highway conditions in Columbia 
cut the average life of a truck tire 
to only six months, according to 
Industria Colombiana de Liantas. 
One of the best roads in the coun- 
try has 3,500 curves in one 62-mile 
stretch. 








N PA Forecasts 
Continuing Crisis 
In Most Metals 


WASHINGTON. — NPA reported 
last week that a “continuing crisis’’ 
in most metals is expected, based 
on an analysis of current supplies. 

At the same time, the production 
agency said that selected chemicals, 
textiles, leather and most lumber 
and wood products may continue 


.|in improved supply in the imme- 


diate future. 

The second issue of the pamphlet, 
“List of Basic Materials and Alter- 
nates,” which classifies approxi- 
mately 400 materials according to 
present availability, has been pub- 
lished by NPA. 

The list is planned as a guide 
to industry, government agencies 
and the armed services in purchas- 
ing materials and for the use of 
alternates in the place of critical 
materials, NPA said. 

The 400 materials listed in the 
publication are classified in three 
groups. Group I enumerates items 
“in very short supply,” group II 
those “in approximate balance with 
essential demand,” and group III 
those “in fair-to-good supply.” 

Leading the metals in group I are 
copper, aluminum, lead, tin, zinc, 
nickel, tungsten, cobalt, molyb- 
denum and columbium. Metals in 
group II include cadmium, silver 
and boron. Steel and steel shapes 
are in all three groups, primarily 
in group I. 

NPA officials said the factors 
which determine each classification 
are availability, sources (foreign or 
domestic), transportation required, 
production capacity, manpower, 
military requirements, defense-sup- 
porting programs, stockpiling, do- 
mestic industries and the civilian 
economy. 


July Sales Drop 
Sharpest Among 


Vehicle Dealers 


WASHINGTON. — Motor vehicle 
dealers registered the sharpest de- 
cline in July sales among large 
independent retail stores studied by 
the Bureau of Census. 

Motor vehicle sales lagged 26 per- 
cent behind July, 1950, the Bureau 
reported, while the overall sales de- 
cline was 14 percent. 

The vehicle dealers registered an 
11 percent decrease from June to 
July of this year. The average de- 
cline in sales from June to July, 
for all stores reporting, was also 11 
percent. 

Furniture stores and department 
stores were the motor vehicle deal- 
ers’ nearest competitors for sales 
decreases. Furniture store sales 
were down 19 percent from July, 
1950, while department stores regis- 
tered a 16 percent drop. 








Used-Car Bulletin from Detroit... 
Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday.) 


Aug. 29 

(Bidding very active. 
out of 70 offerings.) 

BUICK—’'50 Super 4-dr., $1,470, 

RM 4-dr., $1,225*; 2-dr., $1,255. 


Sold 48 units 


"49 
"47 


Super 4-dr., $875. ‘46 Special 2-dr., 
$630. 

CADILLAC - "50 (62) 4-dr., $3,125*. 
"46 (62) 4-dr., $1,030. 

CHEV ROLET—’ 51 Bel-Air, $2,025. ‘50 
SL Deluxe club coupe, $1,390; 2-dr., 
$1,325. ‘49 SL Deluxe 4-dr., 2 at $1,- 
100; 2-dr., $1,060; SL Special club 
coupe, $970. '47 FM club coupe, $740; 
2-dr., $745; conv., $745. ‘41 SD 
2-dr., $285. 

CHRYSLER—'51 NY club coupe, §2,- 


800. '49 NY 4-dr., $1,380. 





DODGE—'50 Meadowbrook 4-dr., $1,- 
510, '49 Coronet club coupe, $1,270; 
4-dr.. $1,225. 

FORD—'49 Custom (8) conv., $1,020; 
2-dr., $960, '47 SD (8) 2-dr.. $710. 
‘46 SD (8) 2-dr., $560. y 

FRAZER—’51 4-dr., 2 at $1,500. 

HUDSON—'49 Super (6) 4-dr., $875. 
‘47 4-dr., $475. 

KAISER—'51 Henry J (4) 2-dr., $1,- 
025. ‘48 4-dr., $580. 

MERCURY—’51 2-dr., $1,875. °49 club 
coupe, $1,155; 2-dr., $1,145, ‘48 club 
coupe, $885. ‘47 4-dr., $700, $600. 


NASH—'48 Ambassador 4-dr., $880. '46 
(600) 4-dr., $525. 

OLDSMOBILE—’'49 (88) 2-dr., $1,275*. 
"47 (66) 4-dr., $695*. 


PONTIAC—’'51 Chieftain (8) 2-dr., $2,- 
070°, $2,050*. '49 Chieftain (8) 2-dr., 
$1,400", 


Aug. 22 


(Market very brisk; 
will hold for awhile, 
out of 108 offerings.) 
BUICK—'50 Super 2-dr., $1,965*; Spe- 

cial 2-dr., $1,550*. ‘49 Super 2-dr., 
$1,285, $1,210; Spcial 2-dr., $925. 

'47 RM conv., $725; 4-dr., $715; 

Super 4-dr., $640. °46 Super 4-dr., 
$610. 

CADILLAC—'49 (61) 4-dr., $2,145*. 

CHEVROLET — '51 FL Special 2-dr., 
$1,555. °50 SL Deluxe 2-dr., $1,300; 
Bel-Air, $1,550, $1,600; FL Special 
2-dr., $1,200. ‘49 SL Deluxe 4-dr., 
$1,010. ‘47 FM club coupe, $800. 
"46 SM 2-dr., $630, 

CHRYSLER—’'49 Royal club coupe, $1,- 
375, $1,300; 4-dr., $1,335. 

DODGE - '51 Wayfarer 2-dr., $1,480. 
"47 conv., $660. 

FORD—'51 Custom (8) 2-dr., $1,775*, 
$1,640*; Victoria, $1,865; conv., $1,- 
775. °50 Custom (8) 2-dr., $1,265*; 
conv., $1,675, $1,325; Deluxe (8) 
2-dr., $1,095. '49 Custom (8) 4-dr., 
$1,035; 2-dr., $990; Deluxe (8) 4-dr., 
$900. ‘47 SD (8) 2-dr., $725. 

MERCURY—’50 conv., $1,600. 

NASH—’50 Rambler conv., $1,100. ‘49 
(600) 2-dr., $935; 4-dr., $910. 

PLYMOUTH — '50 Deluxe business 
coupe, $1,020. $765. 
‘46 Deluxe 4-dr., $590; 2-dr., $525. 

PONTIAC—’50 SL (6) 2-dr., $1,445. 
"49 Chieftain (8) 2-dr., $1,300; SL 
(6) 2-dr., $1,130. '47 SL (8) conv., 
$750; 4-dr., $745; 2-dr., $710. 

STUDEBAKER — ’51 Champion club 
coupe, $1,530*. ‘47 Champion 4-dr., 
$850. '46 %-ton pickup, $220. 


looks like it 
Sold 73 units 


'47 SD 2-dr., 


*Indicates automatic transmission or overdrive. 





Other Auction reports are on Pages 20, 21 
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IT’S OUTSIDE THE CITY LIMITS 
WHERE PHILADELPHIA'S 
GREATEST GROWTH IS TAKING PLACE. 


That's where half the sales are made... 
and half the people live. That's 
the ‘vital half’’ of this fast 
expanding market, as 

THE INQUIRER has always said 
and as the U.S. Census proves! 
THE INQUIRER’S sphere of 
influence includes the Outside, 
and the City, too! 

You get the inside track in 
Philadelphia when THE INQUIRER 


is on your schedule. 


To business people and customers alike in suburban 
communities, THE INQUIRER is an absolute “must.” 










A leader in Philadelphia's progress is its great textiles 
industry ... still growing, like the market itself... still con- 
tributing to prosperity here. 





/ Now in its 1&th 
/ Consecutive Year of Total 
| Advertising Leadership 


Nase The Philadelphia Inquirer 


Philadelphia Prefers The Inquirer 


Exclusive Advertising Representatives: 
GEORGE S. DIX, Penobscot Bldg., Detroit, Woodward 5-7260 
ROBERT T. DEVLIN, JR., Empire State Bidg., N.Y.C., Longacre 5-5232; EDWARD J. LYNCH, 20 N. Wacker Drive, Chicago, Andover 3-6270 
West Coast Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1-7946 + 1127 Wilshire Boulevard, Los Angeles, Michigan 0578 
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Post Article Says 100% on All Incomes Over $4,000... 


How High Is Up—for Taxes 


NEW YORK.—A 100 percent tax 
on all taxable incomes over $4,000 
would be required to meet the bill 
for the additional $10,000,000,000 
revenue which the Treasury depart- 
ment contends is needed under the 
new federal budget, says Roswell 
Magill, former under-secretary of 
the Treasury. 

He makes this estimate in an 
article entitled “How High Can 
Taxes Go?” in the Sept. 1 issue of 
The Saturday Evening Post. His 
observations are made as the Sen- 
ate finishes its work on a tax bill 
designed to yield $7,200,000,000 on 
top of the $60,000,000,000 that tax- 
ation already takes from our 
pockets—which the Treasury in- 
sists is inadequate. 

Magill, who is president of the 
Tax Foundation and chairman of 
the Committee on Federal Tax Pol- 
icy, points out that corporations, 
the well-to-do, and the moderately 
wealthy have already been squeezed 
pretty dry, taxwise. 

Thus, he says, the burden must 


be passed on to the average citizen 
taxpayer, the man (or woman) in 
the lower brackets who already is 
paying more to Uncle Sam than he 
realizes because of hidden taxes. 
The total tax bill on a family with 
an annual income of $3,500 is esti- 
mated at $908. And a sobering note 
is injected into the picture by a De- 
partment of Labor survey which 
shows that the budgets of families 
across the land contain very little 
fat from which these extra taxes 
can be extracted. 

Magill declares the steady rise of 
taxes to meet the mounting federal 
budget is destroying the incentive 
to earn money because the risk is 
all with the individual. If his in- 
come rises, he makes a larger con- 
tribution to the income tax collec- 
tor. But when a loss results, the 
burden is entirely upon him. 

The issuance of bonds to pay 
government bills instead of col- 
lecting enough taxes to balance 


federal expenditures is held di- 
rectly responsible for the infla- 
tion which makes a dollar now 
worth slightly more than 50 cents. 
This has got to stop, Magill as- 
serts, otherwise the dollar bill will 
go the way of the franc and the 
mark. 

“One way to keep from going into 
debt is not to spend so much,” Ma- 
gill writes. “The federal govern- 
ment could try that plan, but it’s 
very hard to do, for we have be- 
come used to thinking the other 
way. Everything ought to grow big- 
ger and bigger—we've got plenty of 
money. “Bigger government depart- 
ments, with more divisions and bu- 
reaus and sections, so that half a 
dozen or 50 or 100 people are work- 
ing on everything anyone can 
think of.” 

The only way to cut the budget 
down to size, he says, is to wipe 
the slate clean—to wipe off the old 
lush peacetime authorizations and 


Son - 


Chrysler Assembly Facilities in Mexico Doubled— 





Fabricas Auto-Mex, S. A., assembly plant for Chrysler products in Mexico City, is 
enlarging assembly facilities by addition of a building which will virtually double 
present plant capacity. The new wing, measuring 98 by 826 feet, plus an additional 
bay of 49 by 118 feet for paint storage and mixing, will be devoted to building all 
trucks and a part of car requirements. The new assembly lines will be in operation 


early this fall. 


start over again with a shorter list 
of items and a smaller total—a total 
that can be afforded in times like 
these. 


“It has been shown,” Magill 
writes, “that seven to 10 billions can 











Mrs. Customer: And you say that this upholstery is genuine leather. 


Mr. Salesman: Indeed it is. All our convertibles are upholstered in genuine leather, 
as standard practice, and at no extra cost to you. 


Mr. Customer: That sounds like extra value to me, fer I know leather has no equal 
for lasting quality. 


American leather Manufacturing Company, Newark, N., J. 


Blanchard Bro. & Lane, Newark, 


N. J. ° 


The Lackawanna Leather Company, Hackettstown, N. J. 


Delaware Tanning, Inc., New York, N. Y. . 


Mr. Salesman: In fact, with normal wear and simple care, it actually improves with 
use. Makes your car a better value when you trade it in. 


Mrs. Customer: And I won’t need to bother getting slip-covers fitted. That’s a 
saving, too. Besides, I couldn’t bear to hide such smart color. I vote for 
leather and... I think... that makes it unanimous. 


For distinction, durability and sales appeal nothing takes the place of GENUINE LEATHER 


THE UPHOLSTERY LEATHER GROUP 
Tanners’ Council of America + 100 Gold St., New York 38, N. Y. 


. The Ashtabula Hide & Leather Company, Ashtabula, Ohio 


Eagle-Ottawa Leather Company, Grand Haven, Michigan 


* Radel Leather Manufacturing Company, Newark, N. J. 


be cut out of the budget without 
any real damage. 


“If the federal budget is cut that 
much,” he adds, “we won’t have to 
have any new taxes. But you’ll have 
to do without some governmental 
frills. You'll have to get along with- 
out that new yacht basin in Bureau 
Creek, and maybe there won’t be a 
federal job for Johnnie or Mary.” 


Magill explains the impact of 
proposed taxation further by not- 
ing that Congress proposes to 
take 94.5 percent of the top earn- 
ings of some, making the rates 
of federal and state levies a lit- 
tle over 100 percent. Only the fact 
that the federal government per- 
mits deductions of state income 
taxes prevents the big taxpayer 
from having to turn over more 
than he earns. 


In the calendar year 1950, it is 
shown, U. S. tax receipts gobbled 
up about 29 percent of the national 
income, and the point is made that 
a study supported by experience in 
Great Britain, Italy, Japan, Fin- 
land, Switzerland and Denmark 
shows that a 25 percent levy on 
the national income is the critical 
noint where inflationary forces 
come into play. 


If the proposed federal tax bill 
is passed, it will take about 32 per- 
cent of the prospective higher na- 
tional income. Magill concludes that 
under the circumstances, the fed- 
eral tax load has just about reached 
its limits. 


Hudson Offers 
The Hollywood, 
Hard-Top Model 


DETROIT.— The Hudson Motor 
Car Co. announced last week a new 
addition to its line of 1951 models, 
the Hollywood—a low-sweeping car 
in the popular “hard-top” body de- 
sign. 

With basic lines similar to other 
Hudson models, its free-flowing 
body lines are accentuated by lib- 
eral use of chrome. There is a new 
chrome belt, chrome windshield pil- 
lars, windshield divider and header 
and rear window pillars. 


Although centerposts are elimi- 
nated to give the Hollywood the 
full-vision features of a convertible, 
rigid construction is provided by 
Hudson’s Monobilt body-and-frame. 

Hollywood styling is available in 
the Hudson Hornet, Commodore 
Custom, and Super-Six Custom 
series. All equipment and acces- 
sories offered in other Hudson mod- 
els are available in the Hollywood 
model, including Hydra-Matic drive. 

A new two-tone color option— 
Jefferson green and Corinthian 
cream—is offered in the Hollywood. 
The model is also available in a 
variety of standard and optional 
Hudson colors. 





English Resigns 


DPA Truck Post 


WASHINGTON.—Henry E. Eng- 
lish, director of the street and high- 
way division of the Defense Trans- 
portation Administration, has re- 
signed his post here and returned 
to Texas, it has been announced by 
the DPA. 

English, a former president of 
the American Trucking Assn., said 
that he would resume operating his 
Texas trucking business. 
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Hed be worth his weight 


OU MIGHT find it a bit awkward to keep 

an elephant in your office. But, if 
you’re forgetful about Goodyear’s Life- 
Guard Safety Tubes, you’d find it mighty 
profitable! 


Being an elephant, he’d never forget the 
handsome, extra profits in LifeGuards. 
He’d remind you every time you sold a 
car, and he’d be worth his weight in gold — 
because a new car buyer is in the best possible 
mood to buy this gilt-edge blowout protection! 


Remind your customers that a blowout- 


Then show them how Goodyear’s Life- 
Guards make any blowout harmless. Tell 
them they usually outlast 3 or more sets 
of tires—and that they can easily afford 
them through a small addition to the car- 
payment plan! 

Shortages may occasionally delay de- 
liveries. But you and your customers will 
find LifeGuards well worth waiting for. 
Phone your Goodyear Dealer now to learn 
how you can make these profitable sales 
without carrying stock or rendering service! 


in gold! 


Show customers how GOODYEAR’S LIFEGUARD SAFETY TUBES 
make any blowout harmless! 





2. Reserve air in strong, 
cord-fabric inner cham- 
ber supports car long 


1. The LifeGuard Safety 
Tube has two air cham- 
bers. Only outer cham- 
ber gives way in case of | enough for safe, gradual 


accident can wreck a new car—can even 
result in tragedy —and that J out of every 12 
motorists had blowouts last year!* 


*From a survey for Crowell-Collier Publish- 
ing Company. 





blowout. stop. 


GOODFYEAR 


MORE PEOPLE RIDE ON GOODYEAR TIRES THAN ON ANY OTHER KIND 


LifeGuard, T. M.—The Goodyear Tire & Rubber Company, Akron, Ohio 
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But Still 144,515 Ahead for 7 Months... 








Vehicle Exports Decline 


EHICLE exports from U. S. 
plants showed another decline 
during July, but for the first seven 


months of this year they were still | 


running well ahead of last year’s 
rate. 
During the first seven months 


Mile of Bricks 
Ford Builds Wall to Conceal 


Car Tests 


DEARBORN.—A serpentine brick 
wall, eight feet high and more than 
a mile in length, will conceal Ford 
Motor Co.’s new cars and trucks on 
the company’s Dearborn test track. 

Ford engineering selected an un- 
dulating design for both beauty 
and economy. One-brick thick and 
7,100 feet long, the wall requires no 
bracing or other strengthening de- 
vices. 

The wall serves the additional 
function of augmenting the scenic 
beauty of Village Rd. and nearby 
Greenwich Village. 








a 







| 


| 





Efficiency 


of 1951, according to the Automo- 
bile Manufacturers Assn., 176,876 
cars and 129,265 trucks and buses 
were shipped abroad for a total 
of 306,141 vehicles. 


July exports dropped off to 22,131 


lcars and 18,762 trucks and buses, 


as compared with June figures of 
24,736 and 19,804. However, this 


year’s vehicle export pace at the 





lowa Dealer License Law 


Declared Constitutional 

ATLANTIC, Ia. — Constitu- 
tionality of the Iowa dealers’ 
license law has been upheld by a 
district court decision. No appeal 
to the state supreme court is ex- 
pected. 

With the aid of Iowa Automo- 
bile Dealers Assn. legal counsel, 
the Cass county attorney con- 
vinced the district court that 
Iowa has the right to refuse a 
new-car dealer license when a 
dealer does not have a new-car 
franchise. 





yOUR St 


AIR COMPRESSORS 


(Electric or Gasoline Motor Driven—vertical or 


horizontal tank mounted.) 


Curtis compressors are ruggedly built for long, 


efficient operation. 


Hydraulic 


Car Washers 
(300 Pounds Pressure) 


For better and faster 
car washing, every 
shop needs this mod- 
ern equipment. More 
cars are washed per 
day — more profits 
for you. 





All Curtis Automotive Service Equipment is 
precision made from top quality raw materials 
— and there is built in 97 years of manufactur- 


ing “know-how.” 








jend of July was better than last 


year’s by 144,515 units. 

In the first seven months of 1950, 
U.S. plants shipped 81,823 cars and 
79,803 trucks and buses out to for- 
eign markets for a total of 161,626 
vehicles. 

* * * 

MA’s breakdown on_ exports 

showed that cars are still main- 
ly responsible for this year’s up- 
surge in export activity. Truck and 
bus exports are up 49,462 units over 
1950 levels, while car exports are 
up 95,053. 

Also notable is the fact that 
although total factory sales of pas- 
senger cars from U.S. plants for 
the domestic market during July 
were off almost 100,000 units from 
June, export shipments of cars 
slumped only about 2,600 units. 

For trucks and buses, factory 
sales for home markets were 23,- 
567 lower in July than in June. 
July export shipments of trucks 
and buses, however, were off only 
1,012. 

Combined export shipments of 


Lp 


-\. AUTOMOTIVE 
\ SERVICE 
EQUIPMENT 





Full-Hydravlic TWO-POST LIFT 


Provides complete accessibility 
for faster, better work by your 








AS 





| erstnvslr geecchowt:padgteesicemeaearemeiegiaiaaaian 
CURTIS PNEUMATIC MACHINERY DIVISION 


’ of Curtis Manufacturing Company 


1976 Kienlen Avenue, St. Louis 20, Missouri 


Air | am interested in items checked: 


t 0 
Compressors 
I CZ Auto Lifts 


7 () Power 
g Car Washers 


COs scaccaneckeas 
We icc Hee ae) ee em RE me os ces 


AUTOMOTIVE NEWS, SEPTEMBER 3, 1951 ae 8 





y Re Es f. 


Los Angeles Auto Editors Meet Kelly— 


Robert J. Kelly (third from right, front row), newly appointed Los Angeles zone man- 
ager for Buick, arrived to take over his post and was met by the automotive editors 
in the Los Angeles area. E. Lynn Ballagh (second from left, front row), former zone 
manager, will take up special representative duties on defense projects at Flint. From 
left to right, front row, are Lynn Rogers, Times; Ballagh; George H. Ruhe, Pacific re- 
gional manager; Kelly; Roy Barbata, assistant zone manager, and Floyd Freel, Holly- 
wood Citizens News. Back row, left to right, George Cannady, Herald and Express; 
Stanley Johnson, Mirror; Cliff Gibson, Daily News; Slim Barnard, Examiner; Jack Hor- 
nell, Kudner Agency, and Frank Ross, Mirror. 






cars, trucks and buses during July 


were 8 percent lower than in June. Canadians See 


Total factory sales of cars, trucks|9 

and buses from U.S. plants in July 52 Jaguars 

were 20 percent below June. ° 

—Bernie THOMAS. And Austins 

TORONTO. — British Jaguar un- 

veiled its new two-passenger 1952 

hardtop sports coupe for the first 

itime last week at the automotive 

| show of the Canadian National Ex- 

|hibition. The show opened Aug. 24 

and runs through Sept. 8. 

| Jaguar also gave Canadians a 

glimpse of its 1952 Mark 7 five- 

passenger four-door sedan, in fur- 

| nishing the only 1952 line at the 

| show. 

Austin Motors put on a 14 car 

jand truck exhibit in the British 

exhibits building, giving Canadians 

their first glimpse of a new six- 

| passenger A-70 Herefortshire sedan 

and a new A-40 sports convertible. 

In the automotive building, the 
ground floor was divided among 
American companies with Canadian 
|branches. General Motors showed 
its futuristic “Le Sabre” for the 
\first three days of the show. 
| GM also showed trucks and cur- 
rent models of its Oldsmobile, Cad- 
illac, Chevrolet, Buick and Pontiac 
makes. Ford showed Ford and 
Monarch cars in one section and 
|Lincoln, Meteor and Mercury cars 
in another. 

Chrysler presented its 1951 De- 
Soto, Dodge, Plymouth and Chrys- 
ler cars, Fargo trucks and Chrys- 
ler parts. Also on display were 
the full lines of Nash, Packard, 
Studebaker and Hudson cars; Reo 
trucks; Willys Jeeps and trucks 
and Leyland diesel trucks. 

British cars were shown both in 
the British exhibits building and on 
the mezzanine floor of the automo- 
tive building, with Vanguard and 
Triumph cars announcing price re- 
ductions. 

Rootes Motors showed its full 
line of Hillman, Humber, Sunbeam- 
Talbot, Rover and Commer trucks. 
A full line of Morris and MG cars 
was on hand, along with current 
models of Jaguar and Rolls-Royce 
cars. 











New-truck registrations for six 





Top Trucks 

mechanics. months, plus 37 states for July: 
|} 1951 Pos. Make 1950 Pos. 
|| 1—204,165 Chev. 217,816— 1 
Rotating Auto Hoist a Giles ‘mane 
Free wheel or roll-on! 4— 57,252 el — . 

5— 51,294 nter’ 53,195— 
6— 17,301 Stude. 26,0338— 6 
I— 13,927 Willys 11,811— 7 
8— 7,447 White 5,744— 8 
A-51-1 || 9— 6,277 Mack 5,096— 9 
10— 2,777 Diam. T 3,002—10 
1l— 2,338 Divco 2,063—11 
i 12— 2,166 Reo 1,766—12 
13— 1,414 Brockway 1,097—14 
i |} 14— 1,278 Autocar 1,116—13 
|| 15— 675 Federal 716—16 
t 16— 454 Pontiac 1,004—15 
z 17— 890 Kenworth 310—17 
Nome 18— 271 Crosley 256—18 
Seeee eee eeeeeeeeeeeeeeeeeeeeesereee i 18— 271 FWD 165—20 
tem 20— 208 Sterling 191—19 

coe eeeeececcesceceeeeesereseecescoes t 91— 166 Peterbilt 
DR cs cssaGaken su besesereshesnnynesass I Total All Makes 
573,866 592,360 
«+ -Zone....State...... Q | For further details see page 
ull | 26, today’s issue. 
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Dealer Business Counsel 


Immediate Balancing of Parts Inventories Needed 
With Decline in Profit Margins 


(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News.) 


By J. B. Van Tassel !dead dollar in stock; you have to 
s | get rid of the dead dollars and 
_ THE Aug. 6 issue of AUTOMO-| replace them with live dollars that 
tive News I stated in my column | wil] go to work for you. About all 
that the annual parts inventory|that dead dollars or non-profit dol- 
turnover for some 6,700 dealers in| jars in parts inventories will do for 
the U. S. was two times per year, | you is to clutter up your floor space 
based on sales for|in your parts department and com- 
the first quarter | pletely stop you from stocking fast 
of 1951. |moving and profitable merchandise. 
My latest an-| 2 * 


lysis of dealer'| 
Ha ar Beware of Haste 


statements for 

the first six) N INVENTORY of $5,000 in 
months of 1951|/*% dead dollars in parts will take 
shows a parts in-|up approximately 1,000 square feet 


ventory turnover of floor space. Based on the high 


.7 times pe _ : : Bs. ka 
ay times Per|floor area value today, this item money, regardless of slow or fast|years to build up these inventories 
: , jalone would prove costly. ; snorcteindiee ; 
According to ‘ ho the Mistake guar moving merchanalse. |to where they are fast approaching 
this trend, it | Don't make the stake a a So the stockroom managers (a year’s supply, and the only way 
would appear that inventories of | dealers are inclined to make when! wij unload the fast-moving items to correct this problem, as I see it, 
parts in dealers stocks were well |they start to reduce parts inven-| because they will move fast and |is one of careful study and an in- 
on their way to a one-year supply. | tories in a hurry! The first order is| satisfy the boss. This is all wrong | dividual analysis of the turnover 
As a matter of fact, an average (usually to reduce the parts inven-| and should not be permitted. and potential profit value of each 
turn of two times per year for | tory immediately by so much It has taken dealers some five| and every part in stock. 
6,600 dealers would definitely in- = = = ee ——— 
dicate that probably better than 
one-third of these dealers, or | 
about 2,200 dealers, had close to a | 
year’s supply or better of parts | 
in stock. 
This is really a deplorable condi- 
tion which is probably the result 
of some reckless management dur- | 
ing the easy-come and 








ey 






r 
tte f 
Uf J peur | ( 
192 QLOSMOBILE LiMiTED ; 1951 GLOSMOBILE ROCKET ) 






40 Years in Oldsmobile Engines— 


J. F. Wolfram (left), general manager of Oldsmobile, and G. R. Jones, sales man- 
| ager, look over a chart which lists a few of the advancements that have been intro- 
| duced in the company’s engines in 40 years. The Oldsmobile Limited (1912) measured 
5 feet long, compared with the ‘‘Rocket’’ at 2 feet, 9 inches. The Limited developed 60 
horsepower, the “Rocket” is listed at 135. Price for the models were: 1912, $4,600, 


and now, $2,042. 








J. B. Van Tassel 





| 


easy-go 
profit years of 1946 through 1950. | 
Before World War II, a four-month 
supply of parts was the danger sig- 
nal for immediate action. 

It had to be that way because 
dealers’ profit margins from total 
sales were so low that most any) 
abnormal condition would put them 
out of business in a hurry. 

+ * * 


‘Dead Dollars’ 
1. way profit margins from op- 
erations are falling today should 
alert all dealers to the importance 
of immediately balancing all in- 
ventories in line with normal turn- | 
over and profit margin require- 
ments. It is the dead dollars in 
your stockroom inventory that are| 
responsible for a low inventory | 
turnover and reduced profits. 

During the easy-come and easy-| 
go profit period of the past few| 
years you could probably afford to 
buy any and all parts and acces- 
sories, regardless of how often they 
moved and made you a profit. 

But when you start to operate 
on a basis of reduced profit mar- 
gins, the fewer dead dollars you | 
have in parts inventory, the bet- | 
ter are your chances to stay in 
business and make some money. 


Have you ever stopped to con- 
sider the fact that every time you | 
sell a part worth a dollar that is 
only moving once a year, and re-| 
invest this dollar in a part that 
moves three times a year, you are | 
tripling the potential profit value | 
of your inventory? 
You cannot make a profit on a/| 








JAGUAR 





ACCORDING TO ‘FORTUNE’ 1950 CAR 


“Fortune” survey it topped the poll of foreign ears that America 


A few vacancies for dealers are available in selected territories 


This important franchise is extended only to accredited 


Use of Rubber 
Declines 8.3% 
During July 


NEW YORK.—New rubber con- 
sumption in July decreased 8.3 per- 
cent to 98,249 long tons from the} 
107,135 long tons consumed in June, | 
according to the monthly rubber 
report of the Rubber Manufactur- 
ers Assn., Inc. 

Consumption of natural rubber | 
during the month was down 11.55 
percent to 35,903 long tons from 
40,589 long tons used in June. Use 
of synthetic rubber amounted to 
62,346 long tons, a decrease of 6.31 
percent from the 66,546 long tons 
used during the previous month. 


Consumption of reclaimed rubber | 
by the industry was estimated at | 
25,633 long tons, 18.26 percent lower | 
than the 31,358 long tons used in| 


June. 
etscasamain JAGUAR DISTRIBUTORS: 
Prymmer Joins Michaels | 
Allen Prymmer is the new assis- | 


dealers and it offers not only valuable and growing 
business but carries with it all the prestige of hand- 
ling a range of cars whose appearance, performance and 
mechanical excellence are admired and desired throughout the whole world, 
The range includes the spacious and incomparably beautiful 160 hep. Mark VII 
Sedan, the 160 h.p. XK120 Super Sports — the fastest production car in the 


world — and the new fixed head version of this famous car which adds Sedan 


Eastern States: 





“More Americans would like to own a 


than any other imported ear 


have echoed the public acceptance of Jaguar throughout the 
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| Steam vs. Gas 
Oldsters Race to Settle 


Auto Feud 


CHICAGO.—An old automotive 
controversy, steam versus gasoline, 
may be settled once and for all in 
a 1,000-mile race beginning Sept. 10. 

Jack Brause, 76, in a 1913 Stanley 
Steamer, and Rube DeLaunty, 70, in 
a 1911 Stoddard Dayton, will speed 





from the steps of Chicago’s city 
hall to New York City. 
In the interest of “science,” and 


to settle a long standing feud be- 
tween Brause and DeLaunty, Popu- 
lar Mechanics magazine and Chi- 
cago’s Museum of Science and In- 
dustry are sponsoring the match. 

The Stanley Steamer claims to 
make 40 miles on 40 gallons of wa- 
ter. The Stoddard Dayton claims 
100 miles on a 15-gallon tank of 
gasoline. 


Washmobile Sales Parley 


In Chicago Sept. 11-14 


BEVERLY HILLS, Calif.—The U. 
S. Washmobile Corp., manufacturer 
of automatic vehicle washers, will 
hold its third annual national con- 
vention at the Del Prado hotel, Ch‘- 
cago, Sept. 11-14. 







99 J 





SURVEY 


For four years now the ever growing sales of “The finest car of its class in the world” 


U.S.A. and, indeed, in the 


ns would most like to own, 







States West of Mississippi: 


queen ar a: eel THE HOFFMAN MOTOR CAR CO. INC CHARLES H. HORNBURG, JR. 
Co., Cleveland. 187, Park Avenue, New York, 22 9176 Sunset Boulevard, Los Angeles, California 
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Bar Steel Seen Main 
Auto Output Barrier 


HE key to future automotive output may not be decrees 


out of Washington, but a relatively small tonnage iter 
that normally constitutes only about 2.5 percent of tota’ 


steel production. This item is 


cold finished bar steel. At the 


present time, the auto industry is spending more time try- 


ing to lineup its future sup- ° 


plies of cold finished bars 
than almost all other steel 
items combined. A possible excep- 
tion may be forging bars. 

An average car requires about 
150 pounds of cold finished bars. 
Round bars range in size from % 
inch to 8 inches. The industry 
also uses squares and hexagons, 
ranging from % to 3 inches. Cur- 
rently, there are about 150 chemi- 
cal compositions in general use 
throughout the industry. 

It is easily seen that the cold 
finished bar requirements of auto 
plants are split up into hundreds of 
little pieces. Inability to supply even 
one item may result in a plant shut- 
down. Where a 2-inch bar of steel 
is needed, a 1-inch bar doesn’t help. 

Tons of steel on hand have no 
meaning. When one talks about 
cold finished bars it is necessary 
always to talk in terms of a specific 
chemical composition, a specific size 
and a precise quantity. This is what 
makes the supply problem difficult. 
And this is why cold finished bars 


Ca 


automatic screw machines in huge 
| quantities. 

There is another aspect of the 
;cold finished steel suppiy problem 
|that should not be _ overlooked. 
|About 30 percent of all cold fin- 
lished steel produced goes to ware- 
houses. The remaining 70 percent is 
distributed to industry, including 
autos, machine tools, tractors, etc. 
The motor car industry consumes 
about 30 percent of the total. 

Mill orders usually call for 
comparatively small  tonnages. 
Probably an average order from 
the auto industry may range from 
8,000 to 10,000 pounds. Since or- 





represents the most critical item on | 


the automotive list today. 
* + * | 


Dependent Parts Many 
_ problem can be brought clos- | 

er to home by listing some of 
the automotive parts that are made | 
out of cold finished steel. The list | 
is not complete although it shows 
clearly that the future production | 
of many essential steel parts is in- | 
volved. Applications include bolts, | 
studs, piston pins, water pump) 
shafts, shifter rails, steering stems, | 
spark plugs, ball studs and many 
types and sizes of bushings. Most | 
of these products are produced on | 


Fats Injection | 
Boosts Output | 
Of Oil Wells | 


CHICAGO.— Armour & Co. has| 
developed new chemicals made} 
from animal and vegetable fats for | 
extracting previously lost oil from | 
American wells, thereby increasing | 
the nation’s oil reserves by about | 
1,000,000,000 barrels, the company | 
announced last week. 

A contract, the Armour state-| 
ment added, has been signed with| 
Oil Recovery Chemicals, of Austin, | 
Tex., to introduce the new method | 
in Texas, New Mexico, Louisiana, | 
Arkansas and Oklahoma. This firm | 
has just been formed by Paul D. | 
Torrey, petroleum engineer, and_| 
Allerton Cushman, former Houston | 
investment banker. | 

“When an oil well is near the end | 
of its production,” the Armour an- | 
nouncement said, “openings are) 
drilled around it and water is| 
pumped into the ground to wash} 
more oil out of the oil bearing sand. | 
However, 25 to 30 percent of the 
oil remains below after the well is 
abandoned, and in some cases as| 
high as 50 percent. 

“When new chemicals made from 
animal or vegetable fats are added 
to the water used to wash out 
petroleum, larger recoveries can be 
obtained.” 

The statement pointed out that 
large savings are also made be- 
cause the operation works with! 
established oil fields and avoids the 
high cost of developing new fields. 

One chemical, it was explained, | 
is produced from beef tallow. It is 
known as Ethomid HT 60 and in- 
creases the ease with which water | 
flows through the sand. The other, 
produced from ammonium com- 
pounds, prevents corrosion of water | 
pipes and equipment, and kills bac- 
teria blocking pores in the sand. 





| 
| 





Moody Manages Madison | 

Bill Moody, formerly with Ford | 
Motor Co., has resigned to become 
general manager of Madison Motors 
(Ford), Phoenix, Ariz. 
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District Dealers Farewell to Anfin— 


Ford dealers of the Chester, Pa., district gave a farwell dinner recently for R. R. 
Anfin (left), district sales manager for 10 years, after he was named sales manager of 
the Cleveland district. Presenting the silver punchbowl to Mr. and Mrs. Anfin are 
Charles R. Housenick, Bloomsburg, Pa., and Pat Cavanaugh, Salisbury, Md. Seated is| stitute a guarantee that the indus- 


C. R. Beacham, sales manager of Ford's southeast region. 


ders are small, the mills try to 
accumulate them until the ton- 

nage is large enough to permit 

economical rolling. 

This may take a month or even 
two or three months. Where use is 
limited it may be six months or 
more between rollings of a specific 
type of steel. This is another reason 
;|why the cold finished bar steel 


storage is regarded by some of the 


automobile experts as the most crit- 
ical steel situation that has devel- 
oped thus far in the postwar 
period. 


fk * + 

CMP No Inspiration 
aw observers are inclined to be- 
lieve that recent changes in 
CMP regulations will clarify the 


steel situation, at least as far as the 


automobile industry is concerned. 
Some see even greater confusion 
ahead in November and December. 
But the picture should improve 
during the first quarter of next 
year, the experts believe. 

It is appearing more and more 
that Washington is gradually un- 
loading the steel distribution 
headache on the steel companies. 
Theoretically, steel users are sup- 
posed to be able to present their 
tickets to their regular suppliers 
for November and December 
steel. The number of CMP ticket 
holders who are going to be disap- 
pointed seems now to be substan- 
tial. 

Bringing the auto industry under 

the CMP umbrella during Novem- 
ber and December will hardly con- 


|try will get enough steel to reach 
its 1,100,000 quota. However, given 
the opportunity to exercise its in- 
genuity in lining up conversion 
|Steel and to trade steel that may 
| be temporarily in excess of require- 
ments, it is still possible for the 
auto makers to get by. 

As long as these opportunities re- 
main it would be a poor bet to 
wager against the industry’s pro- 
duction and procurement experts. 


The Crowell-Collier Publishing Company, 640 Fifth | 
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Ted Jones, Vincennes 


Snyder, high school principal. 











N. J. Appoints Authority 


On Inspection Stations 
TRENTON, N. J.—Three mem- 
bers of a New Jersey state office 
building authority have been ap- 
pointed to begin the acquisition of 
property for the construction of 
new automobile inspection and 


NS 





Dealer Jones Backs Safety Program— 
(Ind.) Chrysler-Plymouth dealer, 


to a 


the keys 
Plymouth training car to Ralph H. Banks, superintendent of schools. Looking on is Ro, 


presents 


state police stations. 
Interim appointments made 
|Gov. Driscoll were 


by 


tor of the state department of law 


and public safety, State Treasurer | 
Margetts and H. Clifford Brown, | 


vice-president of Chicago Bridge 
and Iron Co. 





H. Norman |} 
|Schwarzkopf, administrative direc- | 
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F ANY of those slightly older, 
|= but still charming young grand- 
mothers who used to pilot Jordans 
as drivers in our early caravanning 
cavalcades to the Atlantic seaboard 


\during the 
jsighing in remembrance, you can 
‘tell them I’m almost in tears. 
They were vibrant girls in their 
late teens, playing slightly truant 
from the finishing schools, who 
joyfully joined with the Jordan 
| gang in gettings cars from Cleve- 
land to the eastern cities when 


freightcars were as scarce as 
hen’s teeth due to priorities. 

There was also pressing economic 
reason for their unpaid employ- 
ment. The Jordan Co., in 1917, was 
always short of quick cash. 

We would invite the money men 
behind our dealers to come to the 
factory, bring their families and 
friends, bring enough money to pay 
for 25 or 50 cars and join the 
great adventure of trying to get 
the caravan past the long caval- 
cades of army trucks which, in 
daylight, crowded the existing high- 
ways from Detroit and Cleveland 
to tidewater. The trick was to slip 
by the bivouacked truck trains in 
the middle of the night. 


* * * 


Female Rickenbackers 


HERE was moonlight and ex- 
citement in “them thar moun- 
tains” and the girls, handling those 
steering wheels like Eddie Ricken- 
backer with a hair-do, were ecstatic 


first world war are/about their experience. 


We pulled out of Cleveland on 
a stormy winter afternoon, 50 
cars in line and every rider with 
a couple of sandwiches and a 
quart of milk handy. A factory 
man piloted the lead car and “old 
man” Jordan and a good me- 
chanic brought up the rear. 

Down Mayfield road to the Akron 


Want customers? Think about this. Right now 
millions of American families are hurrying to news- 
stands and mailboxes for the September issue of 


The American Magazine. 


They want it for what it is — America’s “Family 
Service’ magazine. They want it for what it con- 
tains — the guidance, the knowledge, the products 
for successful family living. 


9 pushes | your product °? 



























40 Fifth | 


Avenue, New York 19, N. Y. 


A -d 
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selling.” 


Publishers of The American Magazine, Collier's, and Woman’s Home Companion 


these pages—find the answer. 


for successful family living.” 


Advertisers of food, automobiles, read: The Fabulous 
Jacksons of Denver—The American Family of the 
Month —how they live, what they eat, what they drive. 


Advertisers of drugs, first-aid products, read: Streame- 
line Your Medicine Chest. In the name of American 
family health, what belongs in your medicine chest? 


Advertisers of bus, rail, ship, air lines; resorts, luggage, 
travel togs, sporting goods, read: To Mexico On An 
Impulse — the colorful American monthly family travel 
feature. 


Advertisers of motion pictures, read: Movies of the 
Month—the American family’s guide to the best in mo- 
tion picture entertainment during September. 


All advertisers, read: Truman Can‘t Lose—How Good 
Are Your Schools?—Can You Spot A Communist? 
—the American family institutional features. 


In these pages —this month, every month, and all month 
long, we tell The American Family: “these are the products 


In these pages —here and now we tell you, The American 


“these are the families for successful product 


In these pages — your advertising costs less because 
American Magazine lives longer and pushes harder, 


Remember, then— 


MAGAZINE 





Th 


merican 
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|highway, and a freight train cut 
|the caravan in twain. The rule 
|}was “keep rollin’” until the lead 
|car caught up with a truck train, 
|but stick to the main highway to 
| Pittsburgh. 


| You couldn’t do much else in 
those days with three feet of 
banked snow confining the trail. 
On through Pittsburgh and the 
word went down the line: “Assem- 
|ble at McKeesport. We'll send a 
jlad ahead in a Playboy to locate 
|the first night army truck encamp- 
jment. If he isn’t back in 30 min- 
utes, we'll roll.” 
* * * 


| Meet the Army 


y= at Doylestown we over- 
took a mile-long train of army 
|trucks. Drivers were asleep in the 
|seats. A little roadsice inn had all 
the beds triple or quadruple occu- 
|pied by the favored “big brass.” 

I'll never forget the inspiring 
|chuckle of that debutante as she 
|spread a big coon-skin coat down 
|before that big box stove and laid 
|down on that barroom floor to 
|enjoy the gift of sleep. “So this... 
|so this is Paris,” she yawned. 

The next night, down near 
Ligonier, sailing along on a nar- 
row ribbon between drifts that 
seemed 10 feet high, I was driv- 
ing the lead car with an amusing 
| undergraduate of Vassar at my 
side. A massive limousine with 
all the lights on, inside and out, 
suddenly blocked the highway. 
About eight people, men and 
women, were piled inside the 
| giant car singing, and drinking 

champagne. 
| “Ha,” said my erudite companion, 
“now we're going to witness the 
| reason why Rome fell.” 
| I gave the proper signal on that 
|old Klaxon horn and 50 men came 
|forward to literally lift and skid 
|that limousine off the road into the 
|snowbank, escort the cavalcade on 
its way, and push the “joy wagon” 
| back—all amid the strains of “Meet 
|Me Tonight in Dreamland.” 


* * * 


National Turnpike 


NOW. more than 30 years later, 
the foregoing was recalled by 
|reading of the progress of plans 
| for the coordinated super-highway 
|system from Portland, Me., to Chi- 
| cago, the first big step in a national 
| hook-up which will eventually unite 
jevery state in the Union. 

| All will be modeled after the 
Pennsylvania Turnpike which car- 
ries fast through traffic 273 miles 
from the outskirts of Philadelphia 
| to the outskirts of Pittsburgh and 
|will soon run 57 more miles to the 
|Ohio state line. 

| The turnpike is “sort of an 
| American epic in concrete, flow- 
| ing,” a motorist says, “through 
| the fields and forests of Pennsyl- 

vania with the antic ease of a 

carpet unrolling in an animated 

cartoon movie.” 

The map projection for the east- 
ern half of the U. S. shows com- 
|pleted super-highwavs as_ sections 
|\of the New Hampshire Turnpike 
|soon to be joined with a Massachu- 
|setts Turnpike, the projected New 
|York State Thruway, which will 
|run 535 miles from Buffalo to New 
York City, and also the New Jersey 
|Turnpike which extends from 
| Deepwater, N. J., to the New York 
metropolitan area. 

An Ohio commission has accepted 
fan offer from a syndicate of 170 
|investment firms to act as financial 
advisors to finance a_ $300,000,000 
turnpike across the state of Ohio, 
while Indiana engineers are study- 
ing a route for the turnpike system 
which will unite the far flung east- 
ern system with the city of Chicago. 

(The opinions expressed herein 
are those of Columnist Jordan 
and not necessarily those of 

AUTOMOTIVE News.) 


Dealer Williams Robbed 
And Beaten by Thug 

PINE BLUFF, Ark.—Jearl Wil- 
liams’ faith in human nature has 
been badly shaken. Recently, a 
young man walked on Williams’ 
used-car lot here, picked out a car, 
and asked Williams to drive him 
home to get his wife’s approval to 
buy it. 

On the way, the seemingly nice 
young man drew a gun and ordered 
Williams to drive off the road. 
After taking his wallet and jewelry, 
he beat Williams with a pine knot 
and left him imprisoned in the 
trunk of the car. Williams finallv 
was able to escape through the 
| back seat. 
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Dealer 





Steffen Motor Sales (Chrysler),|honored recently by Ford Motor | 
Co. for 35 years association with | 
the company. 


Bluffton, Ind., has leased a iarge | 
room on N. Main St. to be used 
as an addition to its display room. 
The lease was arranged with Aldula | 
Steffen, former operator of the 
Steffen home appliance store, and 
took effect Aug. 14. 


+ + * 


LanFair K-F Incorporated 
LanFair Kaiser-Frazer, Inc., 
Lancaster, O., has been incorpor- 
ated by Roscoe Clements, Traf- 
ford B. Shoemaker and D. J. 
Rowles. 
* * * 

Kapiolani Names Gomberg 
Maurice C. Gomberg has been) 


Kapiolani Motors (Pontiac), Hono- | 
lulu. 
* * * 


Laev, Snetcamp Honored 


For 35 Years With Ford 
Walter Laev, head of Walter | 
Laev, Inc., and D. A. Snetcamp, | 
president of Northwestern Motor | 
Car Co., both of Milwaukee, were | 


SPEED and EFFICIENCY 
you never thought possible in 


automobile 


There’s a new standard of account- 
ing efficiency in many automobile 
dealers’ offices today. It’s a standard 
made possible by a completely new 


idea in mechanized accounting— 


the revolutionary new 
Sensimatic with the 


brain” that directs it automatically 
through every accounting operation. 


company. 


Fabick Tractor Co., has been named | . ‘ 
| ge sneral chairman of the St. Louis | A corporation headed by John Ch ' 

‘ arlie’s 10-Day Sales Record— 
Damon Runyon Cancer Fund drive | w, Rollins has purchased all stock | y Sales d 
|in the Roanoke (Va.) Lincoln-Mer- 
jcury Sales Corp. Rollins is presi- 


| to be held this fall. 


lc harles Creed Retires 


named general sales manager at | | At Superior Motor ‘Yost is secretary-treasurer, 
| Robert H. Pride jr. is the new man- 


“mechanical 
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Doings 





* * * 


+ * 


John Fabick, president of John | 


* * * 


jlins is vice-president; 


The retirement of Charles D. 
Creed, vice-president and treas- | ager. 


urer of Superior Motor Sales site : ; 7) oa |taken by Harnick Motor Co. 
(Ford), Wyandotte, Mich., has K-F Deal Changes Hands * * @ 
been announced by William The Kaiser-Frazer franchise at | 


D’Anna, president of the firm. 
Creed became general manager 

of Pardo Auto Sales in 1931. He 

and D’Anna purchased the firm 










dealer accounting 


Here is a new accounting machine 
with amazing versatility, speed and 
ease of operation. The Burroughs 
Sensimatic does a wide variety of 
accounting jobs with a saving of 
Burroughs time, money and effort over former 
methods—and just a turn of the 
job seiector knob moves it speedily 


from one posting job to the next. 


WHEREVER THERE'S BUSINESS THERE'S Bu rrou gh y 


| in 1941 and incorporated as Su- 
| perior Motor Sales. Creed was 
| president until 1947. 


* * 

Maxson Ups Grisewood 
Thomas C. Grisewood has been 
|appointed general 
J. M. Osborn, district field man- and a director of Maxson Cadillac- 
ager, presented the congratulations |Pontiac Corp. Buffalo, according 
of the company. Both worked for|to Chester J. Maxson jr., president. 
Ford in the Milwaukee area when | |He has been associated with Max- 
retail sales were handled by the |son since 1939 and formerly served 
las service and Cadillac sales man- 
|ager. He is a director of the Buf- 

Fabick Heads Cancer Fund | falo Automobile Dealers Assn. 


sales manager 


Roanoke L-M Sold 


* 


* 


|car business. The franchise was 


Waterloo, Ia., has changed hands. | 
Katz Brothers, who sold K-F’s for} 
about a year, discontinued opera-|dealer at Waterloo, Ia., 
tions, but will remain in the used-| his building and is now employed 


Find out today how the Burroughs 


Sensimatic can save working hours, 
reduce your accounting costs, and 
increase efficiency. And all at a 
surprisingly moderate cost, too. 
Call your local Burroughs office 
or write for complete information 
today. Burroughs Adding Machine 
Company, Detroit 32, Michigan. 





Swanson to Miller Motors 
A. A. Swanson, former Hudson 





Forty-one new Nash cars were sold in nine working days by Charlie's Nash, Inc., 
Detroit, setting its best 10-day sales record in 21 years as a Nash dealership. Charles 
‘dent of the dealership, Wayne Rol- | Dalgleish (center), president of the dealership, is shown receiving congratulations 
Robert E.| from 8. E. Thompson, Detroit zone manager, and F. G. Sease, assistant general sales 
and | manager. Dalgleish has been with Nash 28 years. 


there with the sales department of 
Miller Motor Sales (Chrysler-Plym- 
outh). Ralph Lamsden is president 
of the firm. 

+ aa 


Universal Fetes 25th Birthday 


Universal Motors (Ford), Ven- 
tura, Calif., is celebrating its silver 
anniversary, reports Al Foust, gen- 
eral manager. 

* * * 


Green Appoints Robinson 


C. E. Robinson has been appoint- 
ed vice-president and general man- 
ager of Harry Green, Inc. (Chev- 
rolet), Los Angeles. 


* * ok 


Waterloo Sales Opens 


Waterloo Truck Sales & Serv- 
ice, Inc., Waterloo, Ia., has opened 
for business at 828 Commercial 
Ave. It will sell and service Fed- 
eral trucks, Hercules and Conti- 
nental engines. The repair de- 
partment will repair all makes of 
ears, trucks and trailers. 

* * * 


Kelty Opens Second Lot 


Gordon Kelty has announced the 
opening of a second used-car lot at 
Second and Rose Sts., Walla Walla, 
Wash. Kelty is a partner in the 
firm of Kelty & Brown, used-car 
dealership at Pendleton, Ore. 

* * * 


Kruse Names Saxton 


Kruse Motors (DeSoto - Plym- 
outh), Portland, Ore., has named 


E. L. Saxton general manager. 
+ * * 


Bartow Opens With Orchids 


W. H. Hicks, Bartow Motors Co. 
(Pontiac), Bartow, Fla., presented 
orchids to the first 150 ladies at- 
tending the opening of his new 
building. The building, featuring 
one-stop service, has a showroom, 
service station and auto repair shop 


under one roof. 
* * + 


Greens Buy Wards 


R. L. Green and sons has pur- 
chased the controlling stock of 
Ward’s Auto Service (Hudson), 
Quincy, Fla. R. L. Green jr. was 
named vicerpresident and general 
manager. 





* * * 


Penn Elects Hood 


I. C. Pendarvis, president of Penn 
Motor Co., Tampa, Fla., announced 
the election of Walter H. Hood as 
secretary-treasurer, replacing J. 
Harley Moore. Moore is now in the 
automobile business in Bradenton, 
Fla. 


* x * 


Doran Names Stone 
Frank Stone has been made gen- 
eral manager of Doran Chevrolet, 
Dallas, announces Felix Doran jr., 
head of the firm. 


* * * 


Lone Star Change 
Lone Star Nash, Inc., Houston, 
|has been granted dissolution of its 
|charter of incorporation. 
| 





Dealers Give $79,650 
To Detroit Gift Fund 


Auto dealers of the metropoli- 
tan Detroit area have contrib- 
uted a total of $79,650 to the 
city’s 250th Birthday Capital 
Gift campaign. 

Oldsmobile dealers gave $5,000, 
Studebaker dealers gave $1,600 
and Cadillac dealers contributed 
$850 to add to amounts previ- 
ously received from other deal- 
ers. 
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as a conversation piece, like: 
“Notice this gleaming surface. 
y That’s just one of the reasons why 
the Scatterbolt Six gives such 
smooth power.” 
Or there might be a service tie-up 
“This is why it is so important 
Memos to Dealers to come in regularly for an oil 
change—to keep these vital parts 
working like a watch.” 
~ Suppose there are dozens of 
is, : other parts that could be used as 
By Bob Finlay sales tools. Understand that the 
cylinder liners are lapped in such 
@ manner as to leave a surface 
LIKE Bill Froelich’s statement; remark from a service salesman, eis ar ek what it 
on advertising: “The mint is the; a harsh answer on the telephone, is today, maybe dealers don’t have 
only manufacturing concern that} an impatient gesture by the crankshafts to kick around the 
can make money without advertis-| cashier can destroy in one minute showroom. 
| sae eoelich — ee the confidence and goodwill it has + * 6 
great merchandiser in Los Angeles.| Ken a lifetime to build. Fords for Indiana American Legion— Roadeo 
Often you hear of dealers plan- ba hat a dealer's employe does or Gilbert Bates (second from left), new department commander of the Indiana Ameri- ENMORE MOTORS, Buffalo, 
ning to cut advertising when busi- |S4ys “is accepted by customers aS lean Legion, receives the keys to four 1951 Fords from C. J. Hart president of Hat- promoted the sale of used cars 
ness slows up. That, of course, is | being the attitude of management. field Me tors Inc., Indiana i acting in behalf for all Ford dealers in the Indianapo- with a “Used Car Roadeo,” brought 
| the time to increase advertising |The friendly touch has turned fail- hi ee ee ee 9 Pes > to the attention of the public 
is sales district. A. F. Baverbach (left), Ford district sales manager, and Walter Hiser, : 
—of the right kind. jure into success. resident of Walter Hiser, Inc., Indianapolis, looks on through a newspaper ad in a West- 
And if advertising isn’t pulling in Wolf says he will send free copies | /P od : 2 2 veer : eal ern theme. . 
9 the business, the fault is not the|of the booklet to dealers without | ; 4 Art work in the ad featured 
I've done it too often and still|surfaces on the crankshafts, for| sketches of various members of the 


] money spent on advertising, but | obligation. Address is 6th and N. , : 
|} know too little about what’s go-|instance. used-car sales force astride horses. 


| more often they way it is spent,| Robinson, Oklahoma City, Okla. ] e 3 ; 
or the way customers are handled + * «* thane . 4 haieite Wondered if it wouldn’t be a ee of 7 oe Sa a - 
when they are attracted. . : ing that impresse me thoug vites you to come shopping est- 
Sales Builders | the other day in the Continental| 80d merchandising gimmick for | on style to our Used Car Roadeo. 


a dealer to have one around |All cars recommended for rough 
going at stampede Prices.’ 


Don’t blame advertising if dis- 
courteous or inept mechanics chase 
away business. 

In a way, of course, a surly 

mechanic may be advertising ae shite er : . 
what kind of a shop he works for, ie ai pci : it , 

if the owner knowingly puts up i 
with it or administration is too . ‘ , : a i 


Let this (17¥ 
advertisement | 
help you sell i 


yo through auto plants don’t | engine plant was how jewel-like 
impress me too much. Maybe! some of the parts look the bearing 


» 





handy so salesmen could use it 


‘5 
SEGEEGRESEREERERESE an85 CRRBSEEBREERELASERG a6 


You are HEADQUARTERS 
for more 


slack to weed out such mechan- 
ics, but it isn’t good advertising. | 
So if things aren’t going well, 
find out how advertising can do a 
better job—not how it can be cut. 
* * * 


MERI coi 


WR TMM EY 





Stopper 

EALERS have heard so much 

about the need for courtesy in| 

the shop that sometimes the mind | 
blocks such messages out with, “I’ve 
heard that one before.” 

Yet a different presentation of 
the subject stops them at times; 
reminds them to look out in their 
backyard. 
Witness the fact that many deal- 

ers have written to John E. Wolf | 
Co. for copies of a message to the 
effect that “Courtesy is contagious. 
Let’s start an Epidemic.” The re- 
0 quests prompted Wolf to reprint | 
the message in a booklet for dis- | 
tribution to service personnel. 

Wolf points out that in a busi- 
ness like a service shop, where 
customers are met in a direct 
personal contact, “a frown or curt 





Service Business 


.-». when you display this sign 





Ohio Tags $7,310,774 
For Automotive Needs 


COLUMBUS.— Ohio will probably 
spend $2,899,740 for new motor ve- 
hicles, $3,831,694 for supplies and 
$589,340 for motor vehicle repair 
a total of $7,310,774—in the next 
two years as a result of action 
taken by the 
sembly. 

The money, which must be spent 
by June 30, 1953, represents an 
increase of 63 percent over the pre- 
vious appropriation for this pur- 
pose. As of July 31, the state 

owned 2,685 trucks and 1,237 pas- 

senger cars. 


state’s general as- 





NU ame ee 
TAME ELL 


Mm Carlife. 
UST rrernn at 


When you display the familiar blue and white 
Genuine Ford Parts sign, you let Ford owners know 
you use the right parts for Fords. And, you take ad- 
vantage of national advertising that helps you rank 
high in Ford service profit, with more and more satisfied 


Ford customers. 


GEN 
MADE RIGHT 
ALLY CUT SERV 
TIME CHARGES 


See THiS 


"79" 


CHARLES CHEVROLET 
Chevrolet Dealers 


WORCESTER, 
MASS. 


WRITE OR WIRE 


UTC Cre 8 


iT WeA a itlele 
Detroit 27, Mich. 


-- 





AVAILABLE WHEREVER VO 
maT Au FORD EAL Eas’ AND 
3 EPENOENT GARAGES 


peaete 


Sees 





Heres Why: 


More than 40,000,000 
readers of LIFE, LOOK, and 
other national magazines 
are reached each month 
by attention-attracting ads 


at left. 


That means Ford 
owners in your area are 
continually reminded that 
Genuine Ford Parts are 
the right parts to save 
them time and money. 


\ like the one reproduced 
YS 





And they’re reminded 
that the Genuine Ford 
Parts sign marks your 
shop as headquarters for 
the service that features 
the parts they want. 

% Order Genuine Ford Parts 
today! Ask your Ford Dealer 
how you can get the Genu- 
ine Ford Parts sign that 
attracts extra Ford Service, 
extra profit for you. 
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Reports from Various Areas... 





Auto Market Page 


Omaha 


New-car registrations for July in 
Omaha dropped almost 100 units 
from the preceding month. July 
totals on new cars for Douglas 
county were 941, contrasted to 1,033 
in June. 

New-truck sales, on the other 
hand, were 314, or almost 100 more 
than in June. 


27; Nash, 47; Cadillac, 39; Henry J, 
| 22; Packard, 15; Kaiser, 20; Willys, 
18; Lincoln, 4; Crosley, 3, and 
| MG, 3. 

New commercial-vehicle registra- 
tions by makes for July: Chevrolet, 
/116; Ford, 111; International, 33; 
GMC, 4; Dodge, 12; White, 12; Wil- 
lys, 7; Mack, 2; Studebaker, 4; 
|Diveo, 4; Diamond T, 
|Federal, 1, and miscellaneous, 2. 


a; eee, 251 


Top five makes in car sales 
were: Chevrolet, 175; Plymouth, 
160; Ford, 154; Buick, 79, and 
Pontiac, 75. In trucks, Chevrolet 
also led with 126 registrations, 
followed by GMC, 83; Ford, 40; |to show a decrease over the same 
International, 30, and Dodge, 19. |period last year in the Denver 
Newspaper ads reflect greatly in- | market. During July, 1,247 new cars 

creased usage by dealers and some| were sold by local dealers as com- 
television is being used as well as| pared with 1,956 fer the same 
considerable radio spots. A few) month last year. 
dealers are even advertising on| In the new-truck field a de- 
theater screens, a medium not gen-| crease also was noted. July of 
erally employed.—(Arthur R. Ole-| this year saw 254 new trucks sold 
son.) | as against 341 in July, 1950. 
ree tae | During the first seven months of 
Cincinnati this year, Denver dealers sold 9,499 
, ioe : : ;,_|new cars as compared to 11,160 dur- 
New-car registrations in Hamil | ing the same period last year. New- 


ton county (Cincinnati) during | trick sales numbered 1,629 in the 


July were only slightly higher than | sirst seven months of 1951, while 


| (Emery Bacon.) 
| * * * 


Denver 
New-car sales in July continued 


the preceding month which was 
low for 1951. Total registrations 


came to 2,191 units as compared | 


to 2,160 in June. 

Used-car volume, which has been 
declining slowly since the 1951 high 
of 3,974 units was reached in May, 
was still good with 3,470 registra- 
tions in July. 

New-truck sales hit a new low 
for the year in July with 310 

vehicles registered as compared 
with 353 in June. 

New-car registrations by makes 
for July: Chevrolet, 475; Ford, 409; 
Plymouth, 245; Buick, 200; Oldsmo- 
bile, 140; Mercury, 126; Pontiac, 
146; Dodge, 97; Studebaker, 59; 
Chrysler, 62; DeSoto, 34; Hudson, 


ENGINEERED 


GRILLE GUARD 
TRUNK GUARD 


Geis GUARD 
WITH WINGRAILS 


Over 1,000,000 
| Pairs Sold 


ADJUSTABLE / a / 


LICENSE PLATE J / 
/ 








FRAME 


|during the same period of 1950, 1,- 


| 607 were sold. 


|new-car sales here during July 


Chevrolet again led the field in} 


| White, 6; Diveo, 2; Willys, 2; 
| Studebaker, 2; Crosley, 1, and 
Miscellaneous, 1. 
| Denver dealers attribute the de- 
| crease 
|ecredit regulations, general condi- 
ltions and the fact that the peak 
buying following the Korean war 


‘has passed.—(Ira R. Alexander.) 
| * * + 


Pittsburgh 


New-car registrations in the Pitts- 


burgh district during the week end- | 


ed Aug. 18 were “the highest in 
leight weeks,” the University of 
| Pittsburgh reports. 

| The increased sale 


|business activity for the week to 
| 197.5 percent of the 1935-39 average, 
ithe highest figure in the past two 


|in the previous week and 206.8 in 
|\the comparable 1950 period. 
+ * « 


New Orleans 


With new-car sales in July the 
lowest for the past 18 months, New 
Orleans dealers sold only 1,078 units 

1,044 through authorized dealers 
jand 34 through unauthorized out- 
| lets. 

This compares with 2,359 cars 
for the corresponding month of 
last year which, incidentally, was 





single 


in new-car sales to stiff | 


of new cars| 
|helped push the school’s index of | 


|}months. The index figure was 197.2 | 





Hudson Dealers Sponsor TV Quiz— 


The 26 dealers comprising the Hudson Dealers’ A:sn. of Metropolitan Philadelphia 
are using local television to stimulaie sales in this area. They recently completed 13 
weeks’ sponsorship of Name the Star, with Tom Moorehead, sports director of WFIL-TV. 
He conducts the TV quiz via telephone calls to viewers selected from cards sent to 
| the station. Each person gets a preliminary question good for a prize, with an oppor- 
tunity at the jackpot question if the preliminary is answered correctly. Left to right: 
Martin Yaeger, Mrs. Kathryn K. Gibbons, Mrs. Mary E. Ander:on and Tom Moorehead. 


2,074 cars and 184 trucks as com- 
pared with 2,338 cars and 625 
trucks and commercial cars in 


|} outh, 144; Pontiac, 66; Mercury, 59; 
| Studebaker, 57; Oldsmobile, 56; 
| Dodge, 51; DeSoto, 41; Chrysler, 26; 


Cadillac, 22; Nash, 16; Crosley, 7; 


June. 





DUAL RAL 
TRUCK 











Cello Products Co. 161 


with a total of 246, Ford followed! an alltime high for a 


closely with 235. In third place was; month. June sales amounted to 
Plymouth with 120. | 1,261, thus July showed a 183- 
Others in order were: Buick, 88;| ynit drop from the previous 


Mercury, 80; Oldsmobile, 69; Dodge,| month. 
67; Chrysler, 57; Pontiac, 57; Stu-| July new-truck sales also took a 
debaker, 38; Cadillac, 36; Nash, 32; |decided drop from the correspond- 
Hudson, 29; Kaiser, 26; DeSoto, 20; ing month of last year when 230 
Packard, 16; Willys, 10; Lincoln, 9;| were registered compared with 361 
Henry J, 6; MG, 3; Crosley, 2, and | last July—a decline of 131. June 
Jaguar, 1. sales totaled 246. 

New-truck sales were. Chevro- | Individual new-car sales by makes 
let, 108; Ford, 68; GMC, 32; |through authorized dealers were: 
Dodge, 23; International, 19; (Chevrolet, 222; Ford, 176; Plym- 










You want extra 
profits . . . your 
customers want the 
best protection for 
their cars. When you 
sell CELLO both you and 
the customer are satisfied, 
because Cello Grille Guards 
are specifically ENGINEERED 
to provide the finest protection 
money can buy. 







GUARD 


Only top-quality materials 
and workmanship go into the making 
of Cello Guards. 


/ / Join the thousands of success: 
ful merchandisers who are now featuring 

Cello Grille Guards, and get your share of the 

extra profits the complete Cello line 

provides. Styles to fit all makes. 1946-1951. 


For full information on Cello 
Guards and License Plate frames write 


to the factory today for FREE catalog pages 
and price lists. 


GRILLE GUARDS 
your GUARD for life 


Prescott Street, East Boston 28, Mas¢ 


Packard, 7; Willys, 6; Kaiser, 6; Early returns for August failed 
Hudson, 4; Lincoln, 4, and Ren-|to show any great change in the 
| ault, 3. sales picture in the new-car classi- 
Individual sales through un- fication. During the first 10 days of 
authorized outlets: Buick, 7; the month, however, used-car deal- 


ers reported a marked increase in 
sales and traffic. 
During the next five days, how- 


Chevrolet, 6; Dodge, 3; Chrysler, 
3; Plymouth, 3; Hudson, 3; Ford, 
2; Pontiac, 2; Cadillac, 1; Mer- 


cury, 1; DeSoto, 1; Oldsmobile, 1, ever, used-car sales were off to 
and Willys, 1. ae some extent, possibly because of 
Truck sales by individual makes stronger prices. So far, however, 


|}were: Chevrolet, 97; Ford, 70; In- 
ternational, 17; Dodge, 14; Stude- 
baker, 14; GMC, 9; White, 5; Mack, 
|2; Willys, 1, and Reo, 1.-- (Gordon 
| Hebert.) 


the relaxed credit regulations have 
benefited only the used-car dealer. 

Chevrolet led new-car sales in 

July with 492 deliveries for a to- 
tal to July 31, of 3,689 units. Ford 
sold 372 units for second place in 
the month’s standing; Plymouth 
was third with 270; Buick fourth, 
151; Oldsmobile fifth, 102; Stude- 
baker sixth, 100; Pontiac and 
Mercury tied for seventh, 99; 
Chrysler and Dodge tied for 
eighth, 70; Nash ninth, 53, and 
Cadillac tenth, 55. 

In trucks, Chevrolet also was the 
July leader with 84 sales. Ford was 
second with 46 units; Dodge third, 
23; Willys fourth, 11, and GMC 
fifth, 10.—(C. L. Kern.) 


* + * 


Westfield, Mass. 

Local automobile dealers have 
now had a few weeks cf business 
junder the eased credit terms, but 
most of them still hold varied opin- 
lions about the effect of the 18- 
|}month terms. 

“It’s a wonderful thing. It would 
|help a lot—only we're not getting 
j}any cars to sell,” said one dealer. 
| “It has helped. It would help 
imore if it was 24 months,” com- 
|mented another. - 

“Wouldn't affect us. All our cars 
are sold before they come in,” a 
|third delcared. 

“Hasn’t done any good. I’ve sold 

a few used cars, but I don’t think | 

the new law had anything to do 

with it,” said a dissenter. 

Other comments included: 

“Big change. Higher-priced cars 
|are moving better.” 
“It’s easier to sell now. I moved 
three in a hurry that had been 
|} around all summer.” 

“IT think it has helped. The last 
couple of weeks used cars have 
|}moved very well.”—(John A. Noll.) 
| + + * 


cases.» SS 
and Collect” ms. 
Your Doctors Fee / 


Fargo, N. D. 


Among new and used-car dealers 


in Fargo, the business story is 
much the same—customers became 
more cautious after scare buying ONDENSED water accumulations in 
tapered off and they are staying the lubricating systems of all cars 


are the cause of sludge and varnish 
formation. And you know best of all 
what sludge does to an engine! 


MAGNUS METAFFIN 


gets rid of water in the lube oil by 
dispersing condensation throughout 
the body of the oil where it is easily 
and dependably evaporated through 
the breather pipes before it can cause 
sludge. 

It isn’t hard to sell Metaffin to your 
customers, when they know what 
sludge is, and what Metaffin does. 
And there's a very tidy profit for you 
in selling Metaffin with every oil 
change. 


that way. 

There are not so many sales for 
cash as formerly even though the 
farmers in the area have had good 
lerops and have the means to ray 
cash. 

Every line of busines has felt 
the tightening up on the part of 
buyers. Dry goods, hardware and 
furniture stores which had con- 
tracted for large shipments, find 
they have to stage sales and cut 
prices to reduce their stocks and 
make way for new goods. 

There have been no failures of 
automobile dealerships but more| 
advertising has become necessary 
and accepting a used car as part 
payment on a better used car is 
accepted practice.—(V. H. Whemp- 
| ner.) 


Ask for details on Metaffin Profits for 
the Service Shop, and for 


- 2 a a copy of Bulletin #23 


Indianapolis 


Marion county (Indianapolis) July 
new-car sales continued on a down- 
ward trend as sales fell 264 units | 
below June, the monthly registra- | 
tion summary of the Indianapol’s | 
Auto Trade Assn. disclosed. | 

July deliveries were placed at | 


MAGNUS CHEMICAL COMPANY 
97 South Avenue, Garwood, N. J. 
tn Canada—Magnus Chemicals, Ltd., Montreal. 
Service representatives in principal cities. 
= 
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AUTOMOTIVE NEWS, SEPTEMBER 3, 1951 __ Bee ee a 
Bulletin Analyzes 

Market Growth in 
Philadelphia Area 


PHILADELPHIA. Automotive 
sales in the 14-county A.B.C. Phila- 
delphia market increased 250 per- 
cent between 1939 and 1948, reports 
the Philadelphia Bulletin in a book- 
let based on U. S. census data. 





Auto Forum 


(Continued from Page 4) 


centive” plans, which involve merit | 
raises, extra bonuses, or some kind | 
of financial reward for good work. | 
All of these add immeasurably to| 
the sense of loyalty and responsibil- | 
ity which employes feel for their| 


feel the satisfaction of being a vital 
link in a strong chain, 
+ * * 


F COURSE, the dealer cannot 
do the job alone. He must rely 


on a staff of well-trained, efficient, 
and courteous employes to carry 
out the policy of service through to 


the public. Just one inefficient serv- | 
ice job, just one act of discourtesy | 


is enough to start a company’s 
reputation sliding. 


Efficient and courteous employes | 


are those who are satisfied, secure 
employes. A dealer cannot expect 
his staff to take a genuine interest 


in the customers’ problems unless | 
is an| 


each worker feels that he 
integral part of the business, that 
he was just as much at stake in the 
company as has the owner. And he 
does ... his security is his stake. 
To be happy in his work, the 
employe must derive real satis- 
faction from doing the job. Sat- 
isfaction comes with knowing 
that the job he does is important, 
that his work is necessary to the 
business, and that his efforts are 


| local, 


company. 


Satisfied employes do make satis- 
fied customers! 

The third essential to success- 
ful operation is the efficient use 
of modern, technical equipment 
in the service department. This 
pre-supposes a constant training 
program for mechanics as well as 
refresher 
keep up with the newest tech- 
niques. Effective use of modern 
equipment cuts waste in em- 
ployes’ time and insures the fin- 
ished job to the customer with a 
minimum of effort. 


frequent 





Total sales reached $518,184,000 in 
|1948, the booklet states, with retail 
| gasoline service stations accounting 
for $140,142,000. 

The booklet compares the 1948 
and 1939 census of business, changes 
in number of stores and growth of 
sales volume by counties and types 
of business. 


In Philadelphia county, the book- 


L-M Eastern Region Conference— 


Joseph G. Lewis (center), sales manager of Lincoln-Mercury’s eastern region, and 
several of his department heads, held a conference recently with the staff of the 
Washington L-M district. Clockwise around the table at the Statler hotel, Washington, 
are W. A. Bushey, administrative manager; C. P. Elliott, field manager; W. T. O'Callag- 
han, car distributor; A. M. Marinoff, field manager; J. W. Dimmock, eastern regional 
service manager; D. A. Kuhn, regional parts and accessories manager; H. M. Cunning- | 
| ham, Washington district sales manager; Lewis; Pete W. Smith, regional business man- | 
agement manager; G. F. Horine, business management manager; H. J. Gallagher, parts | 
and accessories manager; B. T. Hemingway, technical service representative; M. £.|let shows the number of stores and 
Anders, service manager; C. A. Bromley, field manager, and G. E. Potter, field manager. sales volume in 10 major retail 
’ a? = Se hae : a i a) ee : — | trade groups, broken down into 89 
is to give each John |types of business. In most of the 


courses to 








story or picture in your local paper. |of NADA 


The fourth essential—good public Of course, good publicity always | Jones, local dealer, every service | Other counties, the 10 major classi- 
relations —is a composite of the | helps. But good relations with the | ang help in making his dealership | fications are subdivided by 58 types 


three essentials just mentioned with 
'emphasis on healthy activity in 
and national 


state, 


public is a broad field which grows! more successful and prosperous, | Of business. 
|through daily contacts of willing | and to give to the thousands of| Data is reported for each of the 
service. |John Joneses one organized voice |14 counties in the market and 107 


affairs. 
The work of the local and state | which will have a telling effect on | communities of 2,500 or more popu- 


Good public relations doesn’t ap-| 


| lation. 


pear overnight as the result of a/ dealers’ associations, and the work! the progress of America. 
appreciated. There are several |————- ae ; ee ae eee ; ; 


Ade @ 


we 6 wZ te NM 


ways of fostering employe-growth 
and employe-security in the or- 
ganization. 
One of the most effective ways | 
to give employes a sense of “be-| 
longingness” and responsibility for 
the business is to have frequent 
staff meetings, where free discus- 
sion of mutual problems is encour- 
aged. The man who does the actual 
repair work in the service depart- 
ment will, in all likelihood, have 
ideas about how to get more busi- 
ness for his department. He should 
be encouraged to express. these 
ideas, and to feel a responsibility 
for the efficient management of this 
part of the dealership. 
* = * | 
\ ANY dealers have worked out | 
I various forms of “employe in- | 


Body Engineers 
Map 8 Sessions 
At Detroit Parley 


DETROIT.—Eight technical ses- 
sions, covering all phases of auto-| 
mobile body engineering, are 
planned for the annual technical 
convention of the American Societv 
of Body Engineers at Rackham 
Memorial here Nov. 7-9. 

The society said that sessions) 
have been arranged so that the! 
convention will highlight three | 
phases of body engineering during | 
the three-day program. | 

Opening day of the convention, 
Nov. 7, will consist of a stvling| 
session dealing in body paint colors, 
and a body interior session on imi- 
tation leather and synthetic ma- | 
terials. 

Small car and foreign car ses- 
sions, a custom body session and | 
a meeting on the development of 
body engineers make up the sec- 
ond day’s program. 

Nov. 9th meetings will be con- 
cerned with body materials and fin- | 
ishes, production engineering and 
military bodies. 

Speakers have been selected from 
all parts of the country to give 
their’ reactions, experiences and 
general concept of the subjects, the 
society said. 


Letterbox 


(Continued from Page 4) 


ton Hills, Wisner Rd., Rochester 9, | 
N. Y.; treasurer, Peter H. Shavney 
jr., Springfield, Pa.; editor, Fred- 
erick D. Roe, Holliston, Mass. 

A technical advisory committee 
has been named, and Col. C. T. 
Hyre, of Atlanta, is the chairman. 

The club would especially wel- 
come members from England as| 
this is the birthplace of Rolls-Royce 
and would also welcome corre-| 
spondance from anyone interested 
in the club.—Peter H. SHAVNEY Jr., | 
Springfield, Pa. 


McGrail Opens at Quebec 

McGrail Motors, Ltd., Montreal, | 
has officially opened its new Que- 
bec sales and service garage. One 
of four branches of the company, 
the Quebec garage, is under the| 
management of J. C. Cote. It will! 
Sell Vanguards, Mayflowers and | 
MG sportscars. 


COMMON SENSE BUILDS BUSINESS 


The Ol Sage bays... 


‘Most folks think of insurance strictly as protection for 
the car buyer—but it's also a wonderful sales 


promoter for the alert dealer."’ 
























r _— ASSOCIATES Insured Payment Plan gives your 

customers peace of mind because they know their 
time payments will be made for them in case of illness, 
disability or death. But it does a five-way job for you, too. 
P . = 

I. It’s a sales tool. As a feature of the Complely 
. ; Ca 

Plan it helps you close more sales becausel}@ 
your customers full one-stop finance and insurancé 


without having them seek assistance elsewheres-ees 


2. It eases the sale because it removes any fear the cus- 


e tow ‘ 


tomer may have that he or his family will Tosé 


— 


payment in case of most emergencies. 


8. It cements a double relationship between you a 
buyer. You are not only able to offer him a car, but you can | 1 
also obtain for him insurance protection he can’t afford | | 
to be without. His good will toward you is assured by the 


prompt, helpful, complete service you are able to offer. 


i, Because you handle the entire transaction, you’re first | 


in the buyer’s mind when his car needs service or insurance 


repairs—and in this you also get plenty of co-operation | 





from our adjusters. = ee Fa — 
2b. It’s a service the buyer can’t afford to be without, and he =] > 
. . . . . ed 
appreciates it. You can advertise it and gain new customers. 
— a 


Take advantage of the Associates Insured Payment Plan. Use it with Associates’ complete 


financing and insurance service to build your sales, profits—and good will. 


Associates 


Associates Investment Company ¢ Associates Discount Corporation 


Emmco Insurance Company 


South Bend, Indiana 
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A NATIONAL y 


y (GIES ing CUM 


... GAVE WAY TO THE GASOLINE GAUGE 


Gone with the linen duster and goggles is that sure, electrical flow, temperature and 


remark of yesteryear... “Out of gas, again.” gasoline supply. Still others, so effi- 
cient most drivers are unaware of 


them, regulate voltage and ignition— 





in truth perform as robot engineers. 


Wi. the gasoline tank hidden away at the rear of 










the car, gasoline supply was for years a matter of The practical advantages of these 
| guess... and if you guessed wrong, you walked. Then developments has made Auto-Lite the world’s largest 
Auto-Lite designed a gasoline gauge that worked by independent manufacturer of auto- 
remote control. The gas supply was no longer top secret. motive electrical equipment... pro- 
A needle on the dash made forgetting so difficult that ducing more than 400 products in 28 
now no car maker would think of offering his product great Auto-Lite plants from coast to 
without this helpful aid to short memories. coast. Today ... Auto-Lite products. 
The gasoline gauge is but one of many Auto-Lite backed by world-wide service facili- 
developments which in a relatively short time have ties, are original equipment on many makes of America’s 
helped change cars from complicated mechanical finest cars, trucks, tractors, airplanes and boats. The 
puzzles into automatons so simple that record of dependable performance earned by these 


only laws keep children from driving. products during 39 years of use is 





Auto-Lite instruments faithfully report summed up in the phrase... “You'Re 





the important facts of speed, oil pres- Auways Ricgutr Wirn Auro-Lire.” 






BATTERIES © BUMPERS ¢ FUEL PUMPS ¢ HORNS * GENERATORS 

LIGHTING UNITS ¢ SPEEDOMETERS °* SPEEDOMETER CABLE 

SWITCHES ¢ STARTING MOTORS ¢ INSTRUMENTS & GAUGES 

IGNITION UNITS * MOULDED PLASTICS * WINDSHIELD WIPERS 

WIRE & CABLE * SPARK PLUGS * METAL FABRICATED ASSEMBLIES 
DIE CASTINGS—Gray Iron; Zinc and Aluminum Base 
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sedan, $1,260, $1,375, $1,450*, $1,310; 
conv., $1,385; SL Special sedan, $1,350, 
$1,300. ‘49 SL Deluxe 4-dr., $1,260, $1,- 
205, 2 at $950; conv., $1,210, $1,000. 
"48 FL 4-dr., $925, $850; SM 4-dr., $820; 
| FM conv., $890. ‘47 FM club coupe, 
| $850; conv., $750, $725; SM 2-dr., $700. 
‘46 FM 4-dr., $650; SM 2-dr., $650; 


Used-Car Auction Prices 











Average Used-Car Prices 


(Compiled by Automotive News) 





| -t 1, $280. °40 SD 4-dr., $185. Aug. 1951 July Ju 
Market Trend | °39 MD 4-dr_ ga80, : or Model (to date) 1951 1951 

Maybe it was a concession to labor Day but the overall average price CHRYSLER '49 Windsor 4-dr., $1,470; $926 $916 $927 1951 $1,921 $1,931 $1,935 
of used cars eased off $1 last week to $926. The average gained in three | ae “wae coupe, $1,450, ‘46 Windsor $92 1950, 1.393 1414 1417 
out of the past five weeks and still remains $10 above the July level. | pesoro—'51 Custom 4-dr., $2,160*. °49 1949... 1,167 1,142 1,175 

Although the wholesale price picture has been pretty rosy for the | Custom 4-dr., $1,480. '46 (7-pass.) 4-dr., | 1948 895 870 891 
past few weeks, it is still a long way from what it was at this time last | $229; Custom 4-dr., $660. 1947, 947 337 +3 
year when the overall average swollen by post-Korean demand, was a | PSs aes: oe om oa 050. ‘ak tase. a - we 
neat $1 063. | , ae ar ae =< r., Vo o /Oro- 1946 661 650 659 

’ 6 net 4-dr., $1,450. '49 Meadowbrook 4-dr., 

Last week’s reaction was a minor One with most of the loss concen- | $1,250; Coronet sedan, $1,400*, $1,390; 1942 321 284 318 
trated in prewars. Among the postwars, things came out just about | [V2¥‘arer roadster, $1.00, $979. “48 Cus: | aagant fay Sin 1941 299 301 280 
even. The price of ’51s gained $1, but ’48s lost $1. There was a $3 gain in | FORD —'51 ‘Custom’ (8) Victoria, $1,950; Overall 
49s and a $3 loss in ’46s. The average value of ’50s dropped $2, while | $3180 eh ees = aaien cz oo’ | Average $ 926 $ 916 §$ 927 
, 1 ’ . ,ivovU, , le 4 istom ) -ar., | 
47s picked up $1. With eee "a —— off $8 and “41s, $2. | $845, $880; (8) business coupe, $775. '47 | (The above figures are averages of used-car auction prices, all 

The buyers continued avid, however. At nine representative auctions, | SD (8) conv., $850; club coupe, $700. makes and models, carried regularly in Automotive News.) 


i , i. '41 SD (8) 2-dr., $370. 
1,220 units, or 78 percent, of the 1,569 offerings were sold. In the previ NW res Segue 4-r.. $2,070°. 


ous week at the same auctions, 1,188 units, or 76 percent, of the 1,568 | KAISER —'51 Henry J (4) 2-dr.. $1,000, ‘48 ie age 
offerings were sold. 4-dr., $720, business coupe, $1,570. ‘50 SD club 


> . ‘ . ‘ ‘ ‘ C ow . » f . ; | coupe, $1,370, $1,410; Deluxe 4-dr., $1,- 
Prices marked with an * indicate a unit equipped with ia ase. Tt Commopetitan! so5 4 GD sedan, $1,100, $1,100, # at 





automatic transmission or overdrive. MERCURY —'51 club coupe, $2,350. ‘48| $1-250, $1,135, $1,160, $1,200, $1,000; 

club coupe, $850. °46 club coupe, $650. Deluxe 4-dr., $1,175. — 47 ou &-ar., $770. 

ALBANY. N. Y 4-dr., 2 at $800; conv., $740, $660. '41|NASH—'50 Statesman Super 2-dr.,'$1,080*. | (46 Deluxe 2-dr., $700. ‘42 SD 4-dr., 
9 - © Special conv., $320, | 49 (600) Super 4-dr., $775*; (600) 4-dr.,| $250. ‘41 SD 4-dr., $380. 

(Tim Anspach's Dealers Auto Auction. | CAapiLAc—’'s0 a 900° - $1,000. '46 (600) 4-dr., $570. | PONTIAC-—'51 Chieftain (8) conv., §$2,- 
Sale every Monday. Prices are for sale | 4 UMEAT (20 (G1) Aedr.. $2,900; 02) | OLDSMOBILE—'51 (98) 4-dr., $2,475". '50| 260°; 4-dr., $2,275*. "49 SL (8) 2-dr., 
of Aug. 20.) '48 (61) club coupe, $1,725. °47 (62) (88) 2-dr., $1,625*, $1,650%, $1,685*;| $1,410*, $1,360*, $1,435*, $1.425*. ‘48 

. * = ar . sat ail | (98) 4-dr., $1,735*. °49 (98) 4-dr., $1,-| Torpedo (8) 4-dr., $1,075. ‘47 SL (8) 

(Prices were a notch higher on high 4-dr., $1,135, on ; o ; | ae 

° . . 370*. 47 (98) 4-dr., 780°. 46 (98)| 2-dr., $750. '46 SL (6) 4-dr., $800. 

grade units; steady on average cars. — . on . 

179 offert CHEVROLET—'61 SL. Deluxe Bel-Air, $1,-/| _ 4-dr., $776°. STUDEBAKER — '51 Land Cruiser 4-dr., 

Sold 153 units out of 179 offerings.) 990; station wagon, $2,050; sedan, $1,-| PACKARD —'48 Deluxe 4-dr., $850. ‘47 $1,800, °47 Commander 2-dr,, $820*. 


WILLYS—'49 station wagon, $950*; Jeep- 
ster, $750*. °48 %-ton pickup, $550. 


MISCELLANEOUS—'48 Prefect 4-dr., $350. 


BUICK—'51 Super Riviera coupe, $2,400°*. 725, $1,700, $1,710; SL Special 2-dr., Clipper (6) 4-dr., 2 at $450. 
'50 Special sedan, $1,250, $1,410*; Super $1,560; FL Deluxe 2-dr., $1,695. 50 | PLYMOUTH—'51 Cranbrook conv., $1,875; | 
sedan, $1,610, $1,720*. ‘49 Super sedan, Bel-Air, $1,700*, $1,830*%; FL Deluxe| sedan, $1,625, $1,810, $1,670; Cambridge | 
2 at $1,360*; RM 4-dr., $1,425. ‘47 RM! sedan, $1,360, $1,350, $1,390; SL Deluxe! sedan, $1,680, $1,625, $1,685; Concord | 


OAKLAND, CALIF. 


(A. L, Pollock Auto Dealers Wholesale 


| Auction. Sale every Wednesday. Prices are 

|for sale of Aug. 22.) 

| BUICK—’'51 Super 4-dr., $2,485*; Riviera 

| 4-dr., $2,475. ‘50 Super 4-dr., $1,650*. 
‘49 Super 4-dr., $1,510*; sedanet, §$1,- 
420. ‘48 RM 4-dr., $950, $1,075; Super 

} conv., $1,050, °42 4-dr., $390. ‘41 2-dr., 

| $265; 4-dr., $295, $380; conv., $300. 

| CADILLAC—'50 (62) 4-dr., $3,375*, $3,- 

| 345*; (61) 4-dr., $3,055, $3,230". "49 

(61) 2-dr., $2.400*, °48 (62) 2-dr., $2,- 





125. ‘47 (62) 4-dr., $1,450*, $1,390, $1,- 

| 490°. ‘41 4-dr., $660. 

| CVROLET—'51 SL Special club coupe, 
$1,745 ‘50 conv., $1,650. ‘49 business 
coupe, $740; FL Deluxe 4-dr., $1,300. 
"48 SM 4-dr., $845; FM 2-dr., $960, $950. 
‘47 FM club coupe, $915; FL aerosedan, 
$635; 4-dr., $950. ‘46 FL aerosedan, 
$895. ‘°41 4-dr., $255. 

CHRYSLER—'51 Imperial 4-dr., $3,400*. 
‘49 Royal 4-dr., $1,400. ‘47 conv., $950. 

| ‘46 Windsor 4-dr., $925. 

| DeSOTO—'51 Custom 4-dr., $2,125. "49 
Deluxe club coupe, $1,300, $740. "46 
Custom 4-dr., $900. ‘40 4-dr., $125. 

| DODGE ‘50 Wayfarer 2-dr., $1,215. ‘49 
\%-ton pickup, $1,000. °48 Deluxe 2-dr., 
$905. ‘47 Deluxe 4-dr., $850. ‘40 4-dr., 
$275. | 

| FORD—'50 Deluxe (6) club coupe, $1,075; 
Custom (8) 4-dr., $1,355; Custom (6) 
4-dr., $1,260. ‘49 Custom (8) 2-dr., $1,- 
110, $1,160, $1,150, $1,190; 4-dr., $1,075; 
station wagon, $1,075; Custom (6) 2-dr., 
$1,120. ‘48 SD (8) club coupe, $985; 
(8) %-ton pickup, $845. ‘47 SD (8) 
conv., $935; 2-dr., $710. °'46 conv., $780. 





lip- 
smacking 





sedan, $720. ‘42 sedan, $225. ‘41 sedan 
$200, $300. 


FORD—'51 Victoria, $2,010, $2,050*. ‘Si 
Custom (8) sedan, $1,175, $1,395*, $1 
410. ‘'49 Deluxe (8) sedan, $935, $805 
$800; Custom (8) sedan, $960, $1,000 
$995, $875, 2 at $1,050; Deluxe (6 

} sedan, $985; station wagon, $1,090 
conv., $1,335. "48 Deluxe (6) sedan 
$500; SD (8) station wagon, $885. ‘47 
Deluxe (S) business coupe, $600. ‘46 SI> 
(6) sedan, $565: SD (8) conv., $680 
club coupe, $725. ‘41 SD (8) sedan 
$360; %-ton pickup, $85, "40 sedan 
$175. ‘'39 sedan, $160. ‘34 sedan, $110 


FRAZER—'47 sedan, $745. 

HUDSON—'49 (6) conv., $1,115. '47 Com 

| modore (6) sedan, $400; Super (8) sedan 
$540. 

KAISER—'49 Traveler, $845. 

MERCURY—’51 club coupe, $2,100*, §$2,- 
065*; sedan, $2,075. ‘50 sedan, $1,500* 
°49 sedan, $1,100. °47 club coupe, $735. 
'46 sedan, $655. ‘42 conv., $475. 

NASH—'50 Rambler conv., $1,275; Ambas- 
sador sedan, $1,160. "46 (600) sedan 
$625. 

OLDSMOBILE—'49 (98) sedanet, $1,240*. 
‘47 (76) sedanet, $660*. °46 (76) sedan, 
$610. ‘41 (76) sedan, $155, $435; (78) 
sedan, $275*. ‘40 sedan, $215. ‘37 sedan, 
$165. 

| PLYMOUTH—'50 SD sedan, $1,375, 2 at 
$1,410; Deluxe club coupe, $1,350. ‘49 
SD sedan, $1,235. ‘48 SD conv., $1,000 
‘47 SD station wagon, $770. ‘41 sedan, 
$250. 

PONTIAC—'51 Chieftain (8) Deluxe conv., 
$2,225*; 2-dr., $2,250*, $2,030; Chieftain 
(8) Standard sedan, $2,050. ‘50 SL (8S) 
Deluxe sedanet, $1,525*. ‘49 SL (6) se- 
danet, $1,390. ‘48 SL (8) sedan, $1, 
200*; Torpedo (8) conv., $1,085. ‘47 SL 
(S) station wagon, $750. ‘41 (6) sedan 
$155, $305; sedanet, $380, $275. 

STUDEBAKER—'50 Champion sedan, $1, 
110. ‘47 Champion sedan, $735, $500 

WILLYS—'50 Jeepster, $1,010*, ‘46 Jeep 
$460. 

MISCELLANEOUS—'48 International 1'.- 
ton platform, $600. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction, Sale every 
Friday. Prices are for sale of Aug. 17.) 
(Sold 177 units out of 215 offerings.) 
BUICK—'51 Super 4-dr., $2,385; Special 
2-dr., $2,325*. °50 Special 2-dr., $1,440; 
RM 4-dr., $1,640; conv., $1,850*. "49 








‘41 (8) station wagon, $375, ‘40 (8) 
conv., $180. 

FRAZER—'47 4-dr., $680. 

HUDSON—'48 4-dr., $1,090, $940. 

LINCOLN—’'49 4-dr., $1,385; Cosmopolitan 

| 4-dr., $1,325. ‘47 4-dr., $670, : 

MERCURY—’'50 conv., $1,730; 2-dr., §$1,- 
620. °'49 4-dr., $1,490. 

| NASH—’'50 Statesman 2-dr., $1,435*, ‘47 
(600) 4-dr., $605. 

OLDSMOBILE.—'50 (76) 2-dr., $1,450; (S88) 
4-dr., $1,725. '49 (98) 4-dr., $1,445. ‘48 
(98) conv., $1,360. ‘42 (98) 2-dr., $300. 
"41 (8) club coupe, $245. 

PACKARD —'49 4-dr., $1,250. 

PLYMOUTH ‘50 Suburban, $1,805. ‘47 

| 4-dr., $600, ‘41 4-dr., $340; club coupe, 

| $345. 

PONTIAC—’51 2-dr., $2,250. ‘49 panel de- 
livery, $1,220. ‘46 club coupe, $820. 
STUDEBAKER—'50 conv., $1,430; Cham- 
pion 4-dr., $1,260. ‘49 ‘%-ton pickup, 
$980; Champion RD 4-dr., $1,225. ‘48 
Champion 4-dr., $1,010; 1-ton_ truck, 
$795. ‘47 Champion 4-dr., $795. "41 

Champion 4-dr., $260, $210. 

WILLYS—'49 Jeep, $915. 

| MISCELLANEOUS —'50 GMC 14-ton_pick- | 
up, $1,070. | 


| 
¥ mn a] 
CONCORD, MASS. 
| (Concord Auto Auction, Inc. Sales every | 
| Monday and Friday, Prices are for sales/| 
of Aug. 17-20.) 
(Sold 180 units out of 265 offerings.) 


| BUICK—’49 Super sedan, $1,450; sedanet, 
| $1,400, $1,450. ‘47 RM sedanet, $810. | 
"46 Super sedan, $950. ‘41 Specia! sedan, 
| §280. °'40 Special conv, sedan, $445. ‘39 | 
Special club coupe, $165. "38 Special | 
gg | sedan, $135. 
| CADILLAC ‘50 (62) sedan, $3,200*. '49) 


prospect... 














(62) sedanet, $2,030*, $2,400*. ‘48 (61) 
sedan, $1,775*, ‘39 conv. sedan, $150. 
CHEVROLET—'51 Bel-Air, $2,025*; station 


’ wagon, $1,850; %-ton pickup, 2 at $1,-| 

HOUSEHOLD FAMILIES BUY EM IN A YEAR! 220. ’°50 SL Deluxe conv,, $1,485; sedan, 
$1,380, $1,510; club coupe, $1,415; FL 

Deluxe sedan, $1,430*, $1,460; FL Spe- 

HOUSEHOLD CIRCULATION: over 2,000,000—coast to coast. cial sedan, $1,325; SL Special business | 
coupe, $915. °49 SL Deluxe club coupe, 

° ege $1,205; conv., $1,205; sedan, $1,175; SL 

HOUSEHOLD READERS: big families—76% home owners! Speciai sedan. 2 at $1,160, $1,100, $980, 
$1,110; FL Deluxe sedan, $1,150, $1,180. 

’48 FM station wagon, $890; club coupe, 


C 7 | 

CARS OWNED: 2,049,417. $985; SM sedan, $880; FL aerosedan, 
$860; %-ton panel, $500, "47 SM club 

BOUGHT IN YEAR: 450,176. coupe, $810; sedan delivery, $400; sedan, 


$800, $535; FM sedan, $865, $875; club 
coupe, $905; FL aerosedan, $925, $850. 


FAMILIES WITH 2 OR MORE CARS: 326,365. '46 \%-ton pickup, $335; SM sedan, $500, 


HOUSEHOLD HITS HOME eet 


aerosedan, $485. ‘41 SD sedan, $300, | 
HOUSEHOLD magazin 


$365, $515; conv., $475; club coupe, $285, 
$420; %-ton pickup, $150; MD sedan, | 
a ata ee, 
Capper Publications, Inc., Topeka, Kansas 
*y 


| $285; club coupe, $360. ’'40 SD club| 
| 





coupe, $265; Master (85) business coupe, | 
$270. °'39 Master (85) sedan, $220; MD) 
sedan, $200, $230. 
CHRYSLER—’'50 NY sedan, $1,795. "46 | 
NY conv., $780. ’41 Windsor conv., $165. | 
| DeSOTO—’49 Deluxe club coupe, $1,365. '48 
Custom limousine, $700. ‘47 Custom 
sedan, $805. '41 conv., $200; sedan, $175. 
DODGE—'50 Wayfarer sedan, $1,400. ‘'49) 
| Wayfarer sedan, $1,075, $850, $1,100; 
roadster, $1,065, $920; Coronet club 
} coupe, $1,310*. °48 Custom sedan, $900. 
| ‘°47 business coupe, $715. "46 Deluxe | 


Super conv., $1,200. "48 Super 4-dr., 

$875; conv., $875. 
CADILLAC—'49 (62) 4-dr., $2,200; (61) 

4-dr., $2,200*. 
CHEVROLET—'51 FL Deluxe 2-dr., §$1,- 
650; Bel-Air, $1,750; %-ton pickup, $1,- 
360, $1,125, $1,340, $1,150; SL Deluxe 
4-dr., $1,800", $1,790*, $1,425. ‘50 FL 
Deluxe 4-dr., $1,590*, $1,500*; 2-dr., $1,- 
260; SL Deluxe club coupe, $1,400, $1,- 
500*, $1,310; 2-dr., $1,380, $1,250, §$1,- 
400; 4-dr., $1,400; %-ton pickup, $970 
‘49 FL Deluxe 4-dr., $1,125; 2-dr., $1,- 
110; SL Deluxe conv., $1,105; 2-dr., $1,- 
075, ‘48 FL 4-dr., $1,020, $1,000; %-ton 
pickup, $755; ‘%-ton pickup, $710; FM 
4-dr., $700, $620; sedan delivery, $300. 


‘Continued on Page 21, Col. 1) 





THE MARKET’S WIDE OPEN for 


this new wonder cloth that prevents 
Fog, Mist, Steam from forming on 
windshields and windows. A quick- 
sale, big volume item, with a year- 
‘round market, priced to sell at 39¢. 
One dozen cloths attached six on 
each side of an attractive display 
card. If your jobber cannot supply, 
please order direct from: 
Las-stik Mfg. Co., Hamilton, Ohio. 


SHOO-FOG CLOTH 


Made by the maker of the original 
wax-treated auto polishing cloth 
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$750; FM 4-dr., $825; 
‘40 business coupe, 


2-dr., 
%-ton pickup, $650. 
$245. 

CHRYSLER 
700. 49 NY 
4-dr., $1,000. 


‘47 SM 


50 Windsor club coupe, §1,- 
4-dr., $1,010; Windsor 


DeSOTO—'50 Custom 4-dr., 2 at $1,500. 

DODGE—’'50 Meadowbrook 4-dr., $1,310; 
%-ton pickup, $425. ‘49 ‘-ton panel, 
$680, °46 Custom 2-dr., $550. ‘40 4-dr., 
$300. 

FORD—’51 Deluxe (8) 2-dr., $1,650 §$1,- 
675, $1,750; Custom (6) 2-dr., $1,750; 
Custom (8) 2-dr., $1,845*; conv.. $1,850, 
$1,750; station wagon, $1.870; Victoria 
$2,000; %-ton pickup, $1.330. ‘50 Cus- 
tom (8) 4-dr., $1,450, $1,350; 2-dr.. $1,- 
425, $1,400; Deluxe (8) 2-dr. $1,360; 
%-ton pickup, $1,025. $940. ‘49 Custom 


(8) 4-dr., $940, $1,150; 2-dr., $975. $980, 
$1,010; 
(8) 4-dr., $900; 2-dr. 
club 


"48 Deluxe 
'47 SD (8) 
2-dr.. $850 


%-ton pickup, $6990. 
$860. 
coupe, $775, $875: 
$775; 4-dr.. $945". 
., $825, $700; Deluxe (8) 2-dr. $710 
(8) -ton pickup, $285. ‘41 SD (8) club 





coupe. $350. 

HUDSON—'49 Commodore (8) 4-dr., $1,- 
025. 

KAISER—'49 Traveler. $800. 

MERCURY—’'51 club coupe $2.125*: Mon- 
terey, $1.970. °49 2-dr., $1,175. °48 club 


coune, $1,030. ‘47 4-dr.. $725. 
NASH—'46 (600) 4-dr., $450. | 
OLDSMOBILE—’'50 (88) club coupe. §1.-| 
600: 2-dr.. $1,660*, $1,625; 4-dr. $1,625. 
$1,680*. "49 (88) conv., $1,462%: (98) 
4-dr., $1,350%. ‘48 (78) 2-dr., $425 "47 
(68) conv., $575 | 
PLYMOUTH—’51 Cranbrook conv.. $1,810. 
$1,800; club coupe, $1,625. °50 SD 2-dr., 


$1.395. "48 SD 4-dr., $1.070. ‘ 
PONTIAC—'51 Chieftain (8) 2-dr.. $2,025 
$2.140°; Catalina, $2,450*, $2.300; (6) 
4-dr., $2.050°. ’48 Torpedo (8) 4-dr.. | 
$920°; (6) conv., $600. | 
N. PLAINFIELD, N. J. 
(Lebanon Auto Auction. Sale every | 
Wednesday. Prices are for sale of Aug. 
22.) 


(Prices up $50. Sold 85 units out of 

112 offerings.) 

BUICK—’'51 Super Riviera coupe, $2,500* 
‘50 RM sedan, $1.880*; Super conv.. $1,- 
900. ‘49 Super conv., $1,420*: sedan 
$1,335". "48 Suner sedan $1.020. ‘47 
Super conv., $810. '46 RM sedan, $800 

CADILLAC—'49 (60) Special sedan, $2,- 
385* "48 (62) conv., $2,060". | 

CHEVROLET—'50 SL Deluxe sedan, §$1.- 
470°. $1,425, 2 at $1,400, $1.365; conv 


$1,350. ‘49 SL Deluxe sedan, $1,225, 
$1,200, $1,160. 3 at $1,100. $1,095; FI, 
Special sedan, $1,100, $1.060 $1,900. | 


$975. '47 FL aerosedan $900: FM sedan, | 
$850. °46 SM sedan. $745 $7109. 
CHRYSLER — ‘51 Windsor Newport, $2.- 
550*; sedan, $2,310* "48 Windsor club 
coupe, $1,000*. °42 Windsor conv., $330. 


DeSOTO—'50 Custom club coupe. $1,650*. 

'49 Custom sedan, $1,425*. °46 Custom 

conv., $800. | 
DODGE '51 Diplomat, $2,625*. $2,400°*. | 

4 '50 Coronet sedan, $1,635*, $1,550. ‘49 
Coronet sedan, $1,300, $1,290. $1,280. 
$1,250. ‘48 Custom sedan, $980. ‘46 


Custom sedan, $730. 

FORD—’'51 Deluxe (8) sedan, $1,530. ‘'49 
Custom (8) sedan. $1,100. ‘47 Deluxe | 
(8) sedan, $740, $710. °41 SD (8) sedan, 
$375, $220. | 

LINCOLN "49 Cosmopolitan sedan, §$1,- 


| 420° 
MERCURY—’50 sedan. $1.420. ‘49 sedan, | 
$1,225. '46 sedan, $720, $700. 


NASH—’'50 Rambler station wagon, $1,- 


150. °'46 (600) sedan. $530 
OLDSMOBILE ‘51 (98) sedan. $2,600*. 
'5O (88) sedan $1,735*. °48 (98) conv.., | 
$1.050*. '47 (76) sedan, $845*. $730*. 
| 


PACKARD—'51 (200) sedan. $2.000* 

PLYMOUTH—'50 SD sedan, $1,369. $1.310, | 
2 at $1.300. ‘49 SD sedan. $1,200, $1,- 
135. $1,100. ‘41 sedan, $275. 

| PONTIAC—'50 Chieftain (6) sedan. $1,- 

620* $1,420. ‘49 Chieftain (8) sedan 

$1.425*: conv., $1,550*, °48 conv., $960. | 

'47 Torpedo (6) sedan, $885. 


DENVER 


(Denver Auto Auction. Inc. Sale every 
Tuesday at Littleton, Colo. Prices are for 
sale of Aug. 21.) 

(Prices up again on clean °47 through | 
’50 models. Demand exceptionally strong. | 
Sold 243 units out of 285 offerings.) 





BUICK—’51 RM sedan, $2,530*, $2,595*; 
Special sedan, $1,860. $2,000*, $2,250*. 
"50 Super sedan. $1.550*, $1,560". $1,- 
680*, $1,700*, $1.790*, $1.920*; Special 
sedan, $1.155*, $1.270*, $1,285. $1,340, 
$1,345, $1,495*, $1,550. 
£1,210*, $1.245°, $1.260. $1,285°, $1,- 


370*. °48 RM conv.. $895*. ‘46 Super 
sedan, $550, $595, $720. $810. 
CHEVROLET—'51 SL Delnxe sedan, §$1,- 
590, $1.545, $1,685, 81.755: ™%-ton pick- 
uv, $1,325, $1,370. ‘50 Bel-Air. $1,590*, 
81 655*. $1,720*; FL Deluxe sedan, $1,- 
235 $1,250, $1,405. $1.445. ‘49 FL De- 


‘49 RM se | 
Inxe sedan, $1,155, $1.165. $1,190, $1,205; | 


SL Special sedan, $810, $960 S985, $1.- 
#5. $1.085. °47 FM sedan $750, $775, 
$845, $855. $860, $900. ‘46 FL aero- 
sedan, $635. ‘41 sedan, $410, $420, $435, 
$535. 


CHRYSLER—’51 NY sedan. $2.775*; sta- 
tion wagon, $2,700*: Windsor sedan, §$2,- 
170*, ‘'50 Royal sedan, $1.640*, $1.685*. 
'49 NY sedan, $1 400*, $1.410*. $1,.425*, 
$1,445*, $1,450*, $1,515*: Wird-or sedan 
$1,300*, $1.315*, $1.32N*, $1.350*. §$1.- 
365*, $1,395*. °48 Windsor sedan, $995", 
$1,050*. '47 NY sedan. $680*. $770*. 


$1,040*. ‘46 Windsor sedan, $705*. 
DeSOTO—’50 Custom sedan, $1.555*. 
DODGE—’51 %-ton pickun, 81.150. "BO 

%-ton pickun, $800. ‘°49 Wayfarer se- 


dan, $915*. $1,165*. °46 sedan $520*. 
FORD—’51 Victoria, $1.960*, $1,970*, §2,- 
035*, $2,195*, $2.009*; station wagon, 
$1.950; conv.. $1,800, $1,850*: Custom 
(8) sedan, $1,715*, $1.720. $1,795*, $1.- 
800*; 2-dr., $1.565, $1.675*, $1,680*. '50 
Custom (8) sedan. $1,195. $1.260; %-ton 
pickup, $885. $995. ‘49 Custom (8) se- | 
dan, $910, $935. $1,010, $1,040*. $1,125*; 
\%-ton pickup, $780. $800. ‘48 (8) sedan, | 


$725, $840. ‘47 (6) sedan, $625, $630. | 
$695. $700, $725. ‘46 (8) sedan, $565, | 
$649. $660 | 
KAISER—'51 sedan, $1,390. ‘49 sedan, 
£720 
T.INCOLN—'49 sedan. $1,105*. 
\ MERCURY "51 sedan. $1,895*, $2.065*. | 


‘50 sedan, $1,500, $1,505, $1,570, $1.620. 
‘49 sedan, $1,235*, $1,305, $1,310, $1,365. | 


Used-Car Auction Prices 


(Continued from Page 20) 


7 sedan $730, 


OLDSMOBILE ‘51 (98) 


PACKARD—'51 

sedan, $910°*, 
PLYMOUTH 
. $1,975, $1,985, $2.030; Cranbrook 


‘50 Suburban, $1,495, $1,585; 
$1,200. ‘49 SD conv., $1,160; De- 

luxe sedan, $1,010, $1,065, $1,080, $1,090. 
PONTIAC—'51 


5*, ‘49 SL (8) sedan, $1,060, §$1,- 


"46 SD (8)! 


(Danville 
Wednesday, 


(Heavy 


$1,280*; 
$1,040. ‘47 RM 


CHEVROLET 51 SL 
700*; 2-dr., $1,710; FL Deluxe 2-dr., $1,- | 


$695; 

$835. 

$275. 
DeSOTO 





$750, $770. ‘46 conv., 


2-dr., 


sedan, $2,610*; | 





$1.680; Cambridge sedan, $1,680. 
Deluxe se- 


| $765; 








4-dr., 


25 Years with Ford— 


Chieftain (6) sedan, §$1,- | 


‘50 Chieftain (8) sedan, $1.385*, E. B. Walker (left), a field manager in 


‘51 Special 4-dr., $1,675*. ‘49 RM 
2-dr.. $1,355". ‘48 Super 
2-dr., $765. °'39 


Special 4-dr., $1,160; 2-dr., $1,280; conv. 
2-dr., $1,320; FL Deluxe 2-dr., 


i 
$1,380, | p . 
$1,440; 4-dr., $1,400. ‘49 SL | riaay, 


Deluxe 


$830; FM 2-dr., $795. ‘46 FM 2-dr.,| sedan, 





GLOBE 
Frame-Kontact* 


HOIST 


rele h ale Me le tea lsat st) ye g 


in servicing automobiles 


Custom 2-dr., 


tom (6) 2-dr., 


295, $1,400, $1,360, $1,340; Custom (6) 
club coupe, $1,425; 2-dr., $1,300; Deluxe | 


‘46 SD (8) 2-dr., $680, $700, 2 at $710, | HUDSON 
business coupe, 
| $750, $700. 
| $175. '39 (8) 4-dr., $245. 


° And sador 4-dr. 
the Jacksonville (Fla.) Ford district, recentl, | OLDSMOBILE—’'51 (88) 4-dr., $2,400*. '49 


(Horseheads 


NEWS, SEPTEMBER 3, 1951 ; 21 


$250; Super sedan, $330. ‘40 Super se- 

dan, $285. 
CADILLAC—'50 (62) 
$1,340*. ‘'48| (61) sedan, $940. 
4-dr., |\ CHEVROLET—'51 SL 


$580; FL aerosedan, | 
'40 MD 4-dr., 


SM 4-dr., 
‘41 SD 2-dr., $375. 
conv., $3,520*. ‘46 
"49 Custom 4-dr., 


$810. ‘47 Custom Deluxe sedan, §$1,- 


$1,035", 870*. '50 FL Deluxe sedan, $1,420, $1,- 
DODGE—'50 Wayfarer 2-dr., $1,190; Coro- 460. °49 SL Deluxe sedan, $1,270, $1,- 
net club coupe, $1,400*, 200. ‘47 FM sedan, $730, $820; FL se- 
FORD—'51 Custom (8) 4-dr., $1,810; Cus-| dan, $695; aerosedan, $900. °46 SM club 


coupe, $815. ‘41 SD sedan, $445, $390, 
$370. ‘40 SD sedan, $130. 

DODGE—'50 Coronet sedan, $1,540*. ‘47 
%-ton pickup, $565. °46 Custom sedan, 


$1,480. ‘50 Custom (8) 
$1,380, $1,340, $1,225; 4-dr., $1,- 


s 310* 535* "e ¢ 

wn ebe* aioe": iT) ‘a & (6) 4-dr., $1,210; Deluxe (8) 4-dr., $1,-| $770. 
"49 (98) sedan " $1,210* $1.250* | 300. °'49 Deluxe (8) 4-dr., $975; Custom | FORD—’50 \%-ton pickup, $760. ‘49 Cus- 
55*. $1.265* $1,310* $1,460. $1.- | (6) 2-dr., $1,000; Custom (8) club coupe,| tom (8) sedan, $1,050, $1,030, $995; 
"48 (98) ‘sedan, $1,055° $1,060", | $1,080, $1,045, $1,015; 2-dr., $1,130, $1,- club coupe, $1,075; Custom (6) sedan, 
$1,070°. '47°«(76) «sedan $705°* 725°. | 180, $1,100, $1,160; conv., $1,085, $1,- $810. ‘47 SD (8) sedan, $680. ‘46 SD 
760*. '46 (76) sedan, $755* 400. 48 Deluxe (8) 2-dr., $900; club; (8) sedan, $600, $690; conv., $570; De- 
: rs ’ eee a coupe, $800. ‘47 Deluxe (8) business luxe (6) sedan, $670, $625. 41 (8) sedan, 

(200) sedan, $1,960*. ‘49 coupe, $655, $650; (8) 4-dr., $800, $705; $320, $165. 

+. wes - os 2-dr., $780; SD (8) 2-dr., $835, $750;| FRAZER—'51 sedan, $1,480*. °47 sedan, 

51 Savoy, $2,100; Suburban, conv., $875, $780, $775; club coupe, $920.| $435. 


"46 Commodore (8) sedan, $505. 
|. '41 Commodore (6) sedan, $185. 
KAISER—’'51 Henry J (4) 2-dr., 
"48 sedan, $580. 


$665; club coupe, 
"41 SD (8) 2-dr., $200, $235; 
'36 SD 


$1,000. 


| (8) 4-dr., $145. LINCOLN — '49 Cosmopolitan sedan, §$1,- 
| NASH—’'49 (600) 2-dr., $890. ‘47 Ambas-| 155°. 
$530. | MERCURY—'49 sedan, $1,025*. 
NASH—'49 (600) sedan, $995. ‘46 Ambas- 


‘47 (8) sedan, $820. celebrated his 25th anniversary with the = 4-dr., $1,210, ‘48 (98) 4-dr., §$1,- sneer sedan, $525"; (600) sedan, $640. 
: A . e a * 00. OLDSMOBILE—’50 (88) club coupe, §$1,- 
DANVILLE, VA. company. He is shown receiving @ silver | pr yaoUTH — ‘51 Concord 2-dr., $1,625;| 470°. ‘49 (88) sedan, $1,320. "41. (66) 

os _| anniversary lapel pin from James M.| Cranbrook 4-dr., $1,700, ‘49 SD 4-dr.. sedan, $355. 
Auto Auction. ‘Sale every | Moore jr., Jacksonville district sales man- $1,150; 2-dr., $1,210, $1,100; business | PACKARD—'49 sedan, $1,190. 

Prices are for sale of Aug. ager. coupe, $920. ‘47 SD 4-dr., $850. a = . club coupe, $850; 
ae ie ieee | pow “468 ¥ 7 s ; 5, 30. ‘46 § : , 

attendance at annual dealer [Porro a6 BL (8) Sde., 9750. $775.42 BL ain 3230 “41 SD 2a 
feast pushed prices up $30 to $100 a 700*; 4-dr., $1,650; Bel-Air 2-dr., $1,- seseees . $320. ; ka ea 
810°. ‘50 SL Deluxe 2-dr., $1,455; SL HORSEHEADS, N. Y. | PONTIAC—'48 SL (8) sedan, $1,180*, $1,- 


125; station wagon, $760. ‘47 (6) sedan, 
$755; (8) sedan, $660. ‘46 (8) conv., 
$760. 


| 
Auto Auction. Sale every | 
Prices are for sale of Aug. 24.) 


Prices up on 





Special 4-dr., $150. club coupe, $1,220, $1,100. ‘48 SM 4-dr., (Market continues strong. | STUDEBAKER—’5 i 
CADILLAC—'i9 (6) 4-dr., $2,200*. $810; FM conv., $825, $785; FL 4-dr,.| Clean '46 through '48 models.) $1,820* "30 Chamoten an, $1,020; 
Deluxe 4-dr., $1,-| $970. '47 FL aerosedan, $975; SM 4-dr., | BUICK—'49 Super conv., $1,450. ‘48 RM| Champion RD sedan, $1,280. °40 Cham- 


$975, $1,005. ‘41 Special sedan, pion club coupe, $170. 





A few examples of how a Globe Frame-Kontact 





* Globe Frame-Kontact Hoist 


@ Gives more “elbow room” under car 
@ Makes parts more accessible 
@ Lets wheels hang free for easy removal 


@ Relaxes front and rear spring suspensions for thorough 
lubrication 


@ Provides smooth floor when hoist is not in use 
@ Car is positioned merely by driving into front wheel wells 
e FASTER, EASIER, better servicing of passenger cars 


® More profit per job 


GLOBE HOIST COMPANY, 1000 E. Mermaid Lane 
Philadelphia 18, Pa. 
(Factories at Des Moines, lowa and Philadelphia, Pa.) 


The World’s Most Complete and Versati 



























Hoist speeds undercar work 


Removal and re- 
placement of an 
automatic trans- 
mission is done 
easily on the Frame- 
Kontact Hoist with 
the aid of a Globe 
type TD-140 Trans- 
mission Dolly. Time 
saving: 35% 


Rear spring shackles 
are removed and re- 
placed using port- 
able dolly and axle 
fixture. Time _ sav- 
ing: 36% 


Muffler and tail pipe 
removed and re- 
placed. Ample room 
for mechanics to get 
at fittings. Time 
saving: 47% 


*Trade Mark U.S. and 
Foreign Patents Pending 
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In the Hopper 


Gov. Dever has. signed _ into 
Massachusetts law a bill permitting 
unions to negotiate for so-called 
one-man units—-such as store clerks 
and janitors. 

* + + 


Pa. Fuel Sign Law Passed 


The Pennsylvania senate passed 


and sent to the governor for sig-| 


nature a house-approved measure 
requiring the posting of signs on 
liquid fuels dispensing devices in 
Pennsylvania, stating brand, quality 
and price. The measure prohibits 
the posting of signs not conforming 
to prescribed standards. 
+ 7 + 


Ala. Truck Bill Killed 


A bill which would have _ in- 
creased Alabama’s_ permissible 
truck length limit from 45 to 50 
feet was killed by the transporta- 
tion committee of the Alabama} 
house of representatives. 

* * * 


Pa. Eyes Outstate Sales 


A measure providing for reports 
of sales of vehicles to non-residents 


by the senate and sent to the gov- 
ernor for approval. The measure 
would also require reports of the 
transportation of dangerous sub- 
stances and the inspection of deal- 


* * * 


| Pa. Bus Fee Hike 


A measure increasing the regis- 
tration fee of buses in excess of 26 
passengers to $40, plus $5 for each 
seat over 26 up to a maximum of 


passed by the Pennsylvania house 
and sent to the senate. The measure 
would also prohibit the use of buses 
| with solid tires on streets and high- 
| ways of Pennsylvania. 
* cm * 


| Driver License Fee Hike 


Passed by Alabama Senate 


A bill increasing the cost of an 
Alabama driver’s license to $2.25, 
effective Oct. 1, was passed by the 


ers’ premises. lt 


|two years, with the probate judge 


The new measure makes the cost | 
of a driver’s license $2.25 every | 
to get 10 cents as an issuance fee | 
and 15 cents to go the general funds | 
of the counties. 

* 





Alabama senate and returned to} 
the house for concurrence in an} 
amendment. 


Under present Alabama law a li- 





of Pennsylvania has been passed 


DORON, 
tis UUuUl 


* * 
Pa. Driver School License | 


Private driver training schools | 
will be licensed and regulated in| 
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|Lester Goodson Pontiac, Houston— 


This new $375,000 sales and service building was recently opened at 1117 Caroline, 
$175 for a two-axle bus has been/| Houston, by Lester Goodson, Pontiac dealer there since 1939. At the official opening 
over $4,000 in prizes were given away, including a new Pontiac Chieftain two-door. 
New equipment in excess of $25,000 is installed in the shop. 


two years. The 10 cents goes to the | measure introduced in the house 
|probate judge as his issuance fee. | last week. 


* * * 
Pa. Turnpike Commissioners 


Get Salary Increase 

Legislation boosting the salaries 
of the four members of the Penn- 
sylvania Turnpike commission by 
$3,000 a year has been signed into 
law by Gov. John S. Fine. 

Under the new pay scales, Chair- 


cense costs $1.10 and is good for| Pennsylvania under the terms of a|man T. J. Evans’ salary will be in- 





In Philadelphia nearly everybody reads The Bulletin 





Apv 
National 


Advertising Representatives: 








FRTISING Orrices: 
Sawyer-Férguson-Walker Company ° 


Philadelphia, Filbert and Juniper Streets » 


Evening and Sunday \§ 





Chicago ¢ Detroit °¢ ‘Atlanta °* 


New York, 285 Madison Avenue | 
Los Angeles °* 


San Francisco 
' 


i'Trucks, 


creased from $12,000 to $15,000 4 
year, and the salary of members 
James F. Torrance, James J. Coyn: 
and Edward N. Jones, from $10,00 
to $13,000 a year. The money wi! 
come from tolls paid by motorist 
using the turnpike. 

The bill also enables immediat 
start of construction on the pri 
posed Delaware River extension o! 
the turnpike. 

+ * + 
Mass. Solons Recommend 


Gas, Auto Tax Hikes 

| A 1.3-cent-a-gallon increase i} 
|the gasoline tax has been recom 
mended by the Massachusetts sen 
ate ways and means committee in 
|a package bill with a 50 percen! 
|increase in registration fees, accord 
jing to the committee chairman, 
Sen. Edward W. Staves. 

The combination bill would ba! 
jance the current highway fund 
budget and the need to finance the 
| $200,000,000 highway bond issue on 
a permanent basis. 


Sen. Staves declared that every 
effort will be made to put the new 
tax into effect by Sept. 1. It has 
been pointed out that every day 
jthe new taxes are not placed into 
jeffect means that revenue is lost 
to the state. 


* * * 


Pa. Protects Blind 


Gov. John S. Fine has signed 
ao law a bill requiring Pennsyl- 
vania motorists to proceed with 
caution when a blind person signi- 
|fies his intention of crossing a 
street at an intersection. The meas- 
ure makes it mandatory for a driv- 
er to come to a complete stop if 





i'that is the only way to avoid 
lstriking and injuring the blind 
person. 


* * * 


Mass. Allows Silhouettes 
A measure to allow cities and 
towns to place silhouette-type signs 
on state roads was signed by the 
| governor of Massachusetts. 


Md. Roadeo Set 
‘For Sept. 14-15 


| BALTIMORE. The Maryland 
Roadeo will be held at the Stadium 
| here, Sept. 14-15, under the spon- 
sorship of the Maryland Motor 
Truck Assn. 
A motor truck show will be held 
connection with the _ event. 
accessories and _ truck 
safety devices will be on display 
during the two-day contest. 


On Sept. 15, a parade will be held, 


in 


|featuring floats demonstrating the 


themes of safety and a number of 
musical marching groups. Queen of 
the Roadeo will be 16-year-old 
Phyllis Lawrence, who has _ been 
selected Maryland's “Miss Traffic 





| Section 


| Safety of 1951.” 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 








Bis: | 





See the 
Reference Book of 
The Auto Industry 





IT CAME WITH YOUR 
APRIL 30 ISSUE! 


(There is still a limited supply of 1951 
Almanacs available at $2.50 per copy.) 
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AUTOMOTIVE WASHINGTON 
Senate T'ax Formula 





Holds Rise to 11% 


By William Ullman 
Washington Correspondent 
fg several rounds of sparring, which kept John Public 
pretty much on edge, the Senate Finance committee 
came up with a formula for increasing personal income taxes 


under which no taxpayer will 
11 percent on top of present 
taxes. This decision probably 
will be in the bill which the 


Senate ought to have early 
this week. What happens is any- 
body’s guess. The senate will have 
to vote and then the House-Senate 
conferees will have to wrangle. 


The committee previously had 
approved junking the House 12.5 
percent flat increase on existing 
taxes under a plan which im- 
posed slightly higher rates on 
middle-income groups. Then the 
Senate finance group approved a 
double-barreled modification, to 
be known as a defense tax and 
to be terminated two years from 
Dec. 31. 


The effective date of the 
tax was made Nov. 1, 1951. 


new 
The 





tive date for the 

higher rates. 
Under the new 

plan, which is to 


House had set} 
Sept. 1 as effec- | 


have to cough up more than 


ure expressed any fondness for it. 
Like most tax bills, most everyone 
seemed to hate this one. Doubtless 
some who voted for it didn’t like 
it so well either. 

The Administration grumbled be- 
cause the bill was short of the 
$10 billion President Truman and 
Treasury Secretary Snyder asked 
for. Dissatisfaction generally ap- 
peared to boil down to the conten- 
tion that the House legislation was 
|badly put together because it pro- 
poses to raise tax revenues from 
the wrong sources. 

Business groups emphasized the 








be integrated into 
existing rate ta-| 
bles, taxpayers 
will pay on top 
of existing taxes | 
either 11 percent 
more or 8 percent 
of their present 
“take-home pay after taxes,” which- 
ever is the lesser. 

The committee plans to work 
out this compromise formula as 
part of the existing rates if pos- 
sible so that the taxpayer will 
not have to make special calcula- 
tions apart from his regular 
taxes. 

No burden tables were available 
as this column was written to show 
the exact effect of the new indi- 
vidual defense tax. In most cases, 
it was said, the tax would be lower 

than the tables previously made 
public. 

The alternative 8 percent tax on 
so-called “take-home pay after 
taxes’”—that is on surtax net in- 
come minus the present tax—would 
be effective mainly in the top mid- 
dle and upper income brackets, it 
was stated. 

Colin F. Stam, chief of staff of 
the Joint Tax committee, gave this 
example of how the new formula 
would work: 


If a taxpayer owes $100 tax 
under existing rates—20 percent 
of his surtax net income at the 
lowest bracket—he would first 
multiply by 11 percent. This 
would give a defense tax of $11. 
He would then ascertain his 

“take-home after tax’—$500 minus 
the existing $100 tax—which would 
give him $400. This at 8 percent 
would call for a tax of $32. 

Since the formula calls for pay- 
ing whichever is the lesser, the 
new defense tax for this person 
would be $11 and his total tax $111. 

” x * 


And More Taxes 


[* WAS interesting to note that 

during the Senate hearings on 
the House-approved $7.2 billion tax 
increase bill, apparently nobody ex- 
cept those members of the House 
who drafted and passed the meas- 





William Ullman 





Mobile Plant Expansion 


Planned by Alcoa 


ST. LOUIS.—Plans for increasing 
the nation’s alumina producing ca- 
pacity by 180,000 tons annually, 
through the addition of new pro- 
duction facilities at an existing 
plant in Mobile, Ala., were an- 
nounced by Aluminum Ore Co., a 
subsidiary of Aluminum Co. of 
America, 

The new construction program, 
together with capacity already be- 
ing added at Bauxite, Ark., will 
boost the ALCOA = subsidiary’s 
alumina production capacity by ap- 
proximately 70 percent when com- 
pleted. 





PERF 


need for first reducing non- 
essential government spending, 
then obtaining the additional 
revenue needed by depending as 
much as possible on sales and 
excise taxes—consumption levies 
—rather than boosting further 
already burdensome individual 
and corporation income taxes. 


Labor assailed the increased con- 
sumer taxes and urged higher taxes 
on corporation incomes and on per- 
sonal incomes, particularly in the 
middle and upper brackets. Sen. 
George, chairman of the Senate 
finance committee, bluntly accused 
the House of approaching the prob- 
lem of raising new taxes with a 
“meat ax.” 

Such broad opposition to the 
House tax bill would seem to indi- 
cate that before it is through the 
Senate will have virtually rewritten 
the legislation. In doing so, the 
finance committee must arrive at 
the answers to two basic questions 
—How much shall taxes be in- 
creased and where will this tax 
burden be distributed? 

In writing the bill there also 
will be the influence of the 1952 
elections and current signs that 
the taxpayer is revolting against 
steadily mounting federal taxation. 











“Bendix 
STARTER DRIVE 


ORMANCE 


PROVEN 







SPECIALISTS 


IN ALL TYPES OF 


STARTING! 


ACCELERATOR 


One sign of this is the approval | 





and F. W. Gareiss, Detroit zone manager 


by 21 state legislatures so far of a 
proposed constitutional amendment 
barring the government from tax- 
ing away more than 25 percent of 
an individual’s or corporation’s in- 
come except in time of war. 





| Fort Wayne, Ind., to take over the Cleveland operation. 


It | restraint. 


Seymour Takes Cleveland Packard Deal— 


Signing the franchise for Packard-Cleveland, Inc., is Richard Seymour (center), who 
will operate the new dealership. Looking on are V. M. Teders, Cleveland city manager, 


for Packard. Seymour left a dealership in 


would appeaf® that the overloaded 
taxpayer is at last protesting he 
is tired of the federal government 
dipping into his pocket and spend- 
ing his money for him without 





Few products have ever won the over- 
whelming approval accorded the Bendix* 
Starter Drive. In automotive vehicles of all 


types, in the marine 


field, in stationary 


engines and aircraft, in fact wherever 
motors start, more than eighty-five million 
Bendix Drives have established an unrivaled 
record for dependable performance. Per- 
haps even more remarkable is the fact that 
in most installations manufacturers have 
paid less for the Bendix Drive than for 
other types. This unique combination of 
dependable performance and low cost is 
made possible by Bendix exclusive design 
features. For example, the Bendix Starter 
Drive requires no actuating linkage and 
the solenoid may be placed in any con- 
venient position. Result—starting motor 
can be mounted more easily and in more 
positions. Also the Bendix Drive has fewer 
parts and needs no adjustments. If you 


want true economy, 


plus performance 


proven by over 85,000,000 installations, be 
sure to specify Bendix Starter Drives. Your 
inquiry will receive immediate attention. 


"REG. U.S. PAT. OFF. 


ECLIPSE MACHINE DIVISION of 


* 
ie Ae 


AVIATION CORPORATION 


ELMIRA, NEW YORK 


PUSH BUTTON 


CLUTCH PEDAL 


Export Sales: Bendix International Division, 72 Filth Avenue, New York 11, N. Y. 


JGR 





FLOOR BUTTON 


SWITCH KEY 
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Lawsuits Affecting Dealers .. . 
Court Decisions 


By Leo T. Parker 
Attorney at Law 

MAJORITY of automobile deal- 
ers have the idea that when 
the operator of a parked automo- 
bile suddenly and without warning 
opens his door and an oncoming 
automobile collides with the door, 
the one who opened the door is 
responsible for the accident. Ac- 
cording to a recent higher court 

this is not the law. 

For example, in Valley Co, v. 
Larson, 38 N.W. (2d) 19, it was 
shown that a bus driver was 
driving close to the running 
board of a parked automobile 
whose door suddenly was opened. 
The bus collided with the open 
door. The bus company sued the 
automobile owner to recover re- 
sultant damages. 

The lower court decided that the 
automobile owner was not negligent 
in suddenly and without warning 
opening the door of his automobile, 
but that the proximate cause of the 
damages was the bus driver’s negli- 
gence in failing to maintain a prop- 
er lookout, and in failing to pass 
the automobile at a safe distance 
to the left. The higher court ap- 
proved the verdict, and said: 

“There is no evidence that there | 
was any necessity or occasion for 
driving the bus as close to defend- 
ant’s car.” 


* * * 


Law of Mechanic’s Lien 


CCONSIDERABLS discussion has 
4A arisen from time to time over 
the legal question: “What repair 
bills of a garage owner is secured 
by a mechanic's lien?” | 

According to a recent higher | 
court the operator of a service sta- | 
tion cannot have a valid mechanic’s | 
lien to secure payment of any re- 
pair bills unless the testimony 
show that the amount of the bill 


N. C. OKs Route Extension 


For Seaboard Trucks 


RALEIGH, N. C.—Seaboard Air | 
Line Railroad has been authorized 
to extend its truck routes by the 
North Carolina state utilities com- 
mission. 

The railroad was authorized to 
extend its truck routes from Nor- 
lina to the Virginia line over U. S. 
158, U. S. 301 and N. C. 195, from 
Norlina to Macon over an unnum- 
bered road, from Henderson to Ox- 
ford over U. S. 158, and from Ox- 
ford to Durham over U. S. 15. 

Seaboard and other railroads 
have operated trucks between a 
number of their stations for sev- 
eral years. Seaboard has one 10-ton 
capacity tractor-trailer unit in op- 
eration at present and plans to add 
two more. 





Packard’s Detroit Zone 
The Detroit zone of the Packard 
Motor Car Co. held open house re- 
cently to show newly decorated of- 
fices and facilities at 574 E. Jeffer- 
son Ave., Detroit. 
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Carlite. 
Guaranty 
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HETFIELD QUEENAN 
Dodge-Plymouth 


ST. PAUL, 
MINN. 


WRITE OR WIRE 


The Carlife Guaranty 
it PeMm elles 
Detroit 27, Mich. 





includes both labor and materials. 

For example, in Eastex v. Bry- 
ant, 42 So. (2d) 418, it was shown 
that a service station owner filed 
a mechanic’s lien against an au- 
tomobile to recover $350.00 for 
supplies and accessories fur- 
nished the automobile owner. 
Since the bill did not include a 
labor charge, the higher court 
held the lien void and said: 

“The service station could have 
no lien for the price or value of any 
of the items. hereinbefore men- 
tioned, nor for 


Station in the regular course of 
business, and where no labor was 
both performed and charged for in 
the installation of such accessories 


in the ‘repairing’ of the automo- 
bile.” 

* + + 
Negligence 


CCORDING to a recent higher 
t court a service station is not 
liable for theft of an automobile 








a~S \ 


f 


any accessories | 
which were sold by the said Service | 


A\: PULL OR PUSH MORE WAYS! 





garage owner to recover the dam- 


Wage to the automobile amounting tc 


Nash Clock to Wisconsin Dealer— 

D. C. Fessenden (left), Nash assistant Milwaukee zone manager, presented A. B. 
Bursen, owner of Bursen Motors, Sturgeon Bay, Wis., a clock trophy in recognition of 
his 30 years as a Nash dealer. R. W. Ladwig, Nash district manager, looks on. 


if the testimony shows that the 
theft did not result from its negli- 
gence. Hence, if the garage is se- 
curely locked the proprietor is not 
liable for theft of an automobile. 

For example, in Minneapolis Co. 


|v. Porter, 43 N.W. (2d) 46, the testi- 


mony showed facts as follows: One 
Mulholland brought a Mercury 


automobile to a garage to have it 
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Only with “Porto-Power” do you get al/ the 





PULL and PUSH attachments and rams de- 
manded by body experts, That's vitally im 
portant — it means you can select and apply 
the right set-up for each type of body dam- 
age and body style. 







repaired. That evening, about 11:00 
p. m., after the garage had been 
closed and locked, an employe of 
the garage owner returned to the 
garage and by stealth and force 
broke open a rear door and stole 


| the automobile. 


The door he broke into was 
locked. The employe wrecked the 
automobile. Mulholland sued the 


Here 


wT 





FASTEST-WORKING 
BODY JACK EQUIPMENT! 


Only ‘Porto-Power” — in addition to its 
larger equipment — offers a complete “ban- 
tam-weight” body jack line. “Ban- 

tam’s” 
90% of all body work. 


$487.57. In holding the garage own- 


,|er not liable the higher court said: 


| “Plaintiff (automobile owner) 
has failed to show that any negli- 
gence of defendants (garage own- 
er) contributed to or caused the 
loss complained of by plaintiff.” 
This court explained further that 
since the garage owner had care- 
fully locked the garage, he was not 
guilty of negligence although his 
employe broke, by force, into the 


garage and stole the automobile. 
aa * e 


Oral Lien on Auto Ruled 


Valid When Registered 
The Fourth Federal Circuit Court 
of Appeals in Richmond, Va., has 
ruled that liens on automobiles 
registered orally at the state divi- 
sion of motor vehicles constitute 
valid mortgages in bankruptcy pro- 
ceedings. 
| The court stated that “an oral 
mortgage once registered according 
to law gives notice of a valid lien 
to creditors. What possible differ- 
ence can it make to creditors and 
third parties whether the lien 
which appears on a title certificate 
is evidence by an oral mortgage 
or a written mortgage?” 
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The real money-makers insist on Porto-Power 


Yes, on every count, you make more money with “Porto-Power”! Because it 
slashes your reconditioning costs, you'll be the low bidder on more jobs. 
You'll salvage more body sections. And you'll save the time of valuable men 


and keep ’em happier on the job. Order from your Blackhawk jobber. 
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Dealer Feast in Danville, Va. 


The annual dealer feast of the Danville Auto Auction drew 1,000 persons, reports 
Manager T. C. Baker jr. Shown here is the scene right after James Simmons of Slate | 
Bros., Stuart, Va., won a Chevrolet Bel-Air in a drawing. Left to right on the platform 
are: Gurney Snyder, High Point, N. C.; L. B. Williams, Reidsville, N. C.; S. N. Solomon, | 
Roxboro, N. C., and Foster Hughes, Graham, N. C., referees for the drawing. Talking | 
into the microphone is Simmons. Festivities included dancing and a Brunswick stew. 





John O. Munn's Dealers Tell Me and J. B. Van Tassel’s column are regular AUTO- 
MOTIVE NEWS features which no forward- looking dealer can afford to miss! 





|without the 


|that used cars are being parked on 


\led by one fellow using the name | 
| William Peterson, tendered a $2,000 | jauction will also donate, for every 


Used-Car Notes 





cribed as 

in the cars immediately. 

: ee Parker telephoned a Tulsa bank 
BUFFALO.— Buffalo city officials | and inquired about the check. It 

have begun a check of the city was no good. 

used-car sellers, following com- * * k 


plaints that some are operating Marker Motors Now 
i i / 


required $100-a-year 

FORT WAYNE, Ind. Carl 
Marker has purchased the interest 
of Denzil Webster in Webster- 
Marker Motors in Fort Wayne, Ind. 


Unlicensed U. C. Sellers 
Investigated in Buffalo 


license. 
License director John R. Rollek 
said complaints have been received 


|private property, gasoline stations|/The firm will now be known as 
and other business places with “for Marker Motors. 
sale” signs on them. He said in +. ¢ ¢ 


Concord Auction to Award 


Car to Top Customer 

CONCORD, Mass.—The Concord 
Auto Auction has started a contest 
jamong its buyers and sellers, the 
winner to be awarded a 1951 Chrys- 
ler New Yorker convertible. Points 
will be credited to a dealer for 
|}every car bought or sold at the auc- 
tion. 

E. LeRoy Cox, owner, said the 


most instances they were on un- 
licensed premises. 
* * * 


Con-Men Get Two Cars 


From Houston Dealer 
A couple of fast-talking charac- 
ters, who told J. C. Parker, Hou-| 
ston used-car dealer, that they were 
|\from Tulsa, Okla., are $2,000 richer. | 
Parker said the pair, apparently | 


cashier's check in payment for two | car sold, to the “Jimmy Fund,” a 


‘cars. Peterson and a man he des- | campaign to | raise funds for cancer 


orto-Power 


choice in over 904 of 
all body shops! 





| 
| 


| QUICK SWITCH OF RAMS! 


Only with ‘“Porto-Power” can you make a 
30-second on-the-job switch to any one of 
these ESSENTIAL hydraulic rams and 
spreaders for quickest job performance! 
Thanks to patented ‘‘Spee-D-Coupler’’— one 
low-cost pump, one low-cost hose 
serve them all. Another reason why 
7 & profits grow with “Porto-Power.” 










more true today than ever: 


Body shop business is greater! And replacement body sections 
and body experts are sure to be scarce! That’s why you need 
the best body shop equipment... why the great “Porto-Power” 


superiority is so important to your income. 


**Porto-Power"’ is the exclusive (trade mark registered) product of Blackhawk Mfg. Co, 


Porto-Power 














THE ONLY COMPLETE 
BODY JACK LINE! 


And that means you can get “Porto-Power” 
any way YOU want it—to match your needs, 
Write today for this NEW “Porto-Power” 
Catalog! If you own “Porto-Power,’’ use the 
catalog to make sure you have all the latest 
that you're up to full profit- 
‘Porto-Powerless”’ this book 









attachments. . . 
power. If you're’ 
shows you a sure road to bigger profits. 
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BLACKHAWK MFG, CO. 
Dept, P-4091 Milwaukee 1, 


RUSH YOUR FREE CATALOG 
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“my mechanic” drove off 
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research at the Children’s Medical 
| Center, Concord. 
| * * + 


Biancrusso Leases Lot 


BUFFALO. James Biancrusso 
has leased a used-car lot at 1592 
Niagara St., Buffalo. 


* + * 


Another J&P Lot 


SAN FRANCISCO.—J&P Motors, 
|used-car firm here, has opened a 
new lot at 2450 Junipero Serra Blvd. 
° > aa 





Perry Opens Lot 
SHREVEPORT, La.—B. L. Perry 
has announced the opening of a 
used-car lot here at 301 Market 
St., which will do business as City 
Auto Sales. 


+ 


Denver Boasts 


It’s Rid of 
Fly-by-Nights 


DENVER.— The day when a 
used-car dealer could set up a 
shack on a vacant lot and be in 
business is past in Denver, states 
Charles A. Wheeler, president of 
the Denver Used Car Dealers Assn. 

Wheeler said that the used-car 
business in that city is now closely 
regulated by both city and state 
laws and the dealers themselves 
maintain the highest ethical stand- 
ard, with operations designed to 
insure the best interests of the 
buyer. 

“Many Denverites, and I mean 
many of the best, never buy any- 
thing but used cars, and the fact 
that they do so is the best indi- 
cation of how we do business,” 
Wheeler stated. 

He said that even the physical 
|property must conform to high 
standards. The area where cars are 
|displayed must be paved, and the 
|building must be of masonry or 
|other permanent materials. 

“Every Denver used-car dealer is 
also required to post a $2,500 bond, 
and in addition must post a $5,000 
bond with the state, to insure his 
complying with laws governing the 
business,” Wheeler added. 

The Denver association has 82 
members and is the fourth largest 
|in the nation, Wheeler noted. Facili- 
ties of the organization are avail- 
able to all 
Colorado. 


Chamber | Presses 
Fight for Single 
‘Transport Rule 


WASHINGTON. Implementa- 
tion of the recent policy declaration 
|of the U. S. Chamber of Commerce 
in favor of a single federal trans- 
| portation agency will be given high 
| priority on the agenda of the 
|chamber’s Transportation - Commu- 
|nication committee meeting here 
|Sept. 6. 
| A feature of the session will be a 
|discussion with Chairman Edwin 
iC. Johnson (D.-Colo.) of the Sen- 
|}ate committee on interstate and 
|foreign commerce, of some of the 
legisiative proposals being consid- 
ered by his committee. 

Steel allocation for transport 
lequipment also will receive com- 
|mittee attention and preliminary 
consideration will be given to 
changes required in existing cham- 
|ber policy in the domestic and in- 
|ternational transport fields. 

Topics in the domestic field in- 
clude: Ways and means of stream- 
lining the Interstate Commerce act, 
| passenger train deficits, and trans- 
port cooperation among carriers 
jand shippers. In the international 
|field, topics will include the “long- 
|range shipping bill” and a proposed 
iship warrants act. 


used-car dealers in 





\N. D. Commission Passes 
Sealed Truck Rate Hike 


| BISMARCK, N. D.—A graduated 
rate increase, designed to aid small 
|carriers, has been granted to intra- 


state Class A motor carriers by 
North Dakota’s public service com- 
mission. 


The carriers had requested a 15 
percent increase but the commis- 
sion gave hikes ranging from 5 to 
15 percent depending on the length 
of haul. The commission explained 
that the small carriers were in 
greater need of increased revenues 
than the large ones as a reason for 
greater increases in rates on short 
| hauls. 
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oe, es ae and dealer | cpe., $2,388.15; Traveler, $2,646.42; New- Custom Deluxe 6—4-dr. sed., $1,597.56; , Traveler, $2,381.12. (Hydra-Matiec optional — . Fe a Oath: ok op 
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NOT include transportation charges, state | sed., $3,149.38; lim., $3,279.03. Saratoga | stat. wag., $2,080.24. Deluxe 8—4-dr. sed LINCOLN —4-dr. sed., $2,638.95; cl. cpe 951.59" oe 
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e own Country wag., $3,592.83; 8-pass. | $1,454.60. Custom Deluxe 8—4-dr. sed.,|4-dr. sed., $3,319.76; cl. cpe., $3,265.46; = sos. SO, 
BUICK — Special — 4-dr, sed., $1,991.51 | Sed., $3,855.64; lim., $4,176.34. New Yorker | $1,678.53; 2-dr. sed., $1,629.85; cl. epe.,| Capri, $3,492.39; conv., $4,048.22 (Hydra- | 791.28 (del., $1,888.67); 2-dr. sed., $1,739 
(del., $2,034.56); 2-dr. sed..’ $1'937.20 | —4-dr. sed., $3,119.87; cl. cpe., $3,092.38; | $1,635.48: conv., $1,998.28: stat. wag.. | Matie optional at $174.25 on all models.) | (4@l.,, $1,836.40); cl. cpe., $1,739 (del 
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$2,539.59; stat. wag., $2,916.77. Roadmas- | (Fluid-Matio optional at $120.90 on Wind-/| Manhattan, optional at $158.61 on other|_.NASH—Rambler Super — Suburban, $1,- ree, Oe Se ee ee, See 
ter—4-dr. Riviera, $2,835.41; Riviera, | 80r, standard on Windsor Deluxe and other | models.) ' : — 779.30, Rambler Custom — Country Club, | 2-4? Sed., $1,809.73 (del., $1,907.12); cl 
$2,927.64; conv., $3,057.79; stat. wag., | models. Fluld-Torque optional at $152.60 a = ; $1,861.40; conv., $1,886.40; stat. wag., | CPé., $1,809.73 (del., $1,907.12); stat. wag., 
$3,521.08. (Dynaflow standard on Road- | on New Yorker and Imperial. Fluid-Torque HENRY J 4—2-dr. sed., $1,333.00. De- $1,886.40. Statesman Deluxe—bus. cpe., $2,394.12 (del., $2,475.12); bus, cpe., $1, 
master, optional at $169.20 on Special and| and HMydra-Guide standard on Crown Im- luxe 6—2-dr. sed., $1,467.21. $1,755.50. Statesman Super — 4-dr. sed., | 983-62; conv,, $2,248.53. Streamliner 8- 
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‘ope., $1,444.98; bus. cpe., $1,363.98, Style- | $2,959.42: Suburban, $3,283.90; stat. wag., | 568.32; cl. cpe., $2,543.42; Hollywood, $2,-|o.ar- ae ar oer ged., $3,020.94; | oo4.’ $1,775.07; 2-dr. sed., $1,742.71; c¢! 
line’ Detuxe—4-dr. sed.,’ $1,570.04; 2-dr. | $2'808.46. (‘Tip-Toe Shift standard on Cus- | 868.51: conv., $3,099.28. (Drivemaster | -.4"" “EU'idhase Sede iced. $2132 47, cl, | Pe.. $1,769.68; bus.” cpe.. $1,672.33; conv 
Ot of verse: > cl, Sheek Bel-| tom, optional at $120.90 on Deluxe.) optional at $98.67 and Super-Matic optional | ene.’ $2'089.41: Holiday, $2,407.25; conv., | $2088.68. Commander Regal—4-dr. sed 
aeee es oes cae son : DODGE-Wortarer—2-¢r. sed., $1,801; | St $158 30 eel an tates Surer. Hy- | $2,515.91. 98—4-dr. Holiday del., $2,456.45; ean: Tammumndir Wake 4-ap, oot 
"420 04: 2 *» | bus. cpe., $1,671.32; Sportabout, $1,790.26. we . "| Holiday, $2,446.19 (del., $2,711.70); conv. ’ oGhe r — 4-dFr, se 
$1,680.06; 2-dr. sed., $1,439.85. Fleetline | weadowbrook—4-dr. sed., $1,914.80. Coro- | 40re and Hornet.) del., $2,846.03. (Hydra-Matic optional at | $1,991.19; 2-dr. sed., $1,958.58; cl. cpe 
Deluxe—4-dr. sed., $1,570.04; 2-dr. sed., | net—4-dr. sed., $1,995.80; cl. c $1 KAISER—Special—4-d d., $2,165.45; | $158.50 ll models. ) $1,985.54: conv., $2,304.81. State Lan 
$1,521.84. (Powerglide optional on Deluxe rae. 006. 52,002.00; G. cme., Si. pacet-—-4-Gr. S08., 99,385.00; | Sree oe SS mone Cruiser—4-dr. sed., $2,126.80. (Automati 
models at $158.50.) 981.95; conv., $2,382.88; stat. wag., $2,-|2-dr. sed., $2,114.10; cl. epe., $2,093.55; PACKARD—200 — 4-dr. sed., $2,417.37; . -+ , -6U. utoma 
. 50. 567.33; 8-pass. sed., $2,704.19; Diplomat, | bus. cpe.. $1,949.79; 2-dr, Traveler, $2,-|2-dr. sed., $2,366.04; bus. cpe., $2,253.84. | 0Ptional at $201.25 on all models.) 
CHRYSLER — Windsor—4-dr. sed., $2,- | $2,299.75. (Gyro-Matic optional at $94.60 | 216.80; 4-dr. Traveler, $2,268.18. Deluxe |200 Deluxe—4-dr. sed., $2,561.08; 2-dr. |_| WILLYS-OVERLAND—4—Jeepster, $1, 
209.81; cl. epe., $2,189.32; Town & Coun-jon all models except Sportabout.) —4-dr. sed., $2,278.43; 2-dr. sed., $2,-| sed., $2,509.75. 250—conv., $3,320.58; May- | 530.38; stat. wag., $1,747.32 (four-wheel 


try wag., $2,825.76; 8-pass. sed., $2,949.27. FORD—Deluxe 6—4-dr. sed., $1,508.41; | 227.08; cl. cpe., $2,247.62; bus. cpe., $2,-| fair, $3,166.59. 300—4-dr. sed., $2,971.51. | drive, $2,161.44). G@—Jeepster, $1,637.91 
Windser Deluxe—4-dr. sed., $2,409.68; cl. | 2-dr. sed., $1,450.73; bus. cpe., $1,365.95. '114.10; 2-dr. Traveler, $2,329.78; 4-dr. | 400 Patriclan—4-dr. sed., $3,586.25. (Ultra- ‘stat. wag., $1,828.38. , 
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All Makers Seek Boosts .. . 


Price Hikes Seen by Oct. 1 





Banner Mofors, East Orange, N. J.— 


This new building, which houses Bann 
N. J., has showroom space to display 14 
full length of the 165-foot building. The 


electric lifts, wheel- aligning ond front- end machines, and | a paint spray booth. 





One-Cent-an-Hour Boost 
Given Auto Workers 


(Continued from Page 6) 


15, based on a 1 percent wage in- 
crease for each 1 percent rise in 


the cost of living since last 
March 15. 
The second installment would 


come due March 15, 1952, on the 
same basis for the period Sept. 15, 
1951—March 15, 1952. GE’s 2% per- 
cent general wage increase would 
become effective Sept. 16, 1951. 
* + * 

N THE political front last week, 

it appeared that President Tru- 
man may have relaxed his long- 
standing opposition to partial 
amendment of the Taft-Hartley 
law. 

U. S. Sen. Hubert Humphrey (D., 
Minn.) reported that the Adminis- 
tration had no objection to three 
bills pending in Congress to amend 
the labor law. 

Humphrey’s subcommittee on la- 
bor-management relations sched- 
uled immediate hearings on one of 
the three measures—to relax union 
shop restrictions for the building 
trades. 

Humphrey said, however, he 
still favored repeal of the Taft- 
Hartley act, but that it might be 
better to ease the situation by 
amending some of its provisions. 

Another bill being considered by 
Humphrey’s subcommittee would 
permit union job contracts to re- 
quire new employes to join the un- 
ion within seven days instead of 
the presently permitted 30 days of 
grace. 

* * cad 

N THE heels of the nation’s 

auto workers getting a penny 














er Motors (DeSoto-Plymouth), East Orange, 
cars at once. Plate glass windows run the 
service department is equipped with three 


that his company’s extra dividends 
to stockholders had a far more in- 
flationary effect than pay increases 
given under wage escalator agree- 
ments. 

In a letter to a friend, report- 
edly published with Wilson’s per- 
mission, Wilson said he also 
thinks that the very existence of 
labor unions and escalator con- 
tracts have kept wages from ris- 
ing as much as they would have 












(Continued from Page 1) 


President’s call to repeal that 


amendment, among others. 
* * + 
EANWHILE, Ford Motor indi- 
cated that it would increase 
prices when authorized, while at 
the same time maintaining “its pol- 
icy of selling at the lowest possible 
price consistent with the costs of 
its products.” 

Most other makers also are 
expected to increase prices due 
to the pressure of costs, although 
| a few makers may be deterred by 

market conditions at present. 
However, in view of general pre- 
| dictions of a car shortage late this 
| year and next, all prices may go up 
before long. 
+ x 
NDICATION of Ford’s intentions 
came from Ernest R. Breech, ex- 
ecutive vice-president. 

“For almost a month,” said 
Breech, “we have been asked what 
pricing action Ford Motor Co. will 
take when, as, and if OPS finally 
moves on some form of much need- 
ed relief from constantly increasing 
costs borne by the automotive in- 
dustry since the start of the war in 
Korea, more than a year ago. 

“We cannot, of course, give defi- 
nite information in this connection 





otherwise during this inflationary 

period. 

“Basically,” Wilson wrote, “all 
wars and preparation for war are 
inflationary, and no nation in the 
history of the world ever fought a 
war and avoided inflation; that is, 
a reduced purchasing power of its 
currency.” 

Actually, Wilson said, inflation 
depends on the tax and budget bal- 
ancing policies of the federal gov- 
ernment, and wages, profits, ex- 
emptions and taxes determine the 
distribution of the war burden. 

“From my point of view,” he 

said, “this is why there is so much 
controversy Over the matter and 
why there is so much disunity in 
Washington at the present time 
over what is the right policy re- 
garding wages, profits, prices, 
taxes and inflation.” 

In the meantime, Wilson said: 

“General Motors is going about 
its business of producing defense 
products and organizing facilities 
and tooling for much increased de- 
fense production. It is continuing 
the efficient production of its reg- 
ular products—cars, trucks, house- 





until OPS issues new passenger car 
ceilings, in accordance with the 
Capehart amendment to the new 
National Production Act.” 

Breech said that Ford custom- 
ers are today paying no more for 
cars than they did 19 months ago 
—except for the across-the-board 
token cost relief of 3.5 percent 
granted the industry on March 2, 
1951. 

“During this same period,” said 
Breech, “for our passenger cars 
alone, the cost of materials has in- 
creased $98,000,000 a year, wages 
and salaries have increased $43,000,- 
000 a year—a total of $141,000,000. 

“This reflects no increased cost 
resulting from NPA cuts in produc- 
tion to help meet defense require- 
ments for vital materials. 

“For instance, in the fourth 
quarter of 1951, our production 
is cut 45 percent below the pro- 
duction levels of the first half 
of 1950. The fewer cars we make, 
the more each one costs. 

“As long ago as October, 1950, be- 
fore any government restrictions 
were in effect, these cost increases 
had reached a point where a sound 


it would force manufacturers to 
recalculate ceilings even though 
they were satisfied with CPR 22. 

They maintained that so long as 
manufacturers had the right to 
come under the revised CPR 22 at 
some later date, their right to a 
higher ceiling, under the provisions 
of the new law, was protected. 


application for higher ceilings 
under the new provisions of the 
law. 

Some objection was raised to the 
provisions of the tentative draft 
for handling overhead costs. The 
current draft would require manu- 
facturers, who chose to exercise 


the option of using it, to take full 
account of changes in volume of 
production or sales since the pre- 
Korean base period of Jan. 1, 1950, 
to June 24, 1950. 


Another group of manufactur- 
ers urged that they be allowed 
to remain under the general ceil- 
ing price regulation of Jan. 26, 
with the right to make individual 
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business practice dictated that we 
recover some of them at least. We 
decided to hold the price line at 
that time, and consequently—unlike 
most businesses—were caught in 
the price freeze on Dec. 1, 1950. 

as * * 


T A MEETING with 17 indus- 

trialists here last week, OPS 
officials discussed a proposed re- 
vision of CPR 22, the general man- 
ufacturers’ regulation, embodying 
changes necessary to conform with 
new legislation. Auto makers were 
not represented here, although 
parts makers were. 

Under the tentative draft, man- 
ufacturers would have the option 
of retaining prices already calcu- 
lated under CPR 22, or of recal- 
culating ceilings and coming un- 
der the revised manufacturing 





president of General Motors, went/ diesel engines—and 450,000 people 
on record as being of the belief|are cooperating in the effort.” 


hike in pay last week, C. E. Wilson, | hold appliances, locomotives and 






AUTO TURNTABLES 


The Finest at Low Cost 
No Wiring—No Foundation—No 
Anchorage—No Assembly —No 
Installation 
Macton Turntables consist of only 
e 2 parts—the base holding the 
driving mechanism and the runway. Anyone can put it 
together in a jiffy. All you do is plug in—turn on the 





switch —and Macton starts working for you with motion order. 
“that meons offraction and more sales action. Many different views were ex- 
Many Other ATTRACTIVE Features: pressed by the manufacturers. 


Some favored the present approach 
of the agency of allowing manu- 
facturers the option of retaining 
their present ceilings, but suggested 
a modification of the revised regu- 
lation. 

The current draft provides that 
if a manufacturer prices one com- 
modity under CPR 22, it must price 
all commodities under that regula- 
tion. A number of the manufactur- 
ers suggested that the option be 
extended to different products of 
“optional divisions.” Thus, for ex- 
ample, a manufacturer might use 
CPR 22 for chemicals and the re- 
vised regulation for cameras. 

” * . 

Qt manufacturers suggested 

the agency drop consideration 
of a revised manufacturers’ order, 
even though for optional use, and 
merely amend the present CPR 22 
to incorporate the changes required 
by the recently amended law. Those 
who favored optional use of the 
revised CPR 22 opposed amending 
the present regulation, contending 


@ Interchangeable steel to 
4 ft. dia. at slight add 
@Takes 300 Watts to an cost for display of 
Spee motors, accessories, parts, 
© Absolutely Safe. @ Unconditionally Guaran- 
© Capacity 4500 Ibs. teed 1 year 


“Deduct 2% for check with order.” 


E PORT CHESTER 5-4212 
MACTON MACHINERY CO., INC. 217 locust Avene © Port Chester, N. Y. 


© Collector Rings make possi- 
ble lighting inside the car. 


Only $545.00 
F.0.B. Port Chester 
Order Today or Write 
for Literature 





THE EXTRA-COMFORT SEAT CUSHIONING 
IN THE NATION’S LEADING CARS 





GEORGE ?. HOORER 


AUTOMOTIVE RESTFOAM SALES. 1914 FISHER BLDG... DETROIT 2 


The HERMAN WHOLESALE Refrigerated 


DELIVERS THE GOODS 
40° AT THE 
STORE! 


Delivery Body For Store Delivery 


Complete 
product temperature 
delivery of dairy products .. . 


—No engineering to do with customer. 


with all equipment necessary to maintain a continuous 40° 
24 hours per day. 
meats... 


Especially designed for store 
etc. Available as a package 
Write, wire, or phone collect 


HERMAN BODY COMPANY, 4400 CLAYTON, ST. LOUIS 10, MO. 
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AUTOMOTIVE NEWS 


BINDER for 
Automotive News 


NSWERING many requests from our 

readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price wee 
postpaid to our subscribers. 
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Dealer Urges Flood of Letters to Congress on Co-Ops. . . 
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Big Untouched Tax Source 


(Continued from Page 3) 


pay equal income taxes on their 
business profits. 
* * * 
_ the Treasury department 
and the Joint Committee on In- 
ternal Revenue Taxation have told 
the present Congress and its tax- 
writing committees that the corpo- 
rate profits of cooperatives, mu- 
tuals, etc., are fully taxable in the 
same manner and on the same ba- 
sis as all other corporation earn- 
ings. These government tax author- 
ities have completely exploded the 
fake legal and economic excuses 
that co-ops and mutuals formerly 
advanced to try and explain away 
their tax immunity. 

As a result, there exists today 
no legal, economic nor logical 
grounds upon which Congress 
can excuse itself for continuing 
to grant these businesses tax ex- 
emptions, while at the same time 
increasing taxes on those now 
paying. Failure on the part of 
Congress to end this tax exemp- 








tion can be looked upon by busi- 
ness men and other tax payers 
solely as tax discrimination and 
favoritism. 

It is high time that every busi- 
ness man and taxpayer let his con- 
gressman and senators know that 
he understands this fact full well 
and is not going to be misled by a 
lot of political doubletalk or politi- 
eal chicanery. 

* + * 
HERE are some 38,000 automo- 
bile and truck dealers who reg- 
ularly read AvTomotive News. Thir- 


Fla. Registry Take Rises 

TALLAHASSEE, Fla. — Florida 
collected $20,789,363 from the sale 
of automobile license plates in the 
first six months of 1951, or more 
than was collected in the entire 
year of 1950, while not selling as 
many tags. Expanding industry 
using more trucks and heavier 
model cars which take higher- 
priced tags were given as reasons. 


Schrader supplies the kind of tire valves that do 
a positive air-sealing job and provide many extra 


qualities that result in added miles of greater safety, 
ease of steering and riding comfort. 


A. SCHRADER’S SON, BROOKLYN 17, N. Y. 
Division of Scovill Manufacturing Company, Incorporated 
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Tires that ride 


ty-eight thousand letters to con- 


gressmen and senators demanding | 


tax justice through tax equality 
would do the job. Thirty-eight thou- 
sand dealers—probably the most 


dynamic segment of American 
business today urging their 
friends, business associates, em- 


ployes and neighbors to contact 
their elected representatives in 
Congress in the same manner, 
would put a stop to tax discrimi- 
nation in a matter of weeks. 

The automotive industry could 
well lead the way! 


It is not necessary for any one 
to write a formal letter, replete 
with fancy phrases and stilted 
language. The simpler the letter 
the better. A hand-written one is 
more effective than a typewritten 
one. The real need is to tell your 
congressman and senators your 
own situation with regard to in- 
come tax in your own words and 
in your own way. It is not neces- 
sary to go into technicalities. It 
doesn’t take a tax expert to know 


that one business, paying up to 
70 percent of its profits in in- 








to work and play 


Load the family in the car. Head for the beach, the country, or 
town or church... with never a fear about the tires. They're built 
to give protection for many miles of easy, economical driving. 


A key to dependable tire performance is the valve that Jocks the 


FIRST NAME IN 


ao mente sacra 


FOR ORIGINAL EQUIPMENT AND REPLACEMENT 


air in the tire. 


TIRE VALVES 





| come and excess profits taxes, 





Center of attention is Newell W. Banks of Detroit, present world's blindfold checker 
champion, as he displays a cablegram from Samuel Cohen, British champion, accept- 
| ing Banks’ challenge to a world's championship match in Detroit this November. With 
| Banks are (left to right) Hal Heberling, assistant general sales manager, and R. C. 
Somerville, general sales manager of Plymouth; Jack Rose, vice-president, and James 
Mason, president of Detroit Plymouth Dealers, who are sponsoring the match. 


cannot long survive against the 
competition of another business, 
of the same type, that pays noth- 
ing or, at best, a very, very little. 
There is nothing that business 
men can do today that will contrib- 
ute more to the future of the 
American way of life than to de- 
mand that their congressmen and 
senators act immediately to tax the 
untaxed before increasing the taxes 
of any one now paying. That mes- 
sage, simply stated, and mailed to 
your congressman and_ senators 
will bring about tax justice in the 
present session of the Congress. 








Way to Classify 


Firms as Small 


WASHINGTON. — A system for 
classifying manufacturing concerns 
as small or big business on the 
basis of number of employes has 
been devised by NPA’s office of 
small business in a study published 
recently. 


NPA wants a workable system 
developed to enable it to administer 
| provisions of the Defense Produc- 
|tion act of 1950 calling for special 
consideration and aid for small 
business. 

Assistance in obtaining govern- 
ment contracts, in fianancing and 
in authorizing of priorities, are 
part of the small business program. 


The proposed system would use 
the number of employes as an index 
to measure size. Any establishment 
with less than 50 employes would 
be regarded small and those with 
more than 2,500 large, regardless of 
industry, the study explains. 


Firms with more than 50 but less 
than 2,500 employes would be cate- 
gorized as small or big business on 
a graduated scale on the basis of 
number of employes and amount of 
output of the particular industry 
that is produced in plants of that 
size. 


Another Dealer 


Bey Ae 
Carlite. 





Guaranty 
“ 7 2 ” 


GENGRAS MOTORS 
Ford Dealers 


HARTFORD, 
CONN. 


WRITE OR WIRE 


ie CCE le 


8827 Strathmoor 
Detroit 27, Mich. 
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Applies for Hearing... 


NADA Ready to Fight | 
New Discount Threat 


(Continued from Page 1) 


statement of Rep. Brent Spence, 
chairman of the House Banking 
committee, who said “the targets 
of the President’s ire were the very 
things we tried to get out of the} 
controls legislation the last time, 
and couldn’t do it.” 

* * * 


EN. MAYBANK expressed the 

opinion that the law hasn’t had 
a fair trial and that proposed 
changes have little chance of action 
at this time. 

President Truman listed the three 
“worst” provisions of the Defense 
Production Act as follows: 

1. The amendment credited to 
Sen. Homer Capehart, Indiana Re- 
publican, which permits manufac- 
turers and processors to pass on all | 
increased costs, direct and indirect, | 
in the 13 months since outbreak 
of the war in Korea. 

2. The amendment credited to 
Rep. A. S. Herlong jr., Florida 

Democrat, which permits whole- 
salers and retailers to retain 
their pre-Korean profit markups 
on increased prices. 

3. The amendment offered by 
Sen. Hugh Butler, Nebraska Repub- 
lican, and Rep. Clifford Hope, 
Kansas Republican, which bans 
beef slaughtering quotas. 

No sooner was the President’s 
message read in the Senate—the 
House is on vacation until Sept. 12 

than three GOP legislators—Fer- | 
guson of Michigan, Nixon of Cali- 
fornia and Welker of Idaho—intro- 
duced legislation to eliminate the 
three amendments. 

. + ~ 


HE bill is S 2048. This will be 
the specific target of the NADA 
when spokesman Charles Freed 
takes the stand, probably on Sept. 
10. 
“IT think there is grave doubt the 


Oldemobile Buys 
Additional Land 


LANSING.—Oldsmobile is buying 
three parcels of property adjoining 
Albert and Cowles Sts. here, from 
the Lansing Drop Forge Co., it was 
announced last week by J. F. Wolf- 
ram, Oldsmobile general manager, 
and E. M. Refior, president of Drop 
Forge. 

The two companies have agreed, 
the announcement said, that Drop 
Forge concern will continue to oc- 
cupy the property for two years, 
until they can relocate without loss 
of production. When Oldsmobile 
takes over, Wolfram said, the forge 
plant will be dismantled, and the 
property used for new-car marshal- | 
ling and employe parking area, 


| 
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On or Off With a Quarter Turn 


| 

Heavy %-inch bolt (with T-head § | 
and square shoulder) fastens li- 
cense plate securely in place. Will} | 
not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each.....$ .20 

Packed 12 to Box- 

Money-Back Guarantee 


IMMEDIATE DELIVERY 
If Your Jobber Cannot Furnish 
Order Direct from... 


HOUSER ENGINEERING & 
MFG., INC., Bluffton, Ind. 


Over 100 Service Items 
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President really wants to hold down 
inflation,” Sen. Ferguson told the 
Senate. He charged there were | 
“political reasons” behind the Presi- 
dent’s message. 

On the other hand, there are 
many here who feel that “politi- | 
cal reasons” are also behind 
S 2048, introduced by Ferguson. |New Michigan Packard Dealer— 

Be that as it may, the amendments Art Schuberg (center) is shown signing a Packard franchise for his dealership in Big 
are under serious fire—political or | Rapids, Mich. Witnesses at the signing were A. M. Terry (left), Packard district man- 
otherwise—and everyone interested | ager, and L. W. Stevens, Detroit assistant zone manager. Schuberg has been associated 
in holding them where they are | with the industry for more than 30 years. 
will be obliged to keep a sharp | 
lookout from here on, according to| Salle. Next week’s hearings will be|members will be back in Wash- 
well-informed sources in Washing-| given over to industry representa- | ington. 
ton. tives. Rep. Wolcott, top Republican 

At Automotive News press time, member of the committee, predicted 
the Senate Banking committee was | [S SPENCE of the|Congress will not change the price 
in session to hear government wit-| 4 House Banking committee said |control statute again this year. He 
nesses, such as Economic Stabilizer} that his group could not hold hear- | said all the revisions the Adminis- 
Eric Johnston and Price Chief Di-|ings until after Sept. 12 when most itration seeks were thoroughly dis- 
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| — 
cussed in both houses before the 
| law was enacted. 


| It is not expected that the Ad- 
|ministration would have easy sled- 
ding in getting repeal of the three 
|amendments in the House. On sep- 
|arate roll calls before passage of 
|the legislation it was beaten each 
| time. 

In a final showdown, say some 
Capitol Hill observers, the Senate 

“might” go along, but general op- 

position in the House appears 

strong enough to kill any repeal 
attempt. 

Generally, persons’ interviewed 
doubt the wisdom of an attempt 
to persuade Congress to repeal the 
amendments so soon after passage 
of new controls legislation. 
| The big “if” to everything at the 
|moment, of course, is what the 
| Administration leaders may decide 
to do about those Republican bills, 
and just what the Republicans 
themselves may decide to do. Here, 
we are at the threshold of political 
expediency, and anything may hap- 
aa say the wise owls of Capitol 





Wondering how new-car and truck produc- 
tion and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story every 
week throughout the year. 
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BROADVUE MOTORS 
Lincoln-Mercury 


CLEVELAND, 
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...on Permakrome License 
Plate Frames, Mono Plates and 
Monograms. 

Made by Benmatt, the world’s 
largest manufacturers of License 
Plate Frames. Call or write for 
the representative nearest you. 


They’re in all principal cities. 
Millions of 
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ELIMINATING ALL DIE COSTS 
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ordered with original design for every 
job! Proof of design submitted for 
epproval. Heavily plated. 


Write for deteils. 
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Obituaries 


Richard J. Kingsley, 51, 


NADA Official 


WASHINGTON. — Richard J. 
Kingsley, 51, assistant editor of 
NADA Magazine, died of a heart 
attack at his home here last 
Wednesday while working on his 
automobile at the conclusion of a 
motoring vacation. 

During World War II he served 
in the press department of OPA. 
He was married and is survived by 
his widow and daughter, age 12. 

* + + 


Robert G. Chambers 
MEMPHIS. — Robert G. Chambers, 
who once owned Chambers Motor 
(Ford) here, but retired because of 
health, died Aus. 21. 
* 
Jacob E. Shively 
COREY LAKE, Mich.—Jacob E. Shively, 
former operator of an Oldsmobile-Cadillac 
dealership in Elkhart, Ind., died Aug, 26 
at his home here. Mr. Shiv yely sold his 
business in A947 because ot failing health. 
* 





66, 
Co. 
ill 


Michael H. — 
LUZERNE, Pa Michael H, Corgan, 
treasurer of Luzerne Motor Co., and for- 
mer major league baseball player, died of 


a heart attack at Nesbitt Memorial hos- 
pital, Wilkes-Barre, Pa., Aug. 26. He once 
played baseball with the Philadelphia Ath- 
letics and the Cleveland Indians. 
* 
Kenneth Kearns 
WAKEFIELD, Mass. T. Kenneth 
Kearns, 27, a salesman for Arlington Buick 
Co., was killed in an auto crash near here 
Aug. 17. Mr. Kearns was the son of J. A. 
Kearns, Hudson merchandising manager for 
the Boston zone. 
* * * 
William H. Manning 
PONTIAC, William H. Manning, 50, 
technical assistant to Cyrus R, Osborn, 
engineering vice-president of General Mo- 
tors Corp., died at St. Joseph’s hospital, 
here. Mr. Manning had been with GM since 
1924 except for two years, 1932-34, when 
he had his own cnginesring consultant busi- 
ness. * 
—_— Westhingten 
NEW HOPE, Pa. Harry Worthington, 
76, an auto dealer here, died at his home 
Aug. 20. Mr. Worthington was a director 
of the Solebury National Bank, and former 
president and member of the New Hope 
borough council. He entered the auto busi- 
ness in 1919. 
* * * 
Johnnie H. Witte 
GIDDINGS, Tex.—Johnnie H. 
owner .of Witte Buick Co. here, 
21. 


Witte, 40, 
died Aug. 


* * * 


Herman M. Koelliker 
CHICAGO. — Herman M. Koelliker, 
vice-president of Chicago Rawhide Mfg. 
Co., died of a heart attack Aug. 21. With 
Chicago Rawhide since 1936, Mr. Koelliker 
pioneered the development of the company’s 
synthetic rubber division. 

* * 


59, 


Warrington B. McCullough 
PHILADELPHIA. - Warrington B. Mc- 
Cullough, 67, co-founder and president of 
J. H. McCullough & Son., automotive parts 
firm, died Aug. 21 after an illness of sev- 
eral weeks. Mr. McCullough was active in 
the affairs of the Philadelphia Automotive 
Trade Assn., which he helped organize in 
1902. * + * 
Malcolm Kinney 
DALLAS, — Malcolm Kinney, 46, vice- 
president and advertising manager of Alex- 
ander Motor Co., Kaiser-Frazer distributor 
here, died following an operation. 


OPS Accuses 50 
In Kentucky of 


Price Violations 


LOUISVILLE.—Prosecution of 50 
price control violations in Kentucky 
has been recommended by OPS 
officials. 

OPS said that approximately 30 
of the cases involve Louisville 
firms, and that automobile dealers 
comprise the majority of them. 
Most of the alleged auto sales price 
violations are said to involve used- 
car dealers. 

Parking lots rank second in the 
list of Louisville firms recommended 
for prosecution. Other types of 
firms involved include scrap metal 
dealers and metal products proces- 
sors. 

However, OPS said that the only 
violation charge thus far filed in 
federal court was against John T. 
Ford and Donald G. Ford, Central 
Motor Sales, and Guffye W. Fen- 
tress, salesman, in the sale of two 
used cars. 

The district OPS submitted the 
case in early April and a criminal 
information was filed on July 6. 


Smith Estate Set 
At $9 Million 


NEW YORK.—tThe estate of John 
Thomas Smith, former vice-presi- 
dent and general counsel of Gen- 
eral Motors Corp., has been ap- 
praised at more than $9,000,000, ac- 
cording to a report filed by the New 
York state transfer tax department. 

The total estate was valued at 
$10,288,954, with the net estate at 
$9,367,772. Holdings in General Mo- 
tors were valued at $7,121,861. 











Dealer Boosts Bond Drive— 


Eighty-five-year-old Jobe Charley, chief of the Yakima Indian tribe, admits that 
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transportation in the old days was never like this! The colorful Indian chief was a 
principal figure in a bond selling campaign in Richland, Wash. The car was furnished 
by Cahoon Motors Co. (Studebaker). Seated immediately behind the chief is Queen 
Arlene Wesley (center), flanked by Eliza Le Rock and Jeanette Wesley, Indian prin- 


cesses. The cowgirls 


Highways & Safety ... 


in front are full-blooded 
“Sneezy" McGhee, and, mounted on horse, Renee Jarman. — 


Indians, too: Betty Mammermister, 


Driver Course Grads 
Double in 4 Years 


By Sam Sampson 
Staff Writer 

Aw: 660,000 young drivers are 

now receiving approved driver 
training courses in high schools 
each year — more 
than twice as 
many as four 
years ago, accord- 
ing to the Asso- 
ciation of Casual- 


MATIONAL SAFETY 
COUNCIL'S 


ptoraat 
oy 





ty and _ Surety 

yA Companies. 
The association 
AUTOMOTIVE said that last 
NEWS year, 662,253 pub- 
lic schools stu- 


dents in 48 states 

and the District 
of Columbia took the courses, and 
that another 10,000 received driver 
training in parochial and private 
schools, where the movement has 
been growing rapidly. 

Julien H. Harvey, manager of 
the association’s accident preven- 
tion department, summed up 
these facts while announcing the 
fourth annual awards to 27 states 
and the District of Columbia for 
noteworthy progress in develop- 
ing driver education courses in 
their secondary schools. 
To show how the movement to 
train safety-conscious drivers has 
grown in the last four years, Harvey 
said that during the last 10 years, 


|the number would probably exceed 


3,500,000. But, in the last four years 
alone, more than 2,000,000 young 
drivers have been trained. 
* * * 
More Schools Join 
ARVEY said that official 
ports from the states show that 


re- 





Dealer Is Festival Ruler-— 


William ©. McKay (kneeling), Seattle 
Ford dealer, receives the royal scepter 
that marked him King Neptune Il, ruler 
of the second annual Seattle Seafair. Mc- 
Kay has contributed his time and energy 
to many civic activities. He headed civil- 
ian defense during World War II. Handing 
McKay the scepter is Victor Rabel, ruler 
of the 1950 Seafair. 


Sesser 


17,922 public schools in the U. S. 
give either association - approved 
classroom instruction, or classwork 
combined with practice driving. 

This figure, he continued, shows 

that 37.7 percent of the 21,009 
public secondary schools in the 
nation are offering such training. 
It also shows an addition of 725 
schools during the last year, or 
an increase of 10 percent. 

“Driver education has been found 
to be one of the best answers to 
the problem of reducing the grow- 
ing toll of death, injury and dam- 
age on the highways,” Harvey de- 
clared. “The growing acceptance of 
these courses and the steadily in- 
creasing numbers of boys and girls 
trained in them .. . offer real hope 
that in the not too distant future 
every youth will receive driver edu- 
cation before taking the wheel of 
the family car.” 





Mourned Dealer 
Sues ‘Mourner’ 


For Damages 


BEAUMONT, Tex.—John C. Arn- 
old, local new-car dealer, said last 
week that he was very much alive, 
and started a $36,000 damage suit 
against one John E. Fields to 
prove it. 

Arnold charges Fields with re- 
cently pinning a funeral wreath on 
the premises of his, Arnold’s, deal- 









j}ership. Further, Arnold said, Fields 


hung up a sign which said: 

“Arnold’s used cars, borned in 
Beaumont in 1945, passed away in 
1951, remains in Arkansas.” 

All the while, Arnold claims, he 
was over in Arkansas enjoying a 
lively vacation. 

And when he got back, Arnold 
said, he was still alive enough to 
read those signs. But, all in all, he 
thinks the signs caused him $36,000 
worth of damages. 

Arnold said that local florists re- 
ceived numerous calls from his 
friends and acquaintances who 
wanted to purchase floral tributes 
for him. 

Fields’ actions, says Arnold, were 
“willful and malicious,” and did 
harm to his business. 


Ind. Dealers Told 
To Charge Taxes 


INDIANAPOLIS. The Halleck 
amendment to the Defense Produc- 
tion act of 1950 authorizes the addi- 
tion of the Indiana gross income 
and other similar taxes to OPS 
ceiling prices, according to the Au- 
tomobile Dealers Assn. of Indiana. 

The association added that since 
Indiana law prohibits collection of 
gross income taxes by other than 
authorized agents of the state, re- 
tailers are still denied the privilege 
of adding the tax as such. They 
may, however, the IADA said, add 
an amount under some other head- 
ing which would be comparable to 
the tax for state purposes, and 
show it as gross income tax for 
OPS compliance. 








Defective Vehicles 
Are Plentiful 
In Conn. Check 


HARTFORD, Conn.—A flock of 
motorists were caught with faulty 
car equipment and 19 hailed into 
court, as a result of the state motor 
vehicle department’s first 1951 spot 
checks here. 

One hundred - eighty - one drivers 
were stopped in the first day of the 
unannounced checkup, and few es- 
caped with a clean bill. The 19 per- 
sons arrested ran up 21 charges, 
including 10 for defective brakes, 


‘leight for driving without a license, 


one driving under suspension of li- 
cense, one for illegal use of license 
plates and one for driving without 
glasses as required on his license. 

The 134 warnings included 33 for 
defective headlights, 46 for defec- 
tive taillights and 37 for minor 
brake defects. 


Ten cars were in such bad shape 
that they were hauled off the road 
and towed away to be repaired. The 
three-day check here was the first 
of a series to be held throughout 


ithe state. The check was made at 


the request of Police Chief Michael 
J. Godfrey. The statewide inspec- 
tion will continue as long as there 
is good weather, the motor vehicle 
department stated. 

Extent of the checks will depend 
on the number of inspectors avail- 
able for the job. All arrests are 
made by local police officers in the 
towns where the checks are made. 
In 1950, when the checkups began 
in June, more than 5,700 vehicles 
were inspected, and some 4,600 
warnings and 250 arrests made. 





Wondering how new-car and truck produc- 
tion and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story every 
week throughout the year. 
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WHOLESALE 
USED CARS 
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12240 JOS. CAMPAU 
DETROIT’S OLDEST 


CHEVROLET DEALERSHIP 
TW 1-0600 


Cal CONNELL 
TR ee 
12330 JOS. CAMPAU 
TW 3-5100 


DETROIT'S VOLUME 
CADILLAC DEALER 


DEALERS ONLY 





CAR 
CARDS 


New and 
Different 


‘nv 
These 
Printed in two colors on a colored stock 
| with «a varnish finish. A rubber suction cup 
holds the card securely to the inside of the 


13%” diameter circle cards are 


windshield. 12 different slogans such as 
Today's Special, Motor Perfect, Very Clean, 
etc. Also 6 year cards. '46 thru '51. Only 
$4.50 per doz. Send for FREE sample. 


LEISTER GAME COMPANY 


26 N. Erie, Dept. A.N. Toledo 2, Ohio 











Over 50,000 new, used 
rebuilt Accessories and 
for all cars, trucks. 
Low prices for liberal dealer 
sale profits, Getaieg sent FREE on deal- 
er’s letterhead or business card request. 
Write today! 
WARSHAWSKY & CO. (Est. 1915) 
1912 8S. State St. Chicago 16, Ml. 
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er Shortage Hits .. . 


Unless Co 





Layoffs in Auto Plants 
Believed Past Peak 


(Continued from Page 1) 


hicle maker anticipates that any 
more sizeable layoffs will have to 


be ordered to add to the 125,000 


people already unemployed in the 
auto industry. 

There is even hope of reactivating 
several thousands of those who 
have been idled. But manpower in- 
creases to any important degree are 
not considered likely until well into 
the first-half of 1952. 

The brightest spots for adding 
workers through the rest of 1951 
are at Kaiser-Frazer, Packard 
and Willys-Overland, Not build- 
ing up to government-permitted 
levels in this quarter, all three 
of those makers forecast in- 
creased production of civilian- 
type passenger cars in the fourth 
quarter. 

Willys plans a “substantial” out- 
put increase, and K-F hopes to be 

able to double its car production 
to 400 daily. Packard could turn 
out 24,510 cars in the fourth quar- 
ter without increasing daily sched- 
ules much over what they are at 
present, but increased defense ac- 
tivity is expected to require an ad- 
ditional 1,000 workers. 

a + a 
‘Paar expects to produce its 
NPA-quota in the last quarter 
of 1951, dependent on the procure- 
ment of materials,” LeRoy Spencer, 
Packard president, said last week. 

“As defense work meets sched- 
uled dates,” added Spencer, “em- 
ployment increases are anticipat- 
ed accordingly.” 

Packard presently employs about 
8,500 persons. An additional 1,000 
would give the company a peak 
fourth - quarter employment of 

9,500, as compared with 9,200 on 
Jan. 1, 1951. 

K-F is basing its employment 
plans on increases in both defense 
and civilian production. Now em- 
ploying 10,000, K-F is looking for- 
ward to having 13,340 workers by 
the end of the year. That would be 
the most workers employed by K-F 
since early 1948. 

* * * 
WILLYS’ spokesman said last 
week that he couldn’t estimate 
how many employes would be add- 
ed to the firm’s present force of 10,- 
000, but that the increase would be 
a “substantial” one. 

No more sizeable layoffs are seen 
by Ford, Chrysler or General Mo- 
tors. It is estimated that those 
three makers have separated 77,000 
workers from their payrolls since 
the first of the year. 

From now on, Ford says, em- 
ployment in its plants on a na- 
tional basis should hold to pres- 
ent levels, although it may be up 
or down in different plant cities. 
Ford hopes that normal labor 
turnover rates will take care of 
any personnel reductions that 
may be necessary. 

Ford is employing about 12,000 
fewer hourly-rated workers now 
than it did last January. 

+ + *” 

M’S WORK force is down about 

49,000 hourly-rated workers 
from what it was at the start of 
1951. However, GM doesn’t think it 
will have to add to that total via 
mass layoffs, Further, GM doesn’t 
think it will be necessary to utilize 
any more such shutdowns as were 
ordered last month to keep its pres- 
ent working force intact. 

“Our 3 percent labor turnover 
should take care of any manpow- 
er adjustments that will be need- 
ed in the future,” a GM spokes- 
man said last week. That, of 
course, means that although GM, 
like Ford, may not be going to 
lay anybody off, neither firm ex- 
pects to be hiring, either. 

Chrysler reports its steel supply 
situation much improved—improved 
so much, that the corporation now 
expects to build cars up to NPA- 
permitted levels in the third quar- 
ter. 

Last month Chrysler’s I. T. 
O’Brien, assistant to the general 
manager, told a congressional com- 
mittee that Chrysler’s steel stocks 
were so low that the corporation’s 




















operations in September were 


doubtful. 
+ * x 

UT last week a Chrysler spokes- 

man said the corporation would 

build at least up to NPA-permitted 
levels—259,800 cars—in the third 
quarter and didn’t expect to have 
to order any layoffs in the fourth 
quarter. 

Chrysler now employes about 90,- 
000 hourly-rated workers, as com- 
pared with a peak of 105,600 on Jan. 
1. However, Chrysler reportedly 
now does some hiring to offset nor- 
mal quit rates. 

Nash’s and Studebakers’ hopes 
for sustaining employment 
through the rest of 1951 stack up 
about the same. They also share 
the distinction of being the only 
two independent makers in the 
auto industry building at or near 
NPA-permitted production levels. 
Neither firm sees any chance of 

increasing its work force this year, 
but they have every hope of not 
having to lay anybody off. 

* + * 

ASH now has about 20,000 work- 

ers employed, as compared with 
24,000 in the first quarter of this 
year. Studebaker now employs 24,- 
000, as compared with 20,800. 

Hudson, employing about 12,000 
fewer workers now than earlier 
this year, said last week that it 
preferred not to comment on em- 
ployment prospects in its plants. 
Until two weeks ago, Hudson 
workers were engaged for a long 
period in a dispute over produc- 
tion schedules. 

Hudson built only 1,308 cars in all 
of July and probably won’t account 
for more than 3,000 in August. 

+ * * 
“-F AND Willys’ plans to in- 
crease employment in the last 
quarter of this year are based in 
part on the belief that new cars 
will be in short supply. 

The best opportunity for employ- 
ment in the auto industry in the 
next several months will prevail for 
salaried workers, especially for 
those with special skills. 

A characteristic of mass pro- 
duction is the time it takes to get 
ready, to tool up. This period of 
preparation is called “make- 
ready” time, and vast numbers 
of skilled people are needed to do 
the drawing board work, prepara- 
tory to a production change. 

Make-ready takes even longer in 

defense production because of the 
complicated nature of defense prod- 
ucts and because the machine tool 
industry must build large numbers 
of machines not commonly used in 
industrial plants. 

However, the make-ready time 
for the nation’s current defense 
production effort is coming along. 
Once things are ready to roll, the 
output achieved will more than 
make up for the waiting that pre- 
ceded it. 





Bags a Big One— 


Latest hunting trophy of S. L. Savidge, 
Seattle auto dealer (Dodge-Plymouth), is 
this Kodiak bear—said to be one of the 
largest of the species ever shot—which 
Savidge bagged on a recent Alaskan hunt- 
ing trip. Last year a rhinoceros was among 
the trophies he shot on a hunting trip in 
Africa. 
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With Ford 30 Years— 


Jim Roberts (second from right) has the 





help of many hands as he cuts anniversary 


cake marking 30 continuous years with Ford. Helping the Long Beach district sales 
manager are southern California dealers Al Steubing (left) and Phil Johnston (right), 
president of the district's Ford Dealer Advertising Assn., and Arthur S. Hatch, western 


regional sales manager. 


CHICAGO.—Action by Congress 
in restricting the power of the 
Federal Reserve Board over con- 
sumer credit is “imperative,” the 
American Finance Conference 
points out editorially in its current 
issue of Time Sales Financing. 

Such action would be entirely 
in line with recommendations by 
the House and Senate banking 
and currency committees urging, 
in effect, that “limits should be 
set up beyond which the board 
cannot go,” according to AFC. 

“That these committees are upon 
sound ground in taking this posi- 


Stand of FRB 


On Overallowance 


Reported Altered 


WASHINGTON. The Federal 
Reserve Board no longer considers 
it a violation of Regulation W for 
a dealer to give the difference be- 
tween the minimum down payment 
required and the tradein allowance 
to the purchaser, when the allow- 
ance exceeds the down payment, 
reports NADA. 

NADA said that the FRB has 
notified its field offices of the 
change in interpretation. 

A Washington dealer had previ- 
ously been reprimanded for an al- 
leged violation of Regulation W 
when he advertised that he would 
give a purchaser the difference 
between down payment and tradein 
allowance in cash. 

An FRB field man had told the 
dealer he could not give the dif- 
ference to the purchaser nor could 
he buy the used car from the pur- 
chaser, give him the money out- 
right and let the purchaser pay the 
down payment. 

The dealer was told that the pur- 
chaser could sell the car to another 
dealer and then purchase another 
car from him by paying the mini- 
mum down payment. 

NADA, which called the _ two- 
dealer sale an impossible situation 
in competitive business, has been 
in contact with FRB and was in- 
formed of the reinterpretation. 





Iowa Dealers Set 


Dist. 2 Session 


DES MOINES.—The third district 
meeting of the Iowa Automobile 
Dealers Assn. will be held at Du- 
buque (Wednesday) Sept. 5 for dis- 
trict 2, with state and federal 
agency representatives on hand for 
consultation. 

The IADA said that more than 
140 dealers attended the first meet- 
ing at Clear Lake, Aug. 13. The sec- 


29, for district 7 dealers. 


G urb FRB ’s Credit | Power, 
AFC Urges Congress 


|tion cannot be questioned, either in 
law or as to their legislative discre- 
tion,” the editorial states. “The ulti- 
mate authority for establishing na- 
tional policy in this regard rests 
with Congress. 


“As long as different administra- 
tive divisions of government are to 
direct different phases of our na- 
tional defense effort, Congress must 
guard against the over-zealous and 
misdirected efforts of any one divi- 
sion. 

“It must see that any division 
charged with administrative re- 
sponsibility does not of itself cre- 
ate unbalance in our economy 
and, in its zeal and enthusiasm, 
impose undue restrictions upon a 
particular segment of our econ- 
omy out of proportion to the im- 
pact which that segment may 
have upon any possible inflation- 
ary forces. 

“Under the present situation, the 
establishment of a limit upon the 
power of the Federal Reserve Board 
to impose unnecessarily restrictive 
terms and conditions upon the ex- 
tension of consumer credit is im- 
perative. 

“The imposition of these limits is 
a legislative function and is rightly 
within the jurisdiction and author- 
ity of the Congress. Judgment as 
to the area of these limitations 
should not be left to administrative 
discretion,” the editorial said. 


Industrial Safety 
CHICAGO. — Practical ways to 
prevent industrial accidents and 
fires are contained in the new edi- 
tion of the National Safety Coun- 
cil’s 800-page “Accident Prevention 
Manual for Industrial tere are o-| 


The council’s headquarters are lo- 
cated at 425 N. Michigan Ave., 
Chicago 11. 


\ 


Dynafiow Explained by Boyer— 

manager for Buick, uses a cutaway model 
of Buick's Dynaflow transmission to explain its principles to a mechanical training 
ond meeting was at Red Oak, Aug. | ciass for California high school and junior college vocational instructors. Daniel Linsted! 


Ralph Boyer, San Francisco zone service 


!and controller. 
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Gas Retailers OK 
Overall Plan to 
Meet Problems 


CHICAGO.—Members of the Na- 
tional Congress of Petroleum Re- 
tailers last week weighed favorably 
a plan of cooperation by all seg- 
ments of their industry—suppliers, 
jobbers and retailers—submitted at 
their fifth annual convention here. 


At the convention, attended by 
more than 150, they elected Nelson 
Maynard of Decatur, Ga., as presi- 
dent, succeeding the late Rankin 
W. Peck of Detroit. Other officers 
chosen were: Victor Postillion, Chi- 
cago, first vice-president; Charles J. 
Swarthout, St. Louis, second vice- 
president; Walter D. Crawford, Se- 
attle, third vice-president; John W. 
Nerlinger jr., Detroit, secretary, and 
Adrian M. Ogle, Berkeley, Cailif., 
treasurer. 

The plan for helping solve con- 
troversial industry problems was 
offered by Cash B. Hawley, general 
manager, Retail Gasoline Dealers 
Assn. of Michigan, Detroit. It calls 
for setting up what he designated 
as the Petroleum Industry Market- 
ing committee, acting on the fol- 
lowing matters: 

Leases; methods of fair and legal 
marketing; code of ethics; a “yard- 
stick” to prevent failures in the 
business as much as possible; in- 
creasing efficiency and getting com- 
petition on that basis “instead of 
who has the most to last the long- 
est,” and protection of the lessor 
against “inefficient, lazy-bad house- 
keepers.” 

Asking: “Are lessee operators in- 
dependent, as they apparently were 
sold the idea that they would be 
when they were encouraged to in- 
vest their money in the gasoline 
business?” Hawley answered: “I 
say no, they certainly are not really 
independent. 

“Today we are experiencing cost- 
ly dealer margin wars in most 
states, and there is a strong effort 
being made to crack the dealer’s 
margin in my home state of Michi- 
gan,” he continued. “We need big- 
ness in our business and our indus- 
try, but we don’t need monopoly, 
and we are heading in that direc- 
tion.” 


Executive Duties 


Shifted at Soss 


DETROIT.—Election of Charles 
J. Soss to the new post as chair- 
man of the board of Soss Mfg. Co., 





Samuel Soss Charles J. Soss 


here, and his retirement as presi- 
dent, was one of several changes in 
executive personnel announced by 
the company last week. 

Samuel Soss, former sales vice- 
president, was named to succeed 
Charles J. as president of the board 
of directors. In addition, Stanley 
M. Disher was appointed secretary 





(left), Gilroy Union high school, and Anthony Vidak, Chico State Junior college, look on. 
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Martin, Davis Head Speakers .. . 





Oil Assn. Convention 
Set for Sept. 12-14 


ATLANTIC CITY, N. J.—The Na- 
tional Petroleum Assn. will hold 
its 49th annual meeting at the 
Hotel Traymore in Atlantic City, 
Sept. 12-14. Government and _ in- 
dustrial leaders are scheduled to 
address the convention. 

Sen. Edward Martin, Republi- 
can of Pennsylvania, will speak 
on the damage to the economy 


Emergency Call 


For Scrap Parley 
Issued by DPA 


WASHINGTON. — An emergency 

conference to find new supplies of 
“urgently needed” iron and steel 
scrap for the nation’s mills and 
foundries has been called for Sept. 
11 in Washington by the Defense 
Production Administration. 
* DPA chief Manly Fleischmann 
said last week that more than 400 
steel industry leaders, trade asso- 
ciation executives and _ federal 
agency salvage directors have been 
invited to the conference. 


Fleischmann said that the cur- 
rent scrap collection drive is al- 
ready showing signs of progress but 
that much greater efforts must be 
made if the 36,000,000 tons of scrap 
needed to produce the 1951 steel 
ingot and castings goal of 110,000,- 
000 tons is to be realized. 

More than 21 government agen- 
cies are cooperating with business 
and industry in the present drive. 
In addition, trade associations, the 
National Auto Wreckers. Assn., 
chambers of commerce and gov- 
ernors of all states and territories 
have joined the campaign. 

It was emphasized that this is 
not a house-to-house scrap drive. 
It is directed primarily at officials 
in business, industry and govern- 
ment who are able to determine 
what can be scrapped and who can 
arrange to have obsolete machinery 
and equipment written off, broken 
up and disposed of through normal 
channels. 

After the harvest season, farmers 
and ranchers will join the program, 
the NPA reported, and more than 
200 letters were sent recently to 
labor leaders, urging their unions 
to support the drive. 


‘Oil Week’ Brings 
Brochure of Ads 


NEW YORK. — An eight-page 
proof book containing 30 suggested 
advertisements for use during Oil 
Progress Week will be distributed 
by the Oil Industry Information 
Committee in preparation for this 
year’s observance, Oct. 14-20. 

Last year, a similar tie-in adver- 
tising kit resulted in the publication 
during Oil Progress Week of more 
than 4,000,000 lines of local advertis- 
ing by oil companies, dealers, job- 
bers, associations, suppliers and 





other industry affiliates. Total value 
of the Oil Progress Week advertis- 
ing was estimated to exceed $1,000,- 





The Winner— 


Broadly smiling as he receives jackpot 
check for $100, Vern Mills, salesman for 
San Gabriel Valley Motors, becomes first 
los Angeles district winner of Lincoln- 
Mercury's Cosmopolitan sales contest. Larry 
Helquist, assistant district manager, makes 
the presentation to Mills who is garbed 
in the Hawaiian shirt that is the dealer- 
ship's midsummer uniform for salesmen. 


of devaluation of the dollar, and 
Cc. E. Davis, government official, 
will discuss the refinery expan- 
sion program. 


European refining and Middle 
East oil will be analyzed by Gustav 
Egloff, recently returned from the 
International Petroleum Congress 
at The Hague. The development 
of Canadian oil in 1951 will be 
reported by John R. White, of 
Imperial Oil. 

Harold Brayman, Du Pont public 
relations director, will discuss busi- 
ness integration and what it means 
to the customer, while military 
petroleum problems will be handled 
by Rear Admiral B. B. Biggs, USN. 

In addition to the general speak- 
ers, other economic experts will 
participate in group sessions, in- 
cluding Delos W. Rentzel, under- 
secretary of commerce for trans- 
portation, speaking on defense 
transportation, and Roland Rice, 
counsel for trucking firms and rail- 
roads, speaking on the Interstate 
Commerce Commission. 

A panel to discuss the growing 
petrochemical industry will be 
composed of Dr. Carl Kelley, Mu- 
nitions Board petroleum commit- 
tee; H. E. Bramston-Cook, Oro- 
nite Chemical Co.; V. C. Irvine, 
Shell Chemical Co., and Dr. W. E. 
Kuhn, Texas Co. 


Committee meetings will be held 
previous to the convention. The 
American Petroleum Institute’s cen- 
tral committee on railroad trans- 
portation will meet Sept. 11 and the 
lubrication committee will meet 
Sept. 12. 

Social events scheduled consist of 
a cocktail party, breakfast party 
and a banquet at which door prizes, 
entertainment and dancing will be 
provided. 


Selling Continued via Trucks 


In Kansas Flood 
CHICAGO. — Mobile shops and 
stores, supplied by Columbia Truck 
Leasing, etc., enabled merchants to 
continue selling during the Kansas 
City flood disaster, reports the Na- 
tional Truck Leasing System. 


In addition to the usual truck 
operations in such situations—evac- 
uating merchandise, household 
goods and people—Columbia’s rental 
fleet was used as stores, and by 
such firms as TWA as movable tool 
rooms so their operations could 
continue during the flood, NTLS 
stated. 


Since the flood, Columbia reports, 
the fleet has been used in removing 
debris, cleaning up the area, mov- 
ing back what had been taken out, 
and bringing in new products and 
merchandise. 


Tax Liens Filed Against 


2 Connecticut Dealers 


HARTFORD, Conn.—The Inter- 
nal Revenue Bureau here has filed 
tax liens against two local auto- 
mobile dealers, currently under in- 
dictment on income tax evasion 
charges. 


Filed for the collection of taxes, 
penalties and interest in the 
amount of $61,288.70, the liens were 
placed against Harry Lazinsk, pres- | 
ident of L and S Motors, Inc., Jo- 
seph Slonim, treasurer, the firm it- 
self and the Edmin Realty Co., 
owned by the two men. Indicted in 
May, the men are awaiting trial of 





their case in U. S. District court. 





School Teachers Study Plant Operations— = 


Robert C. Lusk, 16007 Curtis, Detroit, an English and speech teacher at Edison Insti- 
tute high school, Detroit, is at a jig-mill machine at the Dodge Main plant. Lusk is one 
of 59 taachers from all over the country who took Chrysler Corp.'s special six-week 
summer course to learn more about industry. He has operated 21 different machines 


used in the manufacture of an auto. 






BOSTON.—Continuation of the 
trend toward “equalization of in- 
come” will lead to “distribution of 
poverty,” warns the First National 
Bank of Boston. 

Although noting that the living 
standards of the American people 
as a whole have been rising during 
the past decade, the bank points 
out in its current monthly letter 
that overall figures may be mis- 
leading. 

They do not show the impact of 
inflation upon particular groups 
nor do they reveal the extent to 
which our living standards are bol- 
stered by inflationary forces and 


N. J. Overloading 


Detection Grows 


TRENTON, N. J.—Revealing that 
a force of four state troopers as- 
signed to New Jersey’s truck weight 
enforcement program, had _ been 
augmented with three state motor 
vehicle inspectors, the state attor- 
ney general's office said that the 
crew weighed 411 vehicles during 
July and found 154 of them over- 
loaded. 

It was noted that the overloads 
ranged between 14,820 pounds to 
37,900 pounds. 

In the first seven months of 1951, 
New Jersey enforcement officers 
weighed 1,920 trucks and found 741 
of them overloaded. Of the viola- 
tions detected, 114 are pending in 
courts and the other violators have 
paid fines amounting to $113,975. 


200-Mile Race 
Won by Fitch 


ELKHART LAKE, Wis.—What is 
believed to be a new American road 
race record was set here recently 
by Johnny Fitch, White Plains, 
N. Y., driving an automobile with 
a souped-up Chrysler V-8 engine. 

The car averaged 81 miles an 
hour for 202.5 miles over a wind- 
ing, hilly course with right angle 
turns and other hazards. The car 
was specially put together by 
Briggs Cunningham, West Palm 
Beach, Fla., and contained parts 
from a Dodge truck, and Ford, 
Chrysler, Cadillac and Oldsmobile 
standard cars. 


Illinois Road Deaths 


SPRINGFIELD, Ill.—July traffic 
accidents in Illinois killed 144 per- 
sons, reports the state highway 
division—a 4 percent increase over 
1950. Fatalities for the first seven 
months of this year total 1,007, or 
4 percent below 1950. 


The Last Unkind Cut 


BUFFALO.—To speed up salvage operations of scrap steel in auto- 
mobile graveyards, Bethlehem Steel Co. has worked out a new tech- 
nique in reducing old jalopies into compressed bundles. 

First, the car is set afire to destroy the upholstery and combustible 
materials. Then a mobile crane drops a two-ton armor plate on it to 


compress it to a thickness of about one foot. Several of these com- 
pressed vehicles may then be hauled to the steel plant or a scrap yard 


for further processing. 


Bethlehem said it will tell scrap dealers the complete details of the 
technique in the hope that its use will yield more scrap metal. The 
method is designed for auto graveyards which do not have the neces- 
sary cutting or compressing equipment. 





‘Distribution of Poverty’ 


Continued Trend Toward Income Equalization 
Called Dangerous by Boston Bank 


the mortgaging of future income, 
the letter explains. 

“In order to get a more accu- 
rate picture of the trend of liv- 
ing standards in this country,” 
the bank said, “it is essential that 
an appraisal be made of various 
groups. 

“The organized wage earners, 
comprising around 15 million per- 

sons, have as a group shown the 
greatest improvement in living 
standards since 1939. On the aver- 
age, real income of factory workers 
is more than one-third larger than 
before the war. 

“The farmers as a group have 
fared very well during the infla- 
tionary period, although it should 
be pointed out that they suffer the 
most in a depression period, and 
that there is considerable variation 
in prosperity in different sections 
of the country. Income per person 
on the farm in 1950 was 224 percent 
above 1939, while non-farm per cap- 
ita income showed a gain of only 
141 percent. 

“In most cases, salaried workers 
have barely held their own against 
inflation since salary raises are 
relatively smaller and come more 
slowly than wage increases, and the 
buying power of workers in some 
non-manufacturing lines is reported 
to be well below the 1939 level. 

“The fixed income _ groups, 
which include those dependent 
upon conservative investments 
and pensions, have taken the 
worst beating from inflation since 
their purchasing power has been 
cut in half within the past dec- 
ade. 

“The upper income groups’ pro- 
portion of national income has 
undergone a sharp decline. In 1929, 
the highest 5 percent of income 
recipients had 34 percent of total 
disposable income of individuals 
after taxes. By 1939, their share 
had declined to 27 percent and is 
now around 18 percent, according 
to a recent study made by the Na- 
tional Bureau of Economic Re- 
search.” 


Plastic Slogan Wanted 

NEW YORK.—The Society of the 
Plastics Industry will award cash 
prizes of $500, $200 and $100 to the 
employe, supplier or customer of 
the plastic industry submitting the 
most effective slogan for its Fifth 
National Plastics Exposition. Con- 
test deadline is Nov. 1. 


Teachers Learn 









Auto Business 


At Chrysler 


HAMTRAMCK, Mich.—Fifty-nine 
teachers from all over the country 
learned about industry from first 
hand experience by spending the 
summer in Chrysler Corp.’s Dodge 
Main plant. 

The group took a six-week course 
consisting of eight hours per week 
of conferences with top Chrysler 
officials and 32 hours per week of 
actual work at full pay on the 
machines that build automobiles. 

The program was developed by 
Chrysler in cooperation with lead- 
ing colleges and universities in a 
joint endeavor to spread more 
knowledge of industry. Cooperating 
universities also offer graduate 
study credits for participation in 
the program. 

Conferences with Chrysler offi- 
cials covered such subjects as sales, 
finance, industrial relations, per- 
sonnel methods, factory safety, en- 
gineering, parts manufacture and 
shop theory. 

More than 600 teachers have 


|taken part in the program during 


the last nine years. 





Air Force Device 
Records Damage 
To Packages 


DAYTON, O. — Nearly everyone 
has had a package and its contents 


damaged in shipment. The Air 
Force’s Air Materiel Command, one 
of the world’s biggest shippers, is 
no exception. 

But Air Materiel Command’s Sup- 
ply division is going one step far- 
ther than just being dismayed 
about shipping damages. They want 
to find out where and when the 
damage happened so that it can be 
avoided the next time. 

They also think they might have 
the answer. It is contained within 
a small black metal case—an im- 
pact recorder, the newest on the 
market. 

Concealed inside a package or 
mounted in a freightcar or truck, 
this device notes when a shock or 
impact occurs, the intensity of the 
impact and from what direction 
the jolt came. 


By scanning the recorder’s wax- 
coated tape after delivery, the 
packaging engineer can read a 
“play-by-play” description of what 
happened, impact-wise, along the 
package’s route. 

The Air Force recently bought 15 
of these impact recording instru- 
ments, to see if this device can 
help solve what happens to pack- 
ages in shipment that damages Air 
Force equipment. 


60 Enter OPS 


Training Course 


WASHINGTON. — More than 60 
men engaged in OPS enforcement 
work will attend the fourth train- 
ing course offered by the agency, 
according to Edward P. Morgan, 
OPS director of enforcement. 

One of the aims of the training 
program, OPS said, is to present 
uniform procedures throughout the 
country. The course is being ex- 
tended to both regional and district 
offices. 





Davenport-Simon Motor Sales— 


This new Kaiser-Frazer dealership at Lincoln Park, Mich., recently opened for busi- 
ness. The firm is headed by Wallace Davenport and Walter Simon, both former K-F 


merchandising representatives. Simon (left), 


welcomes S. O. Olson, K-F business man- 


agement director, to the new showroom on opening night. 
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ar, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 


Week Week Jan, 1 dan, 1 
Ended Same Ended Total to to 
Sept. 1, Week, Aug. 24, August, Sept. 2, Sept. 1, 
1951* 1950 1951* 1951 1950* 1951* 
CHRYSLER ..... 23,947 37,273 23,658 108,113 692,940 912,110 
Chrysler 3,468 4,831 3,441 15,236 93,372 126,944 
DeSoto .... 2,651 3,744 2,534 11,817 68,801 85,913 
Dodge .... 6,440 9,996 6,461 29,796 194,459 243,902 
Plymouth 11,388 18,702 11,222 51,264 336,308 455,351 
FORD . 21,327 33,352 20,014 94,401 1,089,156 854,989 
Ford 16,046 25,723 15,992 73,576 839,513 663,129 
Lincoln .............. 560 704 561 2,576 24,102 20,161 
Mercury si wee & 782 6,925 3,461 18,249 225,541 171,699 
GENERAL MOTORS... 47,228 64,828 46,887 174,733 2,072,675 1,638,001 
Buick. .............. ome me 8,330 30,421 373,844 292,209 
Cadillac .... 2,050 2,633 2,015 9,372 71,911 74,087 
Chevrolet j 23,269 31,898 22,888 84,721 1,037,622 815,064 
Oldsmobile .... 6,353 8,474 6,014 22,721 269,571 207,682 
Pontiac ..... ids 7,412 10,036 7,640 27,498 319,727 248,959 
KAISER-FRAZER 1,101 4,062 1,111 4,964 75,350 76,897 
Frazer svedeeales a -bidiwtvens OPE sccucsciceumaes 
Kaiser .... 1,101 4,010 1,111 4,964 65,343 76,897 
CROSLEY 70 144 85 314 4,614 3,881 
HUDSON 1,582. 1,477 3,059 98,355 77,519 
NASH ..... 3,637 2,846 3,612 16,378 130,494 113,253 
PACKARD 1,424 840 1,419 5,694 34,147 55,780 
STUDEBAKER. ....... 3,744 6,464 4,594 19,300 198,621 162,604 
WILLYS-OVERLAND?+ 382 890 370 1,788 24,378 19,579 
Total Cars, U. S. 104,442 150,699 103,227 428,744 4,420,730 3,914,613 
+Includes station wagons and Jeepsters. *Revised. 





COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 


Week Week Jan, 1 Jan. 1 
Ended Same Ended Total to to 
Sept. 1, Week, Aug. 24, August, Sept. 2, Sept. 1, 
1951* 1950 1951* 1951 1950* 1951* 
CHEVROLET ................ 9,086 10,061 8,538 32,767 340,116 321,214 
CROSLEY ............ ‘ 15 16 8 63 290 493 
DIAMOND T 125 177 128 567 4,215 5,509 
BIRO ORD  cscsesesss 100 82 100 407 3,208 3,059 
DODGE 3,704 3,701 3,672 15,770 67,825 117,277 
FEDERAL 60 17 76 $11 1,091 1,786 
see 6,314 7,805 6,302 27,989 246,182 234,471 
NED iewunencia ee 2,103 2,549 9,613 73,227 88,441 
INTERNATIONAL ...... 2,502 170 3,115 13,886 82,481 113,946 
IE. wsvernsadeese dpinieoenens 338 251 266 1,222 7,440 11,128 
REO . ia cialncvahnse : 328 303 1,083 4,174 10,213 
STUDEBAKER .............. 1,190 1,012 1,206 5,093 34,876 33,534 
oo 324 339 313 1,239 8,909 10,718 
WILLYS-OVERLAND 2,585 1,216 2,517 11,554 28,098 62,258 
MISCELLANEOUS ...... 358 184 358 1,648 6,730 11,005 
Total Trucks, U. S....... 29,130 27,462 29,451 123,212 908,862 1,025,052 
Total Cars, Trucks, 
Raa tiie ....133,572 178,161 132,678 551,956 5,329,592 4,939,665 
Total Cars, Trucks, 
Canada 6,312 9,331 6,420 23,088 257,392 293,218 
Grand Total 


Cars and Trucks, 
U. S. and Canada... 


139,884 187,492 139,098 575,044 5,586,984 5,232,883 


*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc. 


Auto Production Steady; 
Copper Tieup a Threat 


(Continued from Page 1) 


about 75,000 cars this month for 
a third-quarter total of about 
268,000, or 8,000 more than called 
for under its NPA quota. (Mak- 
ers are permitted to build extra 
cars in this quarter out of stocks 
carried over from June 30, but 
won’t be allowed such _ liberty 
after Oct. 1.) 

Ford needs about 73,000 cars in 
September to meet its third-quar- 
ter quota of 256,200, but is likely to 
build about 5,000 more cars than 
that. Ford turned out an estimated 
94,401 cars in August, and its Sep- 
tember volume probably will be 
down only to the degree that fewer 
working days will be available. 

General Motors is expected to 
turn out about 163,000 cars this 
month, as compared with 175,000 
during August. GM’s third-quarter 
quota calls for 496,200 cars, but it 
has already announced plans to 
build slightly in excess of 513,000. 

* * * 

~-F will probably wind up the 
third-quarter with about 13,000 
cars, as against an NPA quota of 
18,600. However, K-F _ reportedly 
plans a substantial increase in car 

production after Oct. 1. 
Hudson will probably increase 


Canadian Employment 

MONTREAL. — Canadian auto 
manufacturers had 1,350 less em- 
ployes on their payrolls in July 
than in June, according to the 
Canadian automobile chamber of 
commerce. At the same time, the 
chamber disclosed that July output 
had dropped 30 percent from May 
levels. 


its car production over rates that 

prevailed last week. Hudson may 
account for about 11,000 cars in 

the third quarter, as against a 
quota of 35,400. 

Nash still needs slightly less than 
18,000 cars this month to achieve a 
third-quarter quota of 39,600. Nash 
built only 16,378 cars in August, but 
can be expected to turn its sched- 
ules upward in September. 

Packard is another spot where 
increased car output is likely. Pack- 
ard built only 15,400 cars in all of 
July and August and needs 10,400 
more in September to achieve a 
quota of 25,800. 

* * * 

TUDEBAKER is on record as 

planning to build 54,000 cars in 
the third quarter of this year, as 
compared with a quota of 51,000. In 
order to achieve the 54,000 goal, 
Studebaker will have to build about 
18,000 cars this month, as against 
19,300 in August. 

The copper strike is not likely to 
hit auto production for at least a 
month. But after that its repercus- 
sions could be long and serious. 

Copper has been a problem all 
year and no auto maker has any 
substantial supply on hand. Fear 
in the auto industry now is that 
copper will become so short in 
the future for defense needs that 
the government will order more 
cutbacks in civilian production. 

It was the opinion of some auto 
makers last week that the copper 
strike had already lasted long 
enough to place fourth-quarter pro- 
grams in serious jeopardy. 

—Bernir THOMAS. 


Chrysler Adds 
'500 Suppliers for 


Defense Projects 


DETROIT.—More than 500 indi- 
vidual companies have been added 
to the number of suppliers for 
Chrysler Corp.’s defense assign- 
ments during the past three months, 
it was announced by Joseph Pfeif- 
fer, Chrysler director of purchases. 

Small businesses employing fewer 
than 100 persons figured most heav- 
ily in the increase in Chrysler's 
defense suppliers, Pfeiffer said. Ap- 
proximately 92 percent of the new 
defense suppliers fall in this cate- 
gory, while another 6 percent em- 
ploy between 100 and 500 persons. 
Only 2 percent of the new suppliers 
employ more than 500 persons. 

Chrysler now has enlisted a total 
of 1,765 companies from over 300 
cities in 31 states to assist in the 
defense projects on its books. An 
additional 3,000 companies are be- 
ing lined up to serve as suppliers 
as further progress is made on 
Chrysler’s defense projects, Pfeiffer 
said. 

In other defense developments 
during the week, Harrison Radiator 
division of General Motors revealed 
it had applied to the Defense Pro- 
duction Administration for a cer- 
tificate of necessity for a $3,931,000 
expansion at its West Lockport 
(N. Y.) plant. 

The expanded plant facilities are 
sought for work Harrison will do 
on Air Force turbojet engines. The 
Lockport plant has a contract to 
manufacture a major component of 
the Sapphire turbojet that will be 
built by Buick. 


Machine Art 


N. Y. Museum Acclaims 
Jeep Design 

TOLEDO. — The Army Jeep has 
been in more unexpected places, 
probably, than any other vehicle in 
history, but this month it turns up 
in the most unexpected places of all 
—an art exhibit. 

New York City’s Museum of 
Modern Art has put the Willys-built 
vehicle on a pedestal in its new 
exhibition, “Eight automobiles,” se- 
lected “for their excellence as 
works of art and for their relevance 
to contemporary problems of car 
design.” 

The Jeep is the only “living” 
American car in the exhibit of 
motordom’s aristocrats. It takes its 
place of honor along with the Lin- 
coln Continental, Cord, Bentley, 
Cisitelia, Mercedes, MG and Talbot. 

This is what the museum catalog 
says: 

“The Jeep has an appeal so vast 
that this tool for transportation has 
won approval for much more than 
its practicality, even though the 
engineers who perfected it worked 
without the concern for style with 
which other automobiles are de- 





signed. 
“It substitutes for a deliberate 
esthetic program the formative 


principles of construction, so that 
its design is unified by the economy 
with which each part is fitted for 
its purpose. It is one of the very 
few genuine expressions of machine 
art.” 











Nash-Healey Makes Movie Debut— 

Virginia Field, one of the stars of Universal International's “Weekend With Father,” 
is shown posing with the Nash-Healey sports car, which made its movie debut in the 
new show. Van Heflin and Patricia Neal also are starred. 





Better in Rural Areas... 


Used-Car Prices Rise 
As Sales Strengthen 


(Continued from Page 1) 


trated in 1946 through ’49 models, 

while late models continued to 
slip. Average price of ’51s, for 

instance, dropped $10 during Au- 
gust, while ’50s lost $21. 

The other postwars, however, 
gained enough to offset the losses 
suffered by the late models. In- 
creases in the ’46 through '49 range 
stretched from $10 to $25. 

+ + * 
Mos auction operators say that 
the demand is for models two 
to five years old, and retailers 
agree that these cars are the best 
bets for today’s average used-car 
prospect. 

Very few dealers believe the 
extension of payment terms to 18 
months provided much impetus 
to the market. It has been some 
help, they admit, but the ma- 
jority would like to see terms 
relaxed more. 

The rise in wholesale prices also 
has some dealers worried. They 
contend it is harder to replenish 
their stocks, and many of them are 
unwilling to pay more for cars 





Auto Stocks 


Aug. Aug 1951 

29 22 High Low 
Chrysler 70 695% 82% 65% 
Crosley 2% 2% 5% 2% 
GM 49% 49% 54 46 
Hudson 13% 18% 20% 12% 
K-F 5 5 8% 4% 
Nash 19% 19% 22% 17% 
Packard 5 5 6% 4% 
Stude. 26% 26% 35% 25% 
Willys 9% 9% 12 71% 
Average 22.43 22.36 


Compiled from reports of trading on the 
N. Y. Curb and N. Y. Stock Exchange. 








Chevrolet Dealers Show Plans— 

At a recent business session of Chevrolet dealers from the Detroit zone, Carl H. 
Schmidt of Carl Schmidt Motor Sales, Perrysburg, O., displayed plans for his new 
building. Left to right are R. E. Leahy, assistant parts and accessories merchandising 
manager; E. J. Doran, Doran Chevrolet Co., Ypsilanti, Mich.; Schmidt, R. W. Smith, zone 
organizational manager, and J. J. Smith, assistant zone manager. 


than they paid a couple of months 
ago. 

These dealers contend that indi- 
viduals are asking more for their 
cars now, either on tradeins or 
outright sales. 

+ + 7 
A Gots operators are benefit- 
ting, however. Sales at most of 
the nation’s auctions have been 
ranging over 70 percent of offer- 
ings for the past month. 

For the past three weeks, reports 
to Automotive News from 12 repre- 
sentative auctions show, the num- 
ber of cars sold has ranged from 
75 to 78 percent of those offered. 


During August of last year, the 
Korean war upsurge was weaken- 
ing and the percentage of sales 
at various auctions skidded from 
72 percent early in the month to 
52 percent at the end of the 
month. 

Prices likewise began to weaken 
in August, 1950, and after reaching 
a high of $1,079 in the overall aver- 
age midway through the month, 
dropped to $1,063 by Labor Day. 
They continued to drop after that 
until early this year. 

* * o 
7S peak for used-car prices this 
year was reached in March 
when the overall average climbed 
to $1,010. The average in January 
was $987 and in February, $994. 

The market dropped abruptly in 
April when the average declined 
to $968. The decline continued 
into May with the average fall- 
ing to $927, where it stayed 
throughout June. 

Once again in July, the market 
slipped and the average fell to $916 

the lowest point this year. Re- 
covery set in last month and: 
brought the median figure to $926. 

Sales slowed down in July almost 
everywhere, reports indicated. There 
was a pickup in August and most 
dealers, defying tradition, look for 
further improvement this month. 


* a * 
ONE spot which did not enjoy 
any improvement in August 


was Detroit. Most of the Motor 
City’s used-car merchants said vol- 
ume was very poor during the 
month. 

The majority agreed, however, 
that their plight was probably a 
peculiar one, since they saw more 
out-of-town buyers in the city 
during August than they have 
seen all summer. 

There appears to be a general 
feeling of optimism in the used-car 
trade that the future will bring 
more volume and better profits, but 
few dealers are going overboard 
and stocking their lots in antici- 
pation of a “boom.” 

They realize that new cars are 
still in ample supply and that de- 
fense paychecks are still scarce. 
When the situation reverses itself, 
and only then, it is believed, will 
most of the used-car merchants 
throw off some of the caution with 
which they now conduct their op- 
erations. 
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K-F Conducting 
Tests Again on 


Aluminum Cars 


WILLOW RUN. — Kaiser-Frazer 
Corp. is again conducting extensive 
experiments in the application of 
light metals—principally aluminum 
—to the “cars of the future.” 

John Hallett, executive vice-presi- 
dent, said that aluminum valve-in- 
head four and six-cylinder and V-6 
and V-8 engines of varying horse- 
powers have been engineered. 

He said that they are being tested 
under varying climatic and road 
conditions and may ultimately pro- 
vide a savings in engine weight of 
over 50 percent, together with sub- 
stantial gains in performance and 
fuel economy. 

Dean Hammond, K-F engineering 
vice-president, writes in the Octo- 
ber Science and Mechanics maga- 
zine that the car of the future may 
be produced chiefly of aluminum 
and glass. 

In addition to the aluminum en- 
gines under study, Hammond pre- 
dicts “lighter weight cars with all- 
aluminum bodies, using glass ex- 
tensively to provide the motorist 


with more visibility.” one 
TRUCK MANAGER 


Hammond writes that interior 
design will eliminate tunnels and 
“doghouses” now taking up floor 
space and will utilize more plastic 
and safety devices to protect driver 
and passengers in the event of an 
accident. 

Renderings of the “cars of the 
future,” by K-F stylists Herb Weis- 
singer and Alex Tremulis, accom- 
pany Hammond’s article. 





Rie Expanding 
Lab Facilities 


PITTSBURGH.—Aluminum Co. of 
America is expanding its research 
facilities with the erection of a new 
building at the company’s labora- 
tories at New Kensington, Pa., ac- 
cording to Dr. Francis C. Frary, 
director of research. 


The new unit—measuring 80 by 
170 feet—is needed, Frary said, to 
relieve congestion and to extend 
Alcoa’s research facilities to meet 
increasing demands of the national 
defense program. Construction is 
already under way, and the build- 
ing will be ready for occupancy 
early next year, he added. 


In addition to the main labora- 
tory at New Kensington, Pa., Alcoa 
also maintains laboratories at Mas- 
sena, N, Y.; Cleveland and East St. 
Louis, Ill. Massena _ investigates 
electrical problems; Cleveland han- 
dles foundry and forging problems, 
and East St. Louis works with 
aluminum ore products. The New 
Kensington laboratory deals with 
all research aspects of the alumi- 
num industry. 


Hutchinson in Europe 


SOUTH BEND.—An appraisal of 
automotive conditions in Europe 
will be made by R. A. Hutchinson, 
general manager of Studebaker’s 
Export division, during a six-week 
business trip abroad, it was an- 
nounced last week. Hutchinson will 
survey business conditions in Eng- 
land, France, Belgium, Holland, 
Luxembourg, Germany, Switzerland, 
Italy and the Scandinavian coun- 
tries. 


Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 
i 
HELP WANTED 


SERVICE MANAGER. We want the best 
that money will buy. We are willing to 
pay top dollars for the right man. This 
is a successful metropolitan Philadelphia 
Big Three dealership. Our final selection 
must have a very successful background 
as a service manager in a large dealer- 
ship with executive ability, knowledge of 
auto and truck repair problems and an- 
swers, custemer follow-up procedures, 
Ferd experience preferred, willingness to 





put hours into the job te get results. 
All re acknowledged promptly and 
and aa int ar- 


acne 


AUTOMOTIVE NEWS, SEPTEMBER 3, 1951 





CLASSIFIED WANT AD DEPARTMENT 


Oe LM ee ee ee 


California. Low Rates: 


EIGHTEEN CENTS 


(18c) PER WORD for each 


Trt mall ee On 


in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit ~* our employing read- 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 


at regular rates, but if signed “Box No. 
COMODO ME CMe Ul eit eee tte ae ee 


, in care of Automotive 


to Ea id 


received. Display Ads: $9.80 per inch, per insertion. 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, 





81 CENTRAL AVE. 


SALES MANAGER WANTED, 





HELP WANTED 


EXCELLENT OPPORTUNITY. $10,000 per 


year plus bonus, for new car sales man- 
Chevrolet 


ager with old established 
dealer, located in Ohio city of 50,000 
with market area of 80,000. Single city 


franchise, Fine living conditions. Age 
30 to 40. Must be sober, hard worker, 
qualified to do a volume job, hire and 
train and do territory work with sales- 
men and be well versed on all makes 
of cars and trucks. Must be a leader 
of proven ability and furnish record of 


previous experience. Advancement lim- 
ited only by your ability. Also opening 
for assistant service manager and as- 
sistant parts manager, due to promotions 
in our organization. Our employes know 
of this ad. Enclose recent photo with 
application, setting forth qualifications, 
references, military and marital status 
and number of dependents. State when 
you can be available. Your reply will 
be held in strict confidence. Write Box 
5421, c/o Automotive News, Detroit 26. 


WANTED for 
midwest Ford dealership. Must have had 
previous truck experience and know 
trucks, Take full charge of truck de- 
partment. Good salary plus overwrite. 
Wonderful opportunity for large income 
and advancement, Write all details for 
interview, Box 5411, c/o Automotive 
News, Detroit 26. 


AUTO SERVICE MANAGER. Large Cleve- 


land, Dodge-Plymouth dealer, who has 
built his business around service, needs 
an A-1 service manager. Salary, incen- 
tives and profit sharing. Guarantee §$7,- 
500 per year. Excellent opportunity for 
a qualified man. Write Box 5418, c/o 
Automotive News, Detroit 26. 





OVER $7,000 PER ANNUM 


AUTOMOBILE SERVICE 
MANAGER 


Large DeSoto-Plymouth dealer in East 
Orange, N. J. with a very large, mod- 
ern service department, is seeking an 
outstanding service manager who has 
the proven ability to handle a big 
volume operation and assume full 
responsibility. Write in detail to— 


BANNER MOTORS 


EAST ORANGE, N. J. 





OFFICE MANAGER-Accountant capable of 


handling his part of five million annual 
Chevrolet business in Chicago. Ideal fa- 
cilities, nice location. Suburban and 
country living within 20 minutes driving. 
Responsibility, authority and compensa- 
tion commensurate with ability. Box 
5434, c/o Automotive News, Detroit 26. 


PARTS MANAGER—Exceptional opportun- 


ity for an experienced progressive man. 
Chevrolet experience preferred. Must be 


large | 





POSITION WANTED 


|GENERAL, SALES and Service Manager; 
35; 10 years’ experience large and small 
dealers, Executive ability, mechanical 
know-how, capable, supervise new car 
sales and parts, service and body shop. 
Can furnish best references. Prefer sal- 
ary and bonus. Permanent connection 
desired. Recent factory business manage- 
ment graduate. Presently employed. 
Ford and G.M.C. products. Write Box 
5423, c/o Automotive News, Detroit 26. 


GENERAL MANAGER — Exclusive truck 
operation Seven years salesmanager 
GMC trucks. Ten years general manager 
Chevrolet dealership, Present employment 

manager truck division oldest Ford 
dealership, city 2,500,000. Have proven 
ability to handle large volume operation 
and assume full responsibility. 
c/o Automotive News, 


Lae 
forwarded, 


add One Dol- 
a 


Detroit 26, Mich.’ 


unopened, PTT otk 


hed aE 


| 
| DEALERSHIP AVAILABLE ae 


|120 UNIT CONTRACT in Rio Grande Val- 
ley of Texas. Dodge-Plymouth. Corner 
building on main highway. Cyclone 
fenced used car lot. Beautiful showroom 
and modern repair shop with body and 
paint shop separate. Real estate goes 
with deal. Buy at invoice. Owner retiring 
after 23 years in the business. Box 5373, 
c/o Automotive News, Detroit 26. 


DEALERSHIP—One of the Big 3, located 
in fast growing community in West. 90 
car quota. Excellent business built up, 
good location, modern building. Reason- 
able price. Owner has other business. Box 
5356, c/o Automotive News, Detroit 26. 

DEALERSHIP—Leading independent, New 
York metropolitan area, 300 car contract. 
Present operations very profitable. Priced 








GENERAL MANAGER, sales manager or 
service manager. Age 49, married. Twen- 
ty years’ experience as manager of large 
retail operation. Dealer for eight years. 
Sales manager and general service man- 
ager for large dealership. Know all 
phases of the automobile business. Now 
in N. Y. Right position will move any- 
where, Box 5435, c/o Automotive News, 
Detroit 26. » 


USED CAR MANAGER. Experienced in 
volume operation. Can assume full re- 
sponsibility for appraisals, reconditioning. 
advertising and the merchandising of 
1,000 plus units annually. Ability to or- 
ganize and direct hard-hitting force. Good 
trader. A-1 record. Location—Detroit or 
vicinity. Box 5438, c/o Automotive News, 
Detroit 26. 


AUTOMOTIVE EXECUTIVE — Treasurer, 
controller, business-general management 
experience. Know controls, dealership op- 
erations. Good results for right company. 


Available now. Address HAN, 2514 
Coral, Philadelphia 25. 
USED CAR or General Manager. Know all 


phases of car merchandising and can 
guarantee results. Past fifteen years with 
one factory, branches and dealers, Lo- 
cated in Detroit but can go anywhere. 
Best of references for ability and char- 
acter. Box 5382, c/o Automotive News, 
Detroit 26. 


GENERAL SALESMANAGER or General 
Manager—Dual dealership, Ford or Chev- 
rolet. Can handle all phases of the busi- 
ness, Have proven ability with outstand- 
ing record of honesty, profitable opera- 
tion, Employed, leaving for personal 
reasons. Box 5425, c/o Automotive News, 
Detroit 26. 


BUSINESS MANAGER - Assistant General 


Manager. Experienced, aggressive young | 
man with large volume experience. Fa- 
miliar with all phases of operation. Will 


produce the profit results you desire. Can 
invest. Box 5426, c/o Automotive News, 
Detroit 26. 

USED CAR MANAGER with 30 years’ ex- 
perience in the automotive field desires 
connection with new car dealer. Pres- 
ently employed by one of Detroit's larg- 
est dealers. Finest references available. 


qualified to handle complete parts opera- | —————__________________ 


tion of one of New England’s largest 
volume dealers, Excellent salary plus in- 
centive bonus, paid insurance. Apply to 
E. I. Ofgant, 460 Blue Hill Ave,, Rox- 
bury, Mass. 


OFFICE MANAGER for southern California 


dealer. Must be well experienced in 
General Motors dealer accounting and 
capable of effectively supervising all of- 
fice work and accounting of large dealer- 
ship. Good salary. Apply by letter only, 
giving age, family status, experience, 
education and references. Pryor F. Hol- 
combe, P.A., 6711 Sunset Blvd., Holly- 
wood 28, Calif. 





A GENERAL SALES MANAGER who can 


handle new and used cars. A G.M. new 
car dealer located in the Denver area 
selling 300 new cars per year. Applicant 
must be experienced. Salary no object if 
you can qualify. Send recent picture, age 
and reference in first letter. Box 5384, 
c/o Automotive News, Detroit 26. 


WANTED—Ford service manager. Large 
Chicago suburban Ford dealer has an 
extremely attractive offer for experi- 


enced, aggressive service manager. Large, 
modern shop with excellent working con- 
ditions. Ideal living conditions. Inter- 
ested only on a long term, permanent 
basis. Box 5419, c/o Automotive News, 
Detroit 26. 


for Nash 
cars and International trucks, by a full 
line implement, car and truck dealer. 
Located in county seat of one of eastern 
Iowa’s richest counties. Attractive com- 
pensation based on salary plus share of 
net profit. Box 5420, c/o Automotive 
News, Detroit 26. 





POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
Insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 









GENERAL MANAGER—At present and for 
past 25 years employed as top executive 
of large volume dealer. Can prove ability 
to assume full responsibility for success- 
ful and profitable operation of all depart- 
ments including factory and labor rela- 


tions. Prefer location 150 miles from 
New York City. Available September 15. 
a eos. c/o Automotive News, De- 





Box 5436, c/o Automotive News, De- 
troit 26. 
TRUCK MANAGER position desired by 


man with many years’ experience in this 





field. Finest references available. Box 

5437, c/o Automotive News, Detroit 26. 
DEALERSHIP AVAILABLE 

FOR SALE Dealership available, now 

handling one of ‘‘Big Three’’ in county 


seat with population of 7,500 and county 
of 40,000. Three trunk lines pass the 
door, New building in 1948—very mod- 
ern. Used car lot at rear, 40x120, facing 
heavy traveled street, backing up to 
alley and city parking lot at the side. 
This has to be seen to be appreciated. 
Don't call unless you mean _ business. 
Can be purchased for one-third down. 
Box 5439, c/o Automotive News, De- 
troit 26. 


DEALERSHIP, now have Packard fran- 
chise of long standing, located in one of 
the best sections in Chicago; well estab- 
lished. Good parts and service business; 
an opportunity to take over a going 
organization. Will sell for inventory cost. 
Attractive building and used car lot with 
good lease. Buyer must qualify with 
factory. Chicago, Ill, Box 5416, c/o 
Automotive News, Detroit 26. 


DEALERSHIP, now handling popular inde- 
pendent make. Very good location in 
prosperous city of 40,000. One mile from 





Pittsburgh, Pa, New, modern, well 
equipped building for long term lease. 
Excellent established business making 


good profit for past 15 years with same 
make car, Retiring because of health. 
Never advertised before. Box 5429, c/o 
Automotive News, Detroit 26 


FOR SALE in midwest. 
handling Lincoln-Mercury, 
staff of experienced employes. Will give 
long lease on modern building. Net 
profits last 18 months, $75,000. Do not 
reply unless you can get factory ap- 
proval and have the cash. All replies 
strictly confidential. Write Box 5415, c/o 
Automotive News, Detroit 26. 


WELL ESTABLISHED AGENCY, now 
handling Buick, Missouri town 8,000. 
Modern building. Can be bought or 
leased, Excellent shop equipment. Gross- 
ing $350,000 yearly. Priced at $30,000 


Dealership, now 
complete with 





including parts inventory of $20,000, J. 
L. McHugh, Inc., Long Bldg., Kansas 
City, Mo. 


NOW HANDLING Plymouth-DeSoto. South- 
ern Indiana farm community. Real es- 
tate included. 1950 gross $150,000. Tak- 
ing larger contract. Write John Baker, 
Realtor, 409 Lewis, Evansville, Ind. 


Box 5424, at actual value of physical assets. Box 

Detroit 26. ; 5417, c/o Automotive News, Detroit 26. 
“BIG THREE” in Northern Ohio. Cars 

and trucks. Leased building. Low over- 

head, Hundred units annually, Also | 


have tractors in separate business, Either 
one or both available. Box 5430, c/o 
Automotive News, Detroit 26. 

AGENCY, now handling Studebaker, in 
one of the upper midwest’s finest busi- 
ness cities. Terms available. Rosemore 
and Jacobson, 321 S. Phillips, Sioux 
Falls, S. Dak, 

NEW CAR DEALERSHIP, located in cen- 
tral New Jersey, handling Kaiser-Frazer. 
Buildings for sale or lease, Box 5431, 
c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 


NEW CAR DEALERSHIP of 100 to 200 
units desired in southeast, southwest or 
southern California. Half interest con- 








sidered in 200 to 300 car deal. One of 
“Big 3’’ or General Motors franchise 
only. Ample training and six years’ 


managerial experience in Chevrolet deal- | 


ership of corresponding size. All replies 
confidential. State size of dealership, net 
profits, initial investment and description 
of trading area. Box 5428, c/o Automo- 
tive News, Detroit 26. 


NEW CAR DEALERSHIP or % partner- 
ship wanted in Metropolitan New York 
or surrounding areas. Big Three only. 
Ample capital and excellent automobile 
merchandising experience. State amount 
of units, investment, etc. All replies 
held in strictest confidence. Box 5353, c/o 
Automotive News, Detroit 26. 


WANTED TO BUY. ‘Big Three’’ agency 
in Florida. Factory approval assured. 
Prefer 100 to 300 car deal. Reply and 
negotiation must be strictly confidential 
because of present ownership. Cash posi- 
tion adequate. Box 5400, c/o Automotive 
News, Detroit 26. 





WANTED - 
G.M. OR FORD 
DEALERSHIP 


|FORMER DEALER, WITA SUCCESSFUL 
RECORD AS A VOLUME DEALER, DESIRES 
SMALLER DEALERSHIP IN SINGLE DEALER 
TOWN. 100 CARS PER YEAR OR BETTER. 
AMPLE FINANCES. FACTORY APPROVAL 
ASSURED. 





Your reply will be held in strictest confi- 
dence. Box 5377, c/o Automotive News, 
Detroit 26. 





CHEVROLET-OLDS-CADILLAC or Pontiac 
150 to 300 car deal in area south of 
Indianapolis, Columbus or Pittsburgh. 
Contact Mr. Hunt, 410 Vernon Manor, 
Cincinnati, Ohio, During negotiations all 
communications will be strictly confiden- 
tial, 

“BIG THREE” 
west coast city. 


medium size franchise in 
Interested in complete 
or partial ownership. Age 42, 15 years’ 
experience in volume operations. Can 
furnish best of references. Box 5397, 
c/o Automotive News, Detroit 26. 





DEALERSHIP WANTED 


GM OR FORD 
200 to 500 units 
Buy outright or '/2 for retiring owner 
Factory approval assured 
Box 5379 


c/o Automotive News 
Detroit 26 





CHRYSLER, GENERAL MOTORS or Ford 
products in or within 150 miles New York 
city. 200 to 450 car franchise. Have 
capital and background for factory ap- 
proval. Reply in confidence. Box 5427, 
c/o Automotive News, Detroit 26. 


t WANT A FORD or*G.M. dealership with 
at least 200 cars, Unlimited cash, Fac- 
tory approval assured. Information treat- 
ed in strictest confidence. Box 5414, c/o 





Automotive News, Detroit 26. 





WE WANT TO BUY OR 
MANAGE DEALERSHIPS 


Ford dealer experienced in multiple dealership 
management, ready to pay HIGHEST CASH 
PRICE for Ford or Lincoln-Mercury Dealer- 
ships in cities of 35,000 and up. Or, we'll 
manage your dealership in modern accepted 
manner and earn every nickel of our percent- 
age of profit fee. Quick, confidential treat- 
ment of your reply. Write or wire Box 5409, 
c/o Automotive News, Detroit 26. 

SS 





DEALER SERVICES 


INVENTORY SERVICE 


Parts Accessories 
Large and Small Dealerships 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen do 
all the work. Accurate, unbiased and confi- 
dential. Inventories accepted by all account- 
ants and by the government. 

ALLIED INVENTORY CO., INC. 
6750 Stony Island Avenue, Chicago 49, Illinois 
MUseum 4,3500 
224 E. 38th St., New York 16, N. Y. 
Murray Hill 2-0064 











INVENTORY SERVICE for all auto deal- 
ers—our crews consist of parts man in- 
ventory specialists for your kind of fran- 
chise, Our inventories are unbiased and 
used to buy or sell dealerships. We are 
nationally recognized for fine workman- 
ship. Phone, wire, write Bill Talbot, Tal- 
bot’s Automobile Dealers Inventory Serv- 
ice, 124 South Woodward, Birmingham, 
Michigan, or 4690 Newport, Detroit. 
Phone Midwest 4-5355. 





INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 


confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization — in business since 1939. Free 


booklet on Parts Department operation sent 
on request. Call or write for service details. 
Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-6449 





BUSINESS OPPORTUNITIES 





NOW OPEN 


Distributorships in the 
States of Oklahoma, Texas 
and Missouri 


For Cadillac Line of 
Custom-Built 
Funeral Cars and Ambulances 


Immediate Delivery to 
Specifications 


Liberal Commission 
G.M.A.C Floor and 
Customer Finance Plan 


It's your opportunity to get in 
business for yourself. 


THE EUREKA COMPANY 


Phone 160 
Rock Falls, Illinois 


Builders of Quality Funeral Coaches 
and Ambulances Since 8187 


GARAGE FOR RENT. New building, 3,000 
square feet floor space. Show room and 
rest rooms, Fully equipped and tooled. 
New car franchise; now in operation. 
Small village in northeastern Ohio. Box 
5432, c/o Automotive News, Detroit 26. 


WHOLESALE PARTS COMPANY and ma- 
chine shop for sale, Desirable lease. 
Price $85,000, Box 5875, c/o Automotive 
News, Detroit 26. 

BUSINESS WANTED 

INVESTMENT COMPANY interested in 
acquiring established Rent-A-Car firm in 
southwest. Must have good units and 
prefer one with good established ac- 
counts, Replies will be held in strict 
confidence. Prefer one with 100 plus 
units. Box 5433, c/o Automotive News, 
Detroit 26. 





CARS WANTED 





ATTENTION 
CHEVROLET DEALERS 


Will pay $150 over cost for 1951 Chev- 
rolet passenger cars and station wagons. 
Will take them without being serviced. 


Walters Chevrolet Sales 


Camden, New York 





NEW CAR DEALERS: Pennsylvania, 
Maryland, New Jersey, Virginia, District 
of Columbia—we need used cars. Dulaney 
will pay top price for very clean used 
cars in large or small lots. No taxicabs- 
U-Drive-Its or Fleet Cars—only private 
owner cars. DULANE¥Y—DESOTO-PLYM- 
OUTH, East Penna, & Delaware Aves., 
Baltimore 4, Md. 





WANT JAGUAR XK-120's 


* 
Buy Used British Cars 
© 


WACO MOTORS 


1779 W. Hagler MIAMI, FLORIDA 
Phone No. L. D. 309 
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USED CARS FOR SALE 


|| saetG= 
AUCTION 


—At— 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 


Jos. E. Johnson 
Auctioneers 


USED CARS 
WHOLESALE 


Since 1926 


SAM DIXON 
MOTOR SALES, INC. 


Pontiac-Cadillac 
CELINA, OHIO 








ATTENTION DEALERS ! ! 
SPECIALIZING IN THE SALE 
OF EX-TAXIS 
Excellent Bodies—Good Motors 
1 to 500 
Plymouths-Fords-Chevrolets 
Buy Now At Low Prices 
THE R. A. AGENCY 
54th and Lindbergh Boulevard 
(Below Woodland Avenue) 
Philadelphia 43, Pennsylvania 
MORRIS FREEDMAN, Mgr. 
Saratoga 7-2300 

Herbert J. Cole 
Evergreen 2-0400 


—ge 








AUTO AUCTION 


TIM ANSPACH 
“Midway”, Stop 20 
Albany-Schenectady Road 
ALBANY, N.Y. 
(For Dealers Only) 
EVERY MONDAY .. . 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 








AUTOMOTIVE NEWS 
WANT ADS GET RESULTS 


Tex Rickard 





Sherwood 7-1700 





905 So. 3rd St. 


AUTOMOTIVE NEWS, SEPTEMBER 3, 1951 
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USED CARS FOR SALE 





KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 


INDIANAPOLIS, INDIANA 
Art Grandi, Auctioneer 
915 N. Illinois St. Phone Lincoln 5383 








THE TUESDAY SALE — 11:30 A. M. 
FORT WAYNE 
AUTO AUCTION 


— DEALERS ONLY— 


(In the Heart of the Nation) 


Phones: E :125 


Open all night, Monday night 
No Reservations 
WEBSTER-MARKER MOTORS, INC. 
Operated by Carl E. Marker 
324 W. Main St. Ft. Wayne, Ind. 








PARTS FOR SALE 
GENUINE Lincoln-Mercury parts—$100,000 
stock. Freight prepaid on orders over 
$100 net. Enslen and Welter Motors, 
Inc., 5920 Hohman Ave., Hammond, Ind. 
Call Sheffield 8105. | 


FORD PARTS 
and 
Hard-to-Get body and fender 
metal parts, 1949-1951. 


Special prices on many items. 
+. 


SUMMERS-HERRMANN, INC. 
Parts Dept. 
Louisville 3, Ky. 














BUICK PARTS — 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts . . . Same Day Service 
On Mail Orders and Inquiries. 
All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 














AUTOMOTIVE NEWS 
WANT ADS 
reach an estimated 100,000 
readers weekly! 





AVAILABLE! 
‘“NEW CAR FRANCHISE”’ 


In California and other Western States. One of 
the OLDEST MANUFACTURERS IN THE AUTO- 
MOBILE BUSINESS is in the process of expanding 


its line of motor vehicles. Several metropolitan 
and single dealer towns available. These franchises 


are NOT for sale . . . They will be awarded FREE 
to the first applicants who qualify. Write today 
in confidence. State locations in which you are 


interested. Write: 


Box 5410, c/o Automotive News, Detroit 26 





Country Wide Offer | 


PREMIUM PRICES PAID ----; 
DODGE 
PLYMOUTH 


RONAN MOTORS 


Dodge-Plymouth Agency 


1951 


5TH St. and ALLEGHENY Ave. 





Telephone GArfield 3-4000 


CARS | 


Philadelphia, Pa. 











PARTS FOR SALE 


Oldsmobile 
Parts 


24-HOUR DELIVERY SERVICE 


e 
WRITE — PHONE — WIRE 


for USED CARS 
WHOLESALE 


Late Models at Two Big 
Locations 


Gage & Drummy, Inc. 


21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 
JORDAN 4-6332 








PONTIAC PARTS 


TRY US FOR ALL GM PARTS 
Shipped Anywhere 


Write — Phone — Wire 





Franklin Weber Pontiac 
6101-25 N. Clark St., Chicago 26, Ill. 


Direct Phone Ambassador 2-7117 








PRECISION REBUILT 


HYDRA-MATIC 
TRANSMISSIONS 


DYNAMOMETER TESTED 


Performance guaranteed equivalent to a 
new unit. 
Also complete stock of CONVENTIONAL 
TRANSMISSIONS. 
Catalog sent on request. 
WHERE—SAME DAY. 
Write—Phone—Wire 
Ace Automotive Products 


5416 N. Broadway Chicago 14, Illinois 
Phone: Longbeach 1-1773 


SHIPPED ANY- 








Genuine Oldsmobile Parts 


Largest Olds parts wholesalers in the middle 
west. Shipments made promptly. 


GREBE OLDS 
3400 S. Kingshighway 
Flanders 0800 St. Louis 9, Mo. 





PONTIAC. Hard-to-get body and fender | 
parts for Pontiac and related GM cars. 
Immediate shipment anywhere. Call 
Trenton 4-5194, Stacy Trent Pontiac, 
224-236 W. Hanover. mton, N. J. 


PARTS WANTED 





WANTED 
Takeoff Ford F-7 and Ford F-8 single speed 
axle assemblies air or Hydraulic brakes. Ad- 
vise selling price and shipping point. 
William & Harvey Rowland, Inc., of Ga. 
449 Marietta St., N. W. Atlanta 3, Ga. 





NEW STRIPPED automobile engine for 


1948 or 1949 Crosley. Cast or steel 
block. Quote price. Merchant Motors, 
Inc., 55 W. Church St., Newark, Ohio. 


ACCESSORIES WANTED 


We Pay 


SPOT CASH 


for surplus 


CHRYSLER PARTS, ENGINES, 
& ACCESSORIES 


FOR Plymouth, Dodge, 
DeSoto & Chrysler Cars 


ACT QUICKLY !! 


DEXTER MOTORS 
PARTS DEPT. 





Ist Ave. & 98th St. N.Y.C., N.Y. 
SAcramento 2-7600 


TRUCKS WANTED 
WANTED—Used Jeeps (civilian), with or 
without equipment. Call or write—year, 
model, equipment, Reese Lincoln-Mercury 
Co., Ebensburg, Pa. Phone 10J. j 
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BUSES FOR SALE | 


BUSES FOR SALE. Immediate delivery on 
new 1951 Chevrolet school buses or school 
bus chassis. Buses are now located at 
Bus Body Co. and may be picked up 
there. All will be sold at dealer invoice 
on body and chassis. Write or phone 
Frank Chevrolet Sales, Otsego, Mich. | 
Phone 6141, 


SHOP EQUIPMENT FOR SALE 


FOR SALE 


Van Norman, Model No. 666, Crank- 
Complete... 


shaft grinder... 


SCHOOL BUSES, must sell immediately, 
1951 Dodge 54 passenger. 1949 Reo, 1947 
Chevrolet, 1948 Ford, 1946 Chevrolet, all 
48 passenger. Also four 12 passenger | 
airport coaches. Box 5408, c/o Automo- 
tive News, Detroit 26. | 


Eagle—4 spindle cylinder boring ma- 
chine—base (only). 


ENGINE REBUILDERS CO. 


——OO 1341 Wanda Ferndale 20, Mich. 
BUSES FOR SALE. Late model used and 


new school buses, 36, 48, 54 and 60 pas- 











one. National Bus Sales Co., Inc., 101 | 
. 33rd St., Philadelphia 4, Pa. BaAring | ; wr) 
2-7605. . ot NEW LINES WANTED 
TWO (2), 1946 K-7 International school| FORMER DETROIT sales executive of 
buses with 48 passenger Wayne bodies,| !0n8 experience in automotive and auto- 
$1,500 each. Fox Motor Co.. Lake City.| ™otive parts industries is establishing 
" we agency for dependable products in fast 


Tenn. Phone 3157. 


expanding west coast territories. Excel- 
lent market if deliveries are assured. 
Available for appointment until Oct. Ist. 
Box 5440, c/o Automotive News, De- 
troit 26. 





FIVE NEW BUSES 
GMC CHASSIS 








MISCELLANEOUS 





GARAGE REPAIR ORDERS in triplicate 


48-PASSEI NGER with carbon already in place, Saves time, 
insures accuracy. Write for samples and 
i prices. Cromwell Printery, Inc., Albany 

2 Ward Bodies N.Y. 





3 Carpenter Bodies 

(3 Sedan Type Doors) 

SHAFFER PONTIAC 
COMPANY 


Lee's Summit, Missouri 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce St., 
Lynchburg, Virginia. 


AUTOMATIC BRAKING 
TOW BAR 


Complete with controlled steering 

Guide Cables and $ 

Brake Hook-up 54.45 
ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 


QUICK-TOW BAR $17.50 








BUSES WANTED 





SCHOOL BUSES, 54 to 60 passenger, new 
or late model. Send full information to 








Box 5407 ~ | ¢ 
troit 26. ' a | Bumper-to-Bumper Unit... . 
SND SENETDIEGERDS ae ne | WE STOCK PARTS 
SHOP EQUIPMENT FOR SALE Protecto me > Carrying Bags 
- ty Chains 
KENT MOORE front-end machine, good 
condition, complete, ready to use—$350. | TOW BAR SALES co. 


Kent Moore brake drum lathe, good con- Exclusive Factory ree 





dition, complete, ready to use—$200. Leo} AN 3-8888 Nit U 4-840! 
Rocca, Inc., 4301 Connecticut Avenue | DE 2-0700 sé DO 36373 
N.W., Washington, D.C, Phone Mr.|40 South Clinton St., Chicago é lilinois 
Thomas, Emerson 7900. 











MR. CHEVROLET DEALER: 


WE ARE IN DIRE NEED OF NEW... 
1951 2 or 4 door Sedans or 5 passenger Coupes 
Special or Deluxe Models 
Standard Transmission — Any Colors 
WE WILL PAY CASH OR CERTIFIED CHECK 
10% ABOVE YOUR FACTORY INVOICE COST 


All cars will be used for a large national fleet concern. We guarantee that 
none of these cars will be resold at retail as new cars. 


WRITE — PHONE — WIRE 
Replies strictly confidential 


SPIELMAN 


Att: D. B. Spielman 
Authorized CHEVROLET Dealers 
220 Greenpoint Avenue Telephone Evergreen 3-4800 
















BROOKLYN 22, N. Y. 








Maney Motor Co. Auto Auctions 
DEALERS ONLY 
Always a Buyer for Your Car 
Knoxville, Tenn. Murfreesboro, Tenn. Huntsville, Ala. 
Every Tuesday—Phone Every Thursday Every Friday 
Lenoir City (Tenn.) 9143 Phone 111 Phone 3188-J 
11 A. M. 

NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, 











INC. 





Member: 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [] or send bill [_] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


Ee BNE i 6. 4:0-4:4.0:5:649 405.0444 010 056 aR dS 8 Rs See yg. Veer 
+ PPPPeVERTTEVT LOC LPCEPE COE Cri ree eT eer Te BONE: os ccaccacesnasesee 
TRADE CONNECTION: 

Car Dealer () Truck Dealer [) Manufacturer [] 
Johber [] Insurance [[] Financial (] Supplier 1] 

BN cag laces ws alee we Seam ig ares ie age gr a ee th ee nae a 
9-3-51 
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rt a 
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RGARD 





Ue 


V4 ta EXTRA PROFIT FOR YOU! 
tiem 


GET 1 FREE. Buy 12-—get 2 free, 
PY Mol am iin 


BUY 6 ERIE KARGARDS— 
etc. The extra Kargard is ERIE’S gift to you 





ohare a 
tra profit is ERIE'S ‘Thank you’ to the tho 
pe in whose efforts have made ERIE KARGARDS 


the Nation's No. 1 Seller. It is also an CToLeTTeLareL ong 
to other car dealers to get started now with the guar 


easiest and most profitable to sell. 


This offer covers only purchases made during recrmiuee 
1951. Orders must be postmarked not later than Sep 


oC ve 
NEVER BEFORE an offer like this on al oo ae sl 
be repeated. Figure your EXTRA PROFITS on this deal and order nc 


your distributor or wire us today if he can't supply you. 
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hee) 
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195] 
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IT PAYS to sell ERIE 
fender-to-fender KARGARDS 


| OUTSELLS all other bumper guards. 


1950 
1950 
1950 
1950 
1950 
1950 
1950 
1950 
1950 
1950 
1950 










yi CHROME PLATING is identical to new car specifications. 






i FEATURED on TV twice weekly:—every Saturday at 10 P.M., ae 
on Hauser’s Grand Marquee and every Wednesday at 9:3 aA 






1950 
1950 
1950 
1950 
1950 
1950 





WGN-TV, on Hauser’s Family Circle. 


4 Advertised in the SATURDAY EVENING POST. 










5 WITHSTANDS HEAVIER IMPACTS because of the extra strength in its 
formed metal design and the method by which it is braced to the frame. 


World's Oldest Grille Guard Manufacturer 
RIE MANUFACTURING Ddecscon 
PRESSED STEEL CAR COMPANY, INC. 


eee 





75 E. WACKER DRIVE - CHICAGO 1, ILLINOIS 


















WOM Ae WVI6-V: 18 = 


for Both front and rear of-- - 







1951 MODELS 


BUICK 

CHEVROLET 

rn eee" 

DODGE 

FORD 

HUDSON (Pacemaker) 

HUDSON (Commodore, Super, Hornet) 

KAISER 

HENRY J 

LINCOLN 

MERCURY 

NASH (Statesman) 

NASH AMBASSADOR (without bumper 
guard arms) 

a eV 1:10 '2 LULL Lett guard 
arms) 

OLDSMOBILE (88 super) 

OLDSMOBILE (98) 

PLYMOUTH 

PONTIAC 

STUDEBAKER (eel slietay Commander, 
Land Cruiser) 


1950 MODELS 


BUICK (Special, Super, Roadmaster) 

CHEVROLET 

al Aad] 

DESOTO 

DODGE 

FORD 

HUDSON (Commodore, Super) 

(HUDSON (Pacemaker) 

MERCURY 

Slam elt tele Ambassador) 

NASH RAMBLER (without bumper guard 
arms) 

OLDSMOBILE (76, 88) 

OLDSMOBILE (98) 

PLYMOUTH 

PONTIAC 

STUDEBAKER (Champion) 

STUDEBAKER (Commander, Land Cruiser) 


CONSERVE 
cCriricar 


wi 





















